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Spe rks 


Maréh chbmes in like a lion, pro- 
ductionwe. 
" +. 


* * 


The, most disturbing 5 o'clock 
shadoW we know of is that caused 
by peak traffic headed home at 
that hour. It darkens the future 
of car sales in densely populated 
areas. 


Profits 

The initials TBA (Tire, Batteries 
and Accessories) can also stand 
for True Business Acumen when 
attention is paid to building up this 
profitable end of the dealer’s busi- 
ness. 


* * * 


* * * 


Your ‘Oscar’ 

Quick, efficient service in a deal- 
er’s service department, plus wise 
attention to parts, makes a star- 
studded attraction for motorists. 
In such a setup, your account gets 
the coveted award. 

+ * 


Record Tourist ‘Take’ 


Arriving in record - shattering 
numbers from 55 different coun- 
tries, tourists last year brought 
Canada an alltime high sum of 
$212,000,000. In an estimate of 1946 
border crossings, the Dominion 
Bureau of Statistics reported 1,422,- 
000 motor cars—73.5 percent more 
than in 1945—checked through at 
Canadian border points and stayed 


for more than 24 hours. 
+ 7” * 


Probe Car Resales 

The Michigan Department of 
State is investigating individuals 
who have purchased three or more 
new cars for possible violations of 
the state dealers’ licensing act, it 
was revealed Thursday. The law 
provides that any person who sells 
two or more cars for profit is re- 
quired to obtain a dealer’s license 
and also to pay sales taxes back 
to the state. 

Opening of the inquiry followed 
publication in Detroit newspapers 
of the Detroit Auto Dealers Assn.’s 
list of purchasers of three or more 
new models. A bakery salesman 
copped top honors by taking de- 
livery on 13 cars, the DADA said, 
while 23 persons obtained five cars 
or more. 


* 


Tep Cars 
New car registrations for 11 
months, plus 41 states for De- 
cember: 


1946 
Pos. 
1—312,416 
2—303,234 
3—204,295 
4—129,631 
5—116,302 
6—104,816 
I— 85,932 
8— 81,042 
9— 69,071 
10— 62,954 
11— 57,636 
12— 54,867 
18— 51,758 
14— 34,016 
15— 21,706 
16— 10,081 
1j— 2,578 
18— 2,556 
19— 1,689 Willys 
20— 1,453 Frazer 
Total All Makes 
1,708,643 3,671,693 
For further details, see page 
24, today’s issue. 


1941 

Pos. 
598,317— 2 
869,591— 1 
445,515— 3 
211,879— 7 
302,484— 4 
280,645— 5 
226,268— 6 
716,660—12 
71,804—13 
140,955— 8 
80,211—11 
112,038— 9 
89,389—10 
67,968—14 
59,043—15 
18,310—17 
1,116—18 


Make 


Ford 
Chev. 
Plym. 
Dodge 
Buick 
Pontiac 
Olds. 
Nash 
Hudson 
Chrysler 
Mercury 
Stude. 
DeSoto 
Packard 
Cadillac 
Lincoln 
Crosley 
Kaiser 
21,792—16 


The Newspaper of the Industry 
NN i 


8 States Outlaw 
Closed Shop; 16 


Consider Ban 


Union Restrictions 
Up for Action in 
Most Legislatures 


DETROIT. — The drive to 


'impose legal restrictions on | 
labor unions is proceeding at | 
a rapid pace not only in) 
Washington, but also in many | 


of the 45 state capitals where legis- 
latures are in session. 

An AvtTomotTivE News survey of 
state labor developments revealed 
last week that the most stringent 
proposal—outlawing the closed 





shop—has been adopted by eight 
states and introduced in 16 others. 

The states now making com- 
pulsory union membership a le- 
gal offense are Arkansas, Ari- 
zona, Florida, Georgia, Nebraska, 
Tennessee, South Dakota and 
Virginia. The bans in Georgia, 
Virginia and Tennessee were en- 
acted this year, while Arkansas 
made its three-year-old law op- 
erative only a fortnight ago. 

While these states are mainly 
in the non-industrial class, propos- 
als to forbid the closed shop are 
pending before the legislatures of 
many industrial states. The states 
in which closed-shop prohibitions 
still are awaiting legislative action 
are as follows: 

New York, Michigan, North Da- 
kota, Delaware, New Mexico, Mas- 
sachusetts, Pennsylvania, Utah, 
Indiana Washington, Ohio, Mis- 
souri, Iowa, South Carolina, Wy- 
oming and California. 

* * * 

JUST WHAT chance a closed- 
shop ban has of passing in the big 
industrial states is difficult to say 
at this time. In most, the proposal 
takes the form of a constitutional 
amendment, which must be sub- 
mitted to a popular vote at a gen- 
eral election. 

Thus, if the legislatures should 
approve the closed-shop bills in 
such states as Michigan, New 
York and Pennsylvania, the final 
decision on whether the act be- 
comes law will probably have to 
wait until the people can register 
their reaction at the polls. 

It is noted, however, that the 
closed-shop laws in Arizona and 
Nebraska were approved by sub- 
| Stantial majorities at the general 
elections last November. When 
closed-shop bans move as far as 


against union excesses has assert- 
ed itself in favor of such bans in 
all cases thus far. 
In the states with closed-shop 
(Continued on Page 28, Col. 3) 


Pig Iron Firms 
Urge End of 
U.S. Allocations 


WASHINGTON. — Members of 
| the Joint Pig Iron Industry Ad- 
visory Committee last week recom- 


pig iron into the housing program 
be ended March 31, and offered to 
care for housing needs under a 
voluntary allocation plan similar 
to that worked out for steel prod- 
ucts. 

Meanwhile, George Romney, man- 
aging director of the Automobile 
Manufacturers Assn., stated that 
the automotive industry received 
only 25 percent of the nation’s 
sheet and strip steel production 
during the first seven months of 

(See IRON, Page 27, Col. 5) 
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Passenger Car Output Estimates 
Automotive News 


(U. 8S. PRODUCTION ONLY) 


Week 
Ended 
Mar. 1, 
1947 
30,920 
5,456 
823 
15,179 
4,481 
4,981 
15,401 
1,369 
4,103 
7,825 
2,104 
14,914 
11,720 
627 
2,567 
403 
2,582 
1,099 
509 
2,736 
1,447 
2,531 
558 


GENERAL MOTORS .. 
Buick 


Chevrolet 
Oldsmobile 


STUDEBAKER 
WILLYS+ 


Same Ended 
Week Feb. 22, 
1946 


6,799 
2,518 


2,381 
1,037 


1,437 
1,987 


1,827 


Total Total 
Jan. 1 to Jan. 1 to 
Mar. 2, Mar. 1, 

1946* 1947* 


197,799 
37,283 
8,162 
91,950 
28,839 
31,265 
112,513 
11,057 
30,978 
55,842 
14,636 
122,456 
96,518 
4,938 
21,000 
3,142 
20,500 
8,528 
4,237 
17,747 
6,581 
20,046 
4,906 


Week Total 


to Date 
Feb. 
1947* 
108,689 
20,686 
3,899 
50,796 
16,200 
17,108 
58,033 
5,036 
15,756 
29,763 
7,478 
58,878 
46,445 
2,358 
10,075 
1,550 
10,186 
3,784 
1,840 
9,156 
3,490 
9,725 
2,371 


1947* 
24,946 
5,276 
1,129 
10,403 
3,972 
4,166 
13,571 
1,226 
3,318 
7,381 
1,646 
14,621 
11,520 
623 
2,478 
346 
2,576 
963 
503 
2,649 
Closed 
2,666 
773 


42,035 
6,425 
12,788 
15,928 
6,894 
39,041 
34,027 
817 
4,197 


863 


7,103 
8,158 
1,479 
8,724 





Total Cars, U. S. 





tStation wagons. *Revised. 


12,050 63,614 


267,702 106,540 518,455 


(See COMMERCIAL CAR TABLE on Page 32) 


Major CIO Unions Soft-Pedal 
Demands for Wage Boosts 





the electorate, the popular trend | 


| mended that formal channeling of | 


By Mac Gordon 
Staff Writer 

DETROIT.—The major CIO un- 
ions are soft-pedaling their 1947 
wage demands for fear that strike 
showdowns now will produce the 
severest type of labor-control leg- 
islation from Congress. 

Realizing this, the automobile, 
steel and rubber manufacturers 
have not yielded an inch in their 
desire to withstand excessive wage 
or contract demands. In fact, the 
steel industry appears to be tak- 
ing the offensive on certain bar- 
gaining issues. 

Developments along the labor 
front last week firmly under- 
scored the reluctance of CIO 
President Philip Murray to risk 
wage strikes at this time. Re- 
publican majority leaders in Con- 
gress have made it plain that 
such action might pave the way 
for passage of even Senator Ball’s 
anti-closed-shop bill, and Murray 
is taking the warning seriously. 

The local union elections in the 
UAW-CIO, which started 10 days 
ago, have now also entered into 
|the wage picture. Officers of the 
|locals, most of whom are facing 
| stiff opposition, do not want to 
endanger their political chances by 


| figure with the industry. 

Some manufacturers, especially 
in the rubber and oil industries, 
have indicated an unwillingness to 
make any wage commitments un- 
til U. S. Steel announces the 





amount of its hourly raise. This 
heralds a repetition of last win- 
ter’s “pattern formula,” which had 
its roots in the Big Steel agree- 


in This Issue 


FOB Factory 
Automotive Washington 
Dealer Business Counsel ...... 


|ment for a pay hike of 18% cents 
an hour. 


Finally, CIO strategists are 
reckoning with the prospect of 
another soft-coal walkout. The 
March 30 strike deadline set last 
December by John L. Lewis is 
rapidly approaching, but Lewis 
has given no sign whether he 
will carry through his threat to 
close the bituminous mines 
again. 

The highspots of last week’s la- 
bor news follow: 


] Chrysler and the UAW an- 
| nounced a second 30-day exten- 
sion of their contract. The nego- 
tiations were reported to be dead- 
locked on the UAW’s demands for 
a 23%-cent-an-hour wage boost 
|and for a union shop. 


19 The negotiations between U. S. 
Steel and 





(Continued on Page 10, Col. 4) 





WILLOW. RUN. — Kaiser-Frazer 
moved last week to boost auto pro- 
duction by leasing part of the Con- 
tinental Motors Detroit engine 
plant and naming E. J. Hunt pro- 
duction manager. 

Production of cars was report- 
ed held back by failure of Con- 
tinental to produce sufficient en- 
gines to keep pace with K-F pro- 
ductive capacity. 

Edgar F. Kaiser, vice-president 
and general manager of K-F, said 
that Hunt, who is operations man- 
ager for Kaiser-Frazer, will de- 
vote his time to the Detroit plant 





‘New Gains Seen 


Blocked by ‘Pig’ 
| Week’s 13,000 Boost 


Sets 103,149 Mark; 
379,989 Units in Feb. 


By Bernie Thomas 
Staff Writer 


DETROIT.—U..S. car and 
truck output last week soared 
over the 100,000-mark for the 
first time since 1941 as the 


nation’s plants assembled an 
estimated 103,149 vehicles, accord- 
ing to Automotive News tabulations. 

Canada’s combined car and truck 
contribution of 4,701 lifted the total 
for both countries to 107,850. 

The week’s U. S. production in- 
cluded 73,100 cars and 30,049 
trucks, nearly 13,000 units more 
than the previous week’s revised 
accounting of 638,614 cars and 
27,005 trucks—a total of 90,619. 

Subject to final revision, U. S. 
plants in the 20 work days of Feb- 
ruary built 267,702 cars and 112,287 
trucks, according to AUTOMOTIVE 
News figures. In January, Official 
U. S. output included 252,100 cars 
and 102,727 trucks. 

Industry generally is of the opin- 
ion that, unless the supply of pig 
iron and other materials in short 
supply is stepped up immediately, 
last week’s record output of cars 
and trucks will stand as a tempo- 
rary peak for some months to 
come. 

A pig iron shortage is expected 
to hit schedules hard in March. 
Meanwhile, the auto industry 
feels that a more equitable dis- 
tribution of pig iron would result 


(Continued on Page 32, Col. 3) 








Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


103,149 
90,619 


17,634 





the United Steel-| 
workers of America-CIO were in- | 
definitely postponed, following the | 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 32. 


K-F Leasing Engine Plant 
In Effort to Boost Output 


agreeing to any compromise wage | 


during the initial production pe- 
| riod. 
| Kaiser also announced the ap- 
|}pointment of T. A. Bedford as 
| administrative manager, W. A. 
Cannon as director of purchases 
and J. J. Gorman as comptroller of 
the engine division. 
Kaiser revealed the lease of 
| the Detroit Continental plant 
will be effective March 2, 1947, 
| and will extend for five years. 
The arrangement provides for 
the acquisition of the 261,163 square 
feet of manufacturing space de- 
(See KAISER, Page 32, Col. 4) 
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9 Cars for OPA Aide | UAW’s Arithmetic. Used to Justify Strike Against GM 


| 
Attorney’s New-Auto Purchases Draw Suspension; | 


Four of Vehicles Resold Is 


DETROIT.—How and why Fred | great deal of impatience in wait- | 
W. Lindbloom, chief enforcement |ing for delivery.” The dealer add- 











attorney for the Michigan District 
of the Office of Price Administra- 
tion, purchased nine new cars in 
the last 14 months from Detroit 











ed that Lindbloom’s impatience 
was even more extreme than the 
usual extreme impatience, which 


the average prospective new car 









































dealers was the theme of last|owner appears to suffer in these | 

week’s super-duper mystery here. | difficult days of delivery. 

Lindbloom’s explanation that he That dealer admitted being C 
bought the new cars as “bait” in| inclined to satisfy Lindbloom’s a t 
trapping black market dealers ap- ne eee of his po- a lant 

rently wasn’t wholly satisfactory, | Sion as attorney. ‘. con 
perause the OPA. attorney, who| A check shows that in the midst of G.M. Sales intd Motor Vehit dea 
has investigated many complaints|°f that particular “impatient pe- tim 
of OPA violations, was suspended riod, Lindbloom accepted the de- | Mas 
last Tuesday, pending further in-| livery of two new cars from two | mor 
vestigation of his own automobile | Other dealers. oy 
purchases. Another dealer stated that Lind- Nor 

OPA officials made no prediction | bloom appealed to him for a new ein 
of when the investigation would |¢@F 48 a gift for his Wife on Christ- P 
'be completed, nor would they dis- | ™4S. Having only been in business | ited 
close what the investigation, un-|# Short time, this dealer said he do, 
derway since Friday, Feb. 21, has considered it “good business” to | ope! 
revealed so far. E deliver a new car to the OPA offi- excl 

However, Walter Heddeschei- cial, and did. The 
mer, Cleveland regional enforce- | Although Lindbloom contacted | a 
ment officer, who is directing the him periodically about when he | is tl 
investigation, said he “knew |S going to get the car, no pres- the 
nothing” of plans to use private | Sure tactics were used, he added. bas« 
cars as bait in apprehending vio- All of the dealers said they knew : 
lators of OPA regulations. nothing about Lindbloom having aa 

Four of the automobiles have obtained cars from other dealers. a 
been privately resold, Lindbloom Although Lindbloom has only | Be vie 
stated, and the others have been| four of a Awe a tal en oon oA. a oem it 

i“ 1a? ” d f . Chart Sales of Other Products obtained Table 32, p. 527 

— a ye a” 8=—S | Se icks cieur aan dean weaeea, cat te Che Saf te Pret ad fT 9 St. 
He denied that pressure tactics| 0f State show only four resold. Y columns computed on basis of F.T.C. breakdown to correspond to Total Sales as A 

were used in inducing new car} Four are still in the name of a loca 

Tiliets ts effect delivery, His "| Lindbloom and another in the reste G Aare given by F.T.C. aa Se. Values from 1938 1941 obtained from rela- ti 

o effec y. po Agfotal automotive sales shown in Chart 2B. Sales of Vehicles 1938 through — 
sition as OPA attorney who would| "me of his wife Nellie. 1941 obtained by oubt: Sales offarts & Accessories total automotive products sales chal 
prepare prosecution of auto deal- One car, according to the rec- | inte 
ers charged with OPA violations ords, was sold in January to a staf 

“had very little to do” with his | Missouri resident. Je act nol dium fF parks a g 

success in obtaining new cars, nae a agg we ees mar 

Lindbloom said. ee we = THE ABOVE CHART is reproduced f 64 of The 

’ “ t o s of “P s Pow € spe ro? wi J : 

“l just placed my orders like he a i oo —. to General Motors G@cpastmant, Wabter “toute, Guecten, Oct. 26, 1008. te wan uh ae ets party fey omchatonens cati 
anyone else and the cars came oy ao Gis aie aap ‘that eet ee eee eae errors in labelling, computation, or copying. Only the figures checked are correctly computed and = 

” “ SS : 
ae. ai sie iaeee one of the cars went to a C. L. ee 

’ r Kendrick, a local real estate agent, . 

But one dealer who delivered a|whose name appears on the same |’ No Discounts Given R R h = 
new car to Lindbloom early in|door as Lindbloom’s in a down- To Nash Work omney Vs. eut er roof 
1946 admitted that his current de-|town Detroit building. Last as i’ fms a N | mak 

. wee Ss oO » i ’ s J . . 

Brertes are about 15 months behind| 1 gon't remember any Ken-| story, listing get ogee AMA Chief Scoffs at Prediction That Tou 
Contacted by Automotive News, — one ne. the auto companies giving dis- 47 Profits Will Triple Prewar aoe 
i y ’ "WS,| Later Lindbloom denied saying| counts on new cars to employes, thei 

all the dealers who delivered new | he didn’t remember Kendrick. But| was in error. | WASHINGTON.— The Reuther-| industry operations barely broke ; cane 

cars to Lindbloom said they/a Detroit newspaper reported that Nash does not provide em- | ®0mney debate on the subject of |even in 1946,” Romney said. a 

couldn’t charge him with “really |Lindbloom made the denial three loyes with a discount, accord- |2Utomotive economics flared up| « men 

( 4 t plo) . d : | “Profits were so poor that several 
using pressure tactics.” times, and once in the presence; ing to H. C. Doss, general sales cho t last week after the UAW-| companies had to borrow money 

wever'.ome Getler seid Liné-|% s witness sent to hear the de-| manager. However, the company ee — — com- | or raise funds through the sale of Mu 
hiinen seemed to experience “a | 74! does set aside about 2 percent th eacor an ucation securities. Even General Motors Abc 

Using his own money, Lindbloom | of its production for employes, at the industry's profits this year | porrowed cash from the banks. 
said he purchased the new cars| but these are sold only through oo be tripled over prewar if pro- “Why did the prediction go sour? T 
Double-Deck Haulaways |t° park as “bait” on Livernois dealers at regular prices. The |“@UCtion matches that in 1941. For one thing, there were 27 dif- e 
Made L lin W.V. z Ave. (Detroit’s Used Car Row) and| company sells no cars direct to George Romney, managing di-| ferent kinds of mistakes in Mr . > 
ade egaiin W.Va. in other used car districts in order | employes, Doss emphasized. rector of the Automobile Manu-| Reuther’s artithmetic. For exam- of bi 
CHARLESTON, W. Va.—Gov. |to trap any black market buyers facturers Assn., asserted that Reu-| ple, take page 64 of the UAW book- oh 

Clarence W. Meadows signed | attempting to purchase them. ther’s testimony was “based on the | jet used to promote the strikes of ploy. 

the “double decker” bill into He was unable to recall any lo- M oran, Rand same kind of fancy figures which | 1945. This one page has four types = 

law ae ee using Se sig- | cal prosecutions resulting from the led to the strikes a year ago. of errors. There are 110 figures on Se ' 

—s e pen owned by Wil- |.use of the cars. All the cases were To Address Reuther attempted to show the|this page, of which 85 were com- = 

as manager of the | prosecuted “out of town,” Lind- committee that the rise in living | puted wrong or labeled wrong. = 

Se Assn. of | bloom said. La. Dealers costs since 1941 had actually re-| “Qne mistake is an error of I 

Lindbloom receives $8,059.80 an- . sulted in a decline in consumer 48,000,000 i : . Wh 
The law legalizes the use of | wually from OPA. NEW ORLEANS. — Lee Moran, | buying power, in spite of the in- ae What's. tna aaa ” 

double-deck haulaway trailers : rae executive vice-president of NADA,|crease in the average cash wage! friends?” sai . 

in West Virginia and removes | Lindbloom also found it impos-| and Clayton Rand, writer-philoso-|in the industry from $35.76 a week | riends? AS 

the last prohibition to their use |Sible to recall a Roy Knoblauch, |pher, of Gulfport, Miss., will be|in 1940 to $52.99 in Movessber 1946 |, Reuther told the Senate commit- 

in the nation. Riga, Mich., to whom he sold a/the principal speak t th ee a , , ‘|tee that the automobile industry Or 

sine 4 : . “1p: peakers a e an- There is nothing in the pro- | « 
ee ATTORNEY, Page 10, Col. 1) nual Louisiana Aut bile Deale : 3 looks forward to 1947 as a year 
. a omobile Dealers| posed legislation which your com- | of record-breaking profits.” IN 
ssn. convention, to be held at! mittee is considering that will a ; P : bile | 
the Hotel Roosevelt here, March! give him (the auto worker) that Depending on the volume of last 
10, according to Wiley L. Mossy! sense of security or that will |PTOduction,” he said, “the industry bers 
st. president. avert the industrial conflict that fm Soils between ene and two bil- whic! 
ossy also announced that reg-| will inevitably grow out of this | tion dollars in profits before taxes, ing | 
letration for the convention will| situation if it is not corrected,” |'" contrast to its prewar average of tl 
be from 40 cieloek to oe The he said. age ae we ee $460,000,- inate 
wi e he immediately | are , ’ : year. ese eStimates, con- 
following the registration and the m.. — statement commenting on |servative in the light of past profit aa 
meeting will start at 1 p. m. A euther’s testimony, Romney re-| experience, are based on a volume Pinna 
cocktail party and banquet will be called that in October, 1945, the |of production ranging from 5,000,- a 
held starting at 7:30 p. m. UAW issued a prospectus forecast- |900 cars and trucks, the 1941 pro- aa 
Roy Beydler, of Packard New Or-| ing that if wages rose 30 percent duction, and 5,500,000, of which the whicl 
leans, Inc., ie etateanete of the pro-|and car prices remained  un- | vores Ro saa if the materials Th 
gram committee, with George Bohn| changed, auto industry | are available.” ae 
’ profits | asso 
of Bohn Motor Co., Inc. (Ford),| would still be at record levels. |. 1 Teply to a question by Sen. the d 
New Orleans, and Sidney Gonzales Wietieen iin Geos .., |Irving M. Ives, New York Repub- agent 
of Gonzales Motors, Inc. (Ford), | Coe pare Is orecast with | lican, Reuther said the UAW would “unw 
New Orleans, assisting in the ar- | 5a actually happened. Wages | drop its demand for an 18 percent ness.’ 
rangement. _ |went up 15 percent, car prices | wage increase (23% cents an hour) “Tf 
: ogg cw. 4 Hub City Mo-| kept pace, yet indications are that | (Continued on Page 6, Col. 1) joy d 
ors ord), afayette, La., is 
chairman of the speakers commit- nd 
tee, with Lawrence Mann of Stand- 7 i 
ard Motor Co., Inc. (Dodge-Plym- | Early to Press — 
outh), Baton Rouge, La., and S. J. Due to a continuance of the Pressmen’s Union slowdown, this issue ailted 
Rogers of Lee-Rogers Chevrolet ! spose ot went to press Thursday evening (Feb. 27) instead oppor 
0., Monroe, La., assisting. of Friday as customary for many years. 
' Election of officers, directors and To bring it i i 

JUDGES OF THE Fisher Body Craftsman’s Guild discuss with Guild Secretary W. 8. g its readers last-minute news quickly, Automotive News : 
sean «front, second trom rst) m new ‘core sheet for _ deine Ma Sescetncy W. 5. district committeemen will be held ||} for many years has paid time and one-half and double time to press- Micl 

I eon rr es to entered in raftsman’s G mpet! i ishi i i 

by teen-age boys throughout the nation. This was a final briefing io tae tele io ne _ independent publishing ey which prints AvToMoTivs Hor 

they travel to various cities to begin judging the members. The competition closes June Barrett Gets Biaveate =. owever, the Pressmen’s Union, which is negotiating & con- LAT 

15. Judges, all from Detroit, are: First row, Thomas 0. Monroe, principal, Greenfield tract with all Detroit printing houses, now refuses to work overtime of Ja’ 

Union school ; Reginald Bennett, General Motors styling section; McLean; George Snyder, M. C. Barrett, Inc., Springfield, |] at any price. retary 

GM ‘srling section, Second row: Herman G; Schumacker, assistant princigal, Southfield |Mass., auto dealer, has received a|| — w , s | 1d 

; cs : ; : strial arts instruc- | e hope the difficulty will be cleared up in the near future, without bile I 

ter, Hutchins Intermediate school, and Frank G. Riess, industrial arts instructor, | PeTmit to erect a $15,000 auto sales- || undue burden on our read : last \ 
room at 600 State St. a oo. 

| execu 





Seuthwestern High school. 


tion. 
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| pre THE past six weeks, with 
the exception of a trip to At- 
lantic City to attend the NADA 
convention, I have been visiting 
dealers in Florida. This is the fifth 
time I have been south of the 
Mason Dixon line in the last 12 
months. Before I return home I 
expect to talk to dealers in Georgia, 
North and South Carolina and Vir- 
ginia. 

Perhaps dealers who never vis- 
ited Florida, and even dealers who 
do, will be interested in how dealers 
operate in cities that cater almost 
exclusively to the tourist trade. 
Take St. Petersburg, for instance. 
There is absolutely no industry, nor 
is there any agriculture supporting 
the community. The economy is 
based entirely on the tourist trade. 

New and used cars, as well as 

maintenance, are furnished the 
permanent residents, but tourists 
also require rental cars—a ser- 
vice which means additional prof- 
it opportunities to many of the 
St. Petersburg dealers. 

A problem of dealerships in such 
locations is not only public rela- 
tionship because the clientele is 
changing constantly, but one of 
internal relationship to keep the 
staff always on its toes to make 
a good impression on the visitors, 
many of whom return every year. 
The most wanted service is lubri- 
cation, washing and polishing. All 
dealers specialize in such services. 

In most cases wash racks and 
lubrication hoists are located next 
to the street, with easy entrance 
and exits. The work is done under 
roof, but with open sides which 
make ideal working conditions. 
Tourists usually wait for their cars. 
Dealers provide waiting rooms for 
their convenience. Magazines, 
candy dispensers, powder or rest- 
rooms, are a part of their equip- 


ment. 
* + * 


Much Concerned 


About Goodwill 


T= Grant Motor Co., Ford deal- 

er at St. Petersburg, even has 
a first aid room for the comfort 
of both employes and guests, which 
is staffed by one or two girl em- 
ployes who have been trained in 
first aid. In Grant’s room souvenir 
postcards in eight colors, showing 
three different views of the deal- 
ership, are furnished together with 





Indiana Assn. 
Assails Curb 


On Insurance 


INDIANAPOLIS.—The Automo- 
bile Dealers Assn. of Indiana, Inc., 
last week warned its dealer mem- 
bers about Senate Bill No. 140 
which would limit dealers to writ- 
ing insurance on only 30 percent 
of the business which they orig- 
inate annually. 

If passed, the association warn- 
ed, the bill would prevent dealers 
from writing insurance in conjunc- 
tion with the conditional sales 
contract on 65 percent of the sales 
which they make. 

The purpose of the proposal, the 
association claims, is to satisfy 
the desires of banks and insurance 
agents for the development of an 
“unworked commission fee busi- 
ness.” 

“If you wish to continue to en- 
joy dealer reserve,” the association 
told its members, “you must op- 
pose this bill to minimize the col- 
lusion which this fosters between 
the banks and insurance agents 
which is definitely curtailing this 
opportunity.” 


Michigan Dealers Name 


Hornbeck as Field Man 
LANSING, Mich. — Appointment 
of Jay B. Hornbeck as a field sec- 
retary for the Michigan Automo- 
bile Dealers Assn. was announced 
last week by Frank W. Herrick, 
executive-secretary of the associa- 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit. 
and the writer’s name will be kept in confidence if requested. 











































































writing facilities. Grant even sup- 

plies the postage stamps and mails 

the cards. 

W. J. Grant, president of the 
dealership, as well as president 
of the St. Petersburg Automobile 
Dealers Assn., is a veteran of 
the two world wars. He served 
as an officer in the Ordnance in 
the recent conflict. He constantly 
attempts to inspire his organiza- 
tion to gain and keep the good- 
will of each customer. 

In writing his workers, including 
everyone from porters to execu- 
tives, he recently said: 

“Humpty Dumpty sat on a wall— 
Humpty Dumpty had a great fall— 
All the King’s Horses and all the 

King’s men, 

Couldn’t put Humpty Dumpty 

back again.” 

“For the past few months, during 
which time it has become harder 
to get parts and tools, not enough 
help to get all the work done, the 
weather has been uncomfortable 
and tempers have become frayed 
and ragged, and with the public 
more and more aware that the war 
is over and that many concerns are 
only concerned with getting the 
Almighty Dollar, I have been in- 
creasingly reminded of the rhyme 
that heads this page. 

* a * 


Next Few Months 


Tell the Story 

“DIGHT NOW is the time we sit 
upon the wall, and we could 

get a Great Fall—and let me tell 

you now, no power on earth can 


reestablish us in the good graces of 


a customer who once loses faith in 
the belief that we are honest and 
sincere and that we render full 
value for every cent he pays us. 


Once treated in an abrupt manner 
— ‘shoved around’ as they put it— 
he is gone to some other place to 
get his work done or buys some 


other car. 
“Not too far in the future we 
will again be looking for car and 
service customers, and the way 
we treat them now will deter- 
mine the success of our company 
in the future. Over many years 
we have spent a great deal of 
time and money to build goodwill 
and have taken great pride in our 
slogan—The Customer Must Be 

Satisfied’ We must not relax 

now. 

“I earnestly ask each of you to 
renew your desire and effort to 
turn out the kind of a job you, 
yourself, would like to receive were 
you getting work done. To be espe- 
cially diligent to keep prices exact- 
ly as they should be—to lean over 
backwards to impress the customer 
with our desire to deal only fairly— 
to make every job the very best 
you know how. I am extremely 
proud of the effort and loyalty dis- 
played by this organization and 
ask you, now that we are in sight 
of the goal of getting back to a 
normal manner of business, to re- 
double your efforts and let us cover 
this next few months with such 
complete effort and sincerity that 
there may be no doubt of our hon- 
est intent to render a service sec- 
ond to none. 

“Above all, let’s all of us keep on 
the job, eternally watchful of our 
customers’ interest and _ satisfac- 
tion. In spite of all the annoyance 
of mixed-up prices, schedules, and 
other troubles—let’s all be gracious, 
courteous, prompt, efficient and 
even-tempered and absolutely fair. 
Under no circumstances must a 
customer get less than our best 
and never be allowed to leave our 
doors less than completely satis- 
fied. Just remember... 

A little bit of QUALITY 

will always make ’em smile; 
A little bit of COURTESY 

will bring '’em a mile; 

A little bit of FRIENDLINESS 
will tickle ’em, ’tis plain; 
A littl bit of SERVICE 

will bring 'em back again; 
And don’t forget... 

“THE SMILE,” “THANK YOU” 
and “PLEASE.” 



































Tenn. Dealers Appeal 


Insurance Ruling 

NASHVILLE, Tenn.—Alleging 
error in the decision of the 
judge and seeking a certiorari 
action on records in the case, 
John J. Hooper, attorney for the 
Tennessee automobile dealers, 
has ed the decision of the 
State Court of Appeals in sus- 
taining the action of Insurance 
Commissioner James M. McCor- 
mack in refusing to license auto- 
mobile dealers as representa- 
tives of Motors Insurance Corp. 
of New York. 

A joint defense of the commis- 
sioner’s action is being con- 
ducted by the Insurance depart- 
ment, and the state association 
of both stock and mutual local 
agents. 






























NORTHAM MOTOR CO. 


for a means to haul wood. 


MEXICO CITY.—To defend the 
interests of the franchised new 
automobile and new truck dealers 
within Mexico and to serve the 
dealers in much the same man- 
ner as NADA 
functions in the 
U. S., is the aim 
of the National 
Assn. of Automo- 
bile Dealers of 
Mexico, according 
to Manuel E. 
Razo, manager of 
the association. 

Chartered near- 
ly two years ago, 
the group has 80 
members at this 
time, Razo reports. Nearly 400 deal- 
ers and “subdealers” operate in the 
republic, according to Razo. 

“It is our desire to cooperate 
closely with the dealers and the 
automobile factories and repre- 
sentatives,” Razo explained. “We 
will procure the necessary legis- 
lation from the federal and state 


Brooklyn Assn. 
To Hear Mallon 
On March II 


BROOKLYN, N. Y.—William L. 
Mallon, former president of NADA, 
will address members of _ the 
Brooklyn and Long Island Auto- 
mobile Dealers Assn., Inc., at its 
annual dinner meeting March 11 
at the Hotel Granada here. 

Many guests, prominent in trade, 
association, public and civil life, 
will be present, it is said, to hear 
the speaker’s address, “What Lies 
Ahead for the Automobile Deal- 
er?” 

Admittance will be by reserva- 
tion only and tickets are five dol- 
lars apiece. 


NADA Directors 
Name Chairmen 
Of 6 Committees 


WASHINGTON. — Chairmen of 
NADA standing committees for 
1947 were named in Atlantic City 
at a meeting of the board of di- 
rectors, and are as follows: 

Charles C. Freed, Salt Lake City, 
membership; Turner A. Summers, 
Louisville, nominating; Harry Mc- 
Arthur, Hattiesburg, Miss., resolu- 
tions; W. L. Mallon, Newark, leg- 
islative; J. J. Verschoor, Mitchell, 
S. D., auditing, and C. B. Robert- 
son jr., Richmond, truck. 





Razo 


Manuel E. 












(Ford), Lillington, N. C., 
the shortage.’”’ The dealership points out that this bit of ‘‘mule play’’ is a double. 
It alleviates the demand for used cars, and as for coal strikes, it fills a big demand 


Mexican NADA Grows 


80-Member Group Fights Smugglers 
Who Cheat on Taxes 
































Neb. Reports No 
By Makers 


LINCOLN, Neb.—State officials 
here report that there has been 
no serious violation of Nebraska’s 
four-year-old automobile dealer 
and manufacturer licensing law. 
This was attributed to a rigid en- 
forcement policy on the part of 
the motor vehicle administrator. 

Under provisions of the law, the 
administrator can cancel, or refuse 
a license to “any manufacturer, 
factory branch or representative 
whatsoever of such motor vehicle 
manufacturer or factory branch 
who, has unfairly without due re- 
gard to the equities of said dealer 
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“‘offered’’ the mule ‘‘to relieve 





government to assure protection 
for the best interests of the 
dealers. 

“We will fight smuggling of ve- 
hicles 















give any kind of guarantee to the 







ernment, have no established place 
of business or personnel and can 







lower price than the established 
dealers. 

“We will oppose exorbitant auto- 
motive taxation and will do every- 
thing in our power to get our gov- 
ernment to extend budgets for 
more and better highways. We will 
seek improvements in transporta- 















move our government to apply in- 
comes from automotive taxation to 
the automotive business. 


“Automotive sales, gasoline, 
oil and all other automotivewise 
incomes will be sought for the 
purpose of bettering the auto- 
motive industry in Mexico.” 
Senor Razo added that efforts 
are being made by the group to 
promote highway programs which 
will benefit the greatest number 
of people. N 
Also on the agenda of the asso- 
ciation is a workable plan for traf- 
fic control in the numerous cities 
in cooperation with the civic po- 
lice. Safety laws, safety education 
and safety bureaus are planned. 


On the House . 







































ness in the last 
ness Tuesday a 


noon-time cockt 


worth... 





Wembhoff 
were out of commission for five 
were present with open houses f 


Illustrating the great shortage 
tells Dave Wilkie, AP’s veteran auto editor, that Chevrolet dealers 


have available today less than 10 percent of the volume of used cars 


landoffice biz 


they held at this time in 1941. 


Conference of Mayors, labelling it 






License Law Heeded 





into Mexico and will do 
away with importers who do not 


public, pay no taxes to the gov- 


sell automobiles and trucks at a 


tion and will do what we can to 


AFTER-THOUGHTS on the NADA convention: 
convention, with plenty of business and fun, but this mugg heard con- 
siderable criticism of having all the fun first and the important busi- 


scribe put it: “By the time they got down to busi- 
empty and most of these were sleeping off their 


how you can have the business session first at a 
convention, without a chance to sample opinion, 
but the reaction 


Burt Roberts and his femme contingent from 
L. A. did a neat job of selling the NADA boys 
on “Los Angeles for next year’s convention” ; 
passed out boutonnieres and oranges; did a 


. . . Kansas dealers association has 
just sent out a copy of C. E. Wilson’s recent talk before the U. S. 





Serious Violations 
or Dealers 


and without just provocation, can- 
celled the franchise of any motor 
vehicle dealer.” 

Provisions of the law state that 
the administrator may revoke li- 
censes at any time when the li- 
censee is found guilty of the fol- 
lowing violations: 

1. Intentionally publishing adver- 
tising which is misleading or in- 
accurate in any material particular 
or in any way misrepresents any 
of the products or services of the 
business conducted; 

2. Knowingly purchasing, selling 
or dealing in stolen vehicles; 

3. Material misstatement in ap- 
plication for license; 


4. Wilfully defrauding any retail 
buyer, to the buyer’s damage, or 
any other person in the conduct 
of a licensee’s business; 


5. Wilfully failing to perform 
any written agreement with any 
retail buyer; 

6. Having made a _ fraudulent 
sale, transaction or repossession; 


7. Failure or refusal to furnish 
and keep in force any bond re- 
quired; 

8. Being a manufacturer of mo- 
tor vehicles, factory branch, dis- 
tributor, field representative, offi- 
cer, agent or any representative 
whatsoever of such motor vehicle 
manufacturer or factory branch, 
who has induced or coerced or at- 
tempted to induce or coerce any 
automobile dealer to accept deliv- 
ery of any motor vehicle or ve- 
hicles, parts or accessories there- 
for, or any other commodities, 
which shall not have been ordered 
by said dealer. 

9. Being a manufacturer of mo- 
tor vehicles, factory branch, dis- 
tributor, field representative, offi- 
cer agent, or any representative 
whatsoever of such motor vehicle 
manufacturer or factory branch, 
who has attempted to induce or 
coerce, has induced or coerced, 
any automobile dealer to enter 
into any agreement with such 
manufacturer, factory branch or 
representative thereof, or to do 
any other act unfair to said dealer, 
by threatening to cancel any fran- 
chise existing between such man- 
ufacturer, factory branch or rep- 
resentative thereof and said dealer, 
or; 

10. Being a manufacturer, fac- 
tory branch, distributor, field rep- 
resentative, officer, agent, or any 
representative whatsoever of such 
motor vehicle manufacturer or fac- 
tory branch, who has_ unfairly, 
without due regard to the equities 
of said dealer and without just 
provocation, cancelled the fran- 
|chise of any motor vehicle dealer. 





Georgia Dealer Cleared 


Of Old OPA Charge 


ALBANY, Ga.—A city court jury 
here last week exonerated the Led- 
better-Davis Motor Co. (Kaiser- 
Frazer) of a charge of selling a 
1940 model car for $244.64 above 
ceiling price when OPA regula- 
tions were in effect. 


























It was a swell 


few hours of the conclave. As one 
fternoon, the hall was two-thirds 


ails.”. . . Personally, I don’t know 


is passed along for what it’s 











while Traymore hotel’s elevators 
hours. ... Most of the factories 
or their dealers. ... 

of cars, Chevrolet’s Tom Keating 


“outstanding.” 
—PertTe WEMHOFF 





idadedliaididlienst nsonecteandhoatsnenadiosintet etna ee 












































ee Sees ii x ome 

* * The Reaapeber of | the tediintey * * 

(Established in 1925) | 
Publiched Every Monday at 
Member DETROIT 26, MICH. Member 
@ Cables Addrese—AUDANE, Detroit @ 
2960 Poncdscet Bids. Telephone CHerry 0408 

E New York w Chicago Les Angeles 
easy fn 60100 National — Movate cats seas "Soon *oees” 





eee ies Wemhoff 2. Sain 
Managing itor—Robert M. y vertising 

Service and Track Editor—J. C. Weed Midwest Adv. Mgr.—J. Goldstein 
Washington—William Uliman Pacific Const Mer.—R. H. Diebler 


Editorial Associates—Patricia Cassady, Mac Gordon. George Deery 
Bernie Thomas, Jim White 
(Chris Sinsabaugh-—Editor 1933-1943) 





Resivgent CORRESPONDS NTS 


Jacksonvilie, Fla.—A. G. Ivey 
tndlanapells—Earl Bullock 
Kansas City—I. E. Kirkland 
Lincoin, Neb.—G. W. Kline 
. Little Rock—Ines H. McDuff 
Londen—David Wood 
Les Angelee—L. C. Barnard. 
Lynn Rogers 
Louleville—A. W. Williams 
Madison—John Wyngaard 
Milwaukee—John E. Hubel 
Montreal—Roy Carmichael 
Nashville—Ciyde Grissam 
New Orieane—Gordon Hebert 
New York—Bethune Jones 
Oklahoma City—E. W. Fair 
eonver— Alexander 
fomaoe. Pa.—George Shelley Omaha—Arthur R. Oleson Wichite—H. J. Heneman 
Hartford, Conn.—R. St. Martin Pittsburgh—Leon M. Leffingwell York, Pa.—M. H. Frey 
(Other Cities covered by Universal Trade Press Syndicate) 
<r 
Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 
also Mexico, Cuba and Panama 
To other countries, one year $9. Single copies 15c. No Free List. 
Advertising Rates: See Standard Rate and Data, or write for rate card. 


Philadeiphia—Sam Elber 

Phoentx—Floyd Gillette 

Portiand, Ore.—F. K. Haske!) 

Richmond, Va.—T. D. Eaton 

San Francisee—Leon Pinkson 
Steve Still 


Springfield, \—c. Cc. Hall 
Springfield, Mass.—E. C. Zack 
St. Loule—Sam X. Hurst 
Toledo—Bert Woods 
Toronte—James Montagnes 
Vancouver—F. H. Fullerton 
Washington—Willism Ullman 





Entered as second-class matter Post Office, Detroit, under Act of March 3, 1879 
Member of Audit Bureau of Circulation and the Associated Business Papers 





WE STAND FOR: 


1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Hvery dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of hiehenee 14. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 

NEWS cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


AUTOMOTIVE 








Dear Congressman: 


you, as a congressman, may have read that the chief OPA 
enforcement attorney for the Michigan district was sus- 
pended the other day during an investigation of the circum- 
stances under which he purchased nine new cars in the 
last year. 

If you have tried to buy a new car, you probably know 
that it is difficult enough to buy one, let alone nine. 

We’d like to remind you, too, that in our Dec. 9 issue we 
pointed out the danger of having a dead OPA body lingering 
about on the scene. We said it might smell. 

We were, of course, referring to the pending cases of OPA 
against dealers and the future cases OPA attorneys might 
bring on alleged past offenses. Our contention was that OPA 
frequently brought a great deal of unfavorable publicity 
tiown on the heads of dealers with outrageous charges, and 
then admitted later that it really had no case. 

Now we'd like to make clear that we do not think the OPA 
attorney in the present case committed a crime. 

But do you think that he would have gotten the nine new 
cars if he hadn’t been an OPA attorney? 

Do you think that he, as a government official, brought 
credit to you, who are giving him his standing? 

We think it is time that you put OPA out of business 
entirely. 


Up to Old Tricks 


a union boys are back with their bagsful of slippery 
statistics, economic trickery and figures that just don’t 
add up. 

Once again they are trying to so confuse Congress that 
that body will neglect to provide at least a measure of fair- 
ness and balance in the federal labor laws. 

But they can’t fool Congress all the time. We hope the 
legislators will take a look back at the shameful record of 
deceit union leaders have foisted off on the people. For a 
sample of that record, see the table and story on Page 2 
which shows how the UAW juggled figures to justify the 
GM strike that was so costly to the country and to labor. 

You might tear out that page and send it to your con- 
gressman as a small reminder. 








Somehow I always feel a little | 
better after listening patiently to | 


the trials and tribulations of my 
friends. It seems to minimize my 
own troubles which if I rent to | N 
bear them silently 
Care would crush me with 
WASH” their weight. At least, 
I assume this would be 
the fact because I have, I must 
confess, never tried it. So today 
I am going to air some of our 
difficulties here which may answer 
some of your questions and give 
you the satisfaction of knowing 
that you are not alone in your 
own problems. Incidentally, it will 
put out to dry some dirty wash 
which we have, for the past sev- 
eral weeks, been putting through 
our own Bendix! 
. 


WELL, FIRST to answer more 
than one (to be conservative) 
reader who has written us about 
the mutilated condition in which 
their copy of Automotive News 
was received, sans front or back 
cover or middle section: (1) Some 
of this was caused by a carload 
of brittle paper stock which not 
only slowed down our printing, but 
raised havoc with the condition in 
which some of our readers re- 
ceived recent issues. We are cor- 
recting this, as you may note, by 
sending each copy in an individual 
wrapper. (2) For over a year we 
have employed the same method 
of mailing adopted by the stand- 
ard magazines i.e.: the copies were 
individually stamped with the ad- 
dress label on the front cover and 
all of the copies going to one post 
office were tied in a bundle which 
was opened by the local post office 
at destination and delivered un- 
wrapped to the _ subscriber. As 
soon as a quantity of special size 
envelopes can be secured from the 
makers (a matter of a few weeks) 
all copies of Automotive News will 
go out in envelopes which will 
guarantee safe delivery to your 
desk. 


+ * 


* * * 


FOR MANY years we have 


closed our forms on Friday at 5 | 


p.m. That was our deadline and 
we have struggled to maintain it. 
By operating a battery of presses 
all Friday night and until noon 
on Saturday it was possible to 
complete the mailing before the 
last mail train left Detroit Satur- 
day before midnight. This sched- 
ule has been maintained even in 
the face of our growing circula- 
tion which has already multiplied 
more than three times since V-J 
day. To accomplish this we paid 
double time for the printers, bind- 
ers and mailers after Friday mid- 
night. In other words, our manu- 
facturing was done almost entirely 
on an overtime basis. After noon 
on Friday three weeks ago and 
without prior warning, the press- 
men’s union blandly announced, 
“No more overtime work!” This 
is why there was a delay in the 
delivery of your Feb. 17 issue. 
However, as with most of our trou- 
bles this showdown may have been 
a blessing in disguise. We have 
now worked out a program which 
we believe will speed delivery by 
perhaps a day to most of our 
readers. You will see! 
+ * * 


But here will be good news for 
you who have suggested it—effec- 
tive immediately we are establish- 
ing rates at 


AUTOMOTIVE 
NEWS BY which you may 
AIRMAIL have your copy 


of Automotive 
News mailed in a special wrapper 
by airmail. The additional cost 
we have estimated only to take 
care of the extra postage involved. 
We believe it will speed delivery 
to your desk by one to three days 
depending on the distance from 
Detroit. You may test the efficiency 
of this new service by giving the 
plan a three months trial and we 
shall ask you to keep us advised 
of the results. Rates for this spe- 
cial airmailing of Automotive News 
to any present subscriber are (in 
addition to the regular subscrip- 
tion price) 3 months trial, $5; 6 
months, $10; full year, $20. Advise 
us immediately if you want your 
name changed to this special air- 
mail list.—G.M.S. 
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COME, COME, Bors — 
WITH ' BROTHERHOOD WEEK 
Just & WEEK AGO OR SO! 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, 





Please Rush! 


This week, instead of receiving 
my copy of Automotive News, I re- 
ceived a statement to the effect 
my subscription had expired. 

I’m lost without Automotive News. 
I think it is without a doubt the 
best publication I have ever read. 
I look forward to every issue the 
same as a kid would for Santa 
Claus. 

Please renew my subscription as 
soon as possible and send me my 
copy for the week of Feb. 17. 

Please rush!—J. M. Smirn, Kins- 
ton, N. C. 


Rail Cars 


What’s this business about the 
automobile industry getting so 
much steel that there isn’t enough 
to build railroad freight cars? 

If I remember right, the associ- 
ation of U. S. rail car builders re- 
cently issued a report saying that 
they built 40,000 freight cars for 
export last year because’ they 
couldn’t get enough orders from 
American railroads.—R. F. M., 
Pittsburgh. 


Let’s Not Wait 

Why should we dealers get all 
excited over what the government 
plans to do for small business when 
we can do a lot to help ourselves 
to better profits? I’m_ thinking 
about your recent articles on the 
care and feeding of service de- 
partments so that they grow into 
robust boys that make money. 

It’s my experience, and also that 
of other dealers I know, that you 
are giving sound advice about de- 
veloping this end of the business. 
In any kind of business weather, 
people demand service for their 
cars, and the best bets to profit 


if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


are the dealers who are on their 
toes. 4 


We will be glad for all the con- 
structive moves that Washington 
makes in behalf of the small busi- 
ness man, but let’s not wait for 
that. Sdme of the more authori- 
tative sources in the capitol have 
recently said that not much can 
be expected from the highly pub- 
licized efforts to aid small busi- 
ness, anyway.—J. A., Los Angeles. 


Coming Events 


MARCH 
Mareh 2-5—Tulsa, Okla. (Mayo Hotel). 
Spring meeting of the American So- 
ciety of Mechanical Engineers. 
March 10—New Orleans (Hotel Roosevelt). 
Annual meeting of Louisiana Auto Deal- 
ers Assn. 


March 19-20—Des Moines (Fort Des Moines 


Hotel). Annual convention Iowa Auto- 
mobile Dealers Assn. 


March 19-22—Houston, Tex. (Rice Hotel). 
Annual convention of American Society 
of Tool Engineers. 


March 21—Indianapolis (Claypool hotel). 





Annual meeting, Automobile Dealers 
Assn. of Indiana. 

March 11—Brooklyn, N. Y¥. (Hotel Gra- 
nada). Annual dinner meeting of the 
Brooklyn & Long Island Automobile 
Dealers Assn., Inc. 

APRIL 


Apr. 9-l1l—New York (Hotel New Yorker). 
SAE Spring Aeronautic meeting. 

Apr. 16-18—Chicago (Hotel Stevens). SAE 
Transportation meeting. 


MAY 

May 1-2—Wichita, Kan. (Hotel Lassen). 
SAE Personal Aircraft meeting. 

May 6-10—Chicago (Stevens Hotel). An- 
nual convention and exposition of Soci- 
ety of the Plastics Industry. 

May 12-15—Denver (Hotel Cosmopolitan). 
Annual Safety, Operations and Equip- 
ment Spring meeting, American Truck- 
ing Assns. 

May 22-24—-Detroit (Hotel Statler). Silver 
anniversary meeting of the Automotive 
Bnmgine Rebuilders Asan. 

dune 1-6—French Lick, Ind. (French Lick 
Springs Hotel). SAE summer meeting. 
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7 REALIZE the maximum efficiencies and economies 
from mass production, systems and minds must be 
dynamic, not static .. . flexible, not fixed. Almost daily 
at the Ford Motor Company, engineers and production 
men find better ways of doing things, making savings, 
improving quality. Some are relatively minor, seem- 
ingly unimportant. Others have a direct significance to 


Ford Dealers and Ford customers alike. For example... 
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New Precision Assembly Line Speeds Production 


of Longer-Lasting Ford Trucks 


Marking the accomplishment of another goal in the Ford 
multi-million-dollar postwar expansion program, a com- 
pletely new truck assembly line has been placed in oper- 
ation at the Ford Highland Park plant. 


Stretching 1,410 feet in length, this installation is one 
of the most modern in the industry, handles 400 longer- 
lasting Ford Trucks a day. 


With a wide variety of truck models in regular produc- 
tion, the problem of integrating bodies and chassis at the 
proper time and place on the line requires an elaborate 


and precise system of automatic central control. An elec- 
trically operated, automatic body sorter moves truck 
bodies onto various feeder lines, in turn fed by nearly 
three miles of conveyors. 


This transfer of truck assembly operations from the 
Rouge Plant, made at a cost of more than two million 
dollars, has resulted in greater production of these 
much-needed vehicles . . . should soon bring increasingly 
faster deliveries to the public. And that’s another reason 
why Ford Dealers are ‘Out Front” with Ford. 
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AMA Chief Scoffs 


°47 Profits Will Triple Prewar 


Romney vs. Reuther 
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at Prediction That 


(Continued from Page 2) 


if living costs decreased by 18 
percent. 

Sen. Allen Ellender, 
Democrat, reminded the UAW lead- 
er that during his appearance be- 
fore the committee last year he 
had promised the union would not 
take a wage increase if it resulted 
in a price increase on cars and 
this had happened. 

For every dollar wages rose, the 
consumer had to pay $3, Reuther 
replied. 

Romney’s statement declared that 
“if any company president charted 
his company’s course on the basis 





Insurance Curb 
Bill Opposed 
By N. Y. Dealers 


ALBANY, N. Y.—The legislative 
proposal, by which it would be- 
come a violation of the penal laws 
for those engaged in the business 
of financing purchases to designate 
a particular insurance agent or 
broker, is meeting opposition from 
the New York State Automobile 
Dealers, Inc., under the direction 
of M. H. Yager, legislative chair- 
man. 

The bill would make it a crime 
and violation of section 442A of the 
Penal Law for dealers to designate 
a particular insurance agent or 
company, or to designate a particu- 
lar finance underwriter or under- 
writing firm, in the purchase of a 
new automobile, the association as- 
serts. 

The bill would cost dealers thou- 
sands of dollars annually and cre- 
ate untold headaches in business 
transactions if the legislature ap- 
proves the proposal, the associa- 
tion claimed. 

Therefore, dealers are asked to 
support opposition to the proposal 
through forceful and persistent 
protests to senators and supporters 
of the legislation. 


|of the UAW-CIO type of forecast, | ) aden She - easton -- - 
é YS ait RILEY ALIN 
REPAIRING creasme 


|both he and all the company’s em- 
Louisiana | ployes would end up on the street 


in a very short time.” 

“If the UAW leaders would 
forego the forecasts and stop kid- 
ding their members, they’d be 
taking a constructive step toward 
industrial peace, more produc- 
tion, more real purchasing power 
for the automobile factory work- 
er, and more cars for the public 
at lower prices,” he said. 

Reuther denounced all the pend- 
ing legislation on labor matters be- 
fore the committee, branding it as 
“punitive and negative.” The bulk 
of the proposals in the Congres- 
sional hopper attack “symptoms 
rather than remove root causes” 
of industrial disputes, he added. 

The aggressive UAW executive 
frequently engaged in _ verbal 
clashes with Sen. Joseph H. Ball, 
Minnesota Republican and author 
of a series of bills designed to 
curb labor’s powers. 

Accused by Ball of advocating a 
“socialist economy for the United 
States,” Reuther said: 


| 
| 
| 





“No, I favor continuance of 
the free enterprise system, but it 
will survive only if it can be 
made to work.” 

Later, Reuther, expounding on 
his appeal for higher wages, said 
that some ways for assuring “social 
justice without strikes” could be 
found and executed. 

“That’s socialism,” interrupted 
Sen. Ball. “It does not seem to be 
working well in England.” 

“If you make socialism and social 
justice synonymous, I cannot help 
it,” Reuther retorted. 

Previously Philip Murray, CIO 
president, and William Green, AFL 
president, had testified before the 
committee. John L. Lewis, head of 
the United Mine Workers-AFL, is 
expected to appear after the Su- 
preme court issues its ruling on his 
contempt-of-court conviction. 


Klingler Sees Early Upswing 


In Auto Production 


MEMPHIS.—H. J. Klingler, gen- 
eral manager of Pontiac Motor, 
predicted here last week that auto- 
mobile production is due to show 
an upswing at an early date. 

Klingler was accompanied by E. 
W. Norman, assistant general sales 
manager, and P. R. Warmee, ad- 
vertising manager, and_ stopped 
over in Memphis as part of an 
aerial tour of principal cities in 
the South and Southwest. 

While here they were guests of 
Troy R. Douthitt, of the Douthitt- 
SanChez Co., Pontiac dealer. 

The Pontiac plants are producing 
1947 models at an average rate of 
1,000 per day, but the backlog of 
unfilled retail orders is increasing, 
Klingler said. 

« Pontiac built 137,640 of its 1946 








H. J. KLINGLER, Pontiac’s general 
manager, on a recent tour of Southern and 
Southwestern zones made in a General Mo- 
tors plane, is greeted by Horace Davis, 
Pontiac dealer in Montgomery, Ala. 


models and plans on producing a 
quarter million or more of the 1947 
model if conditions are favorable. 


“The supply of materials and 
parts again will be the governing 
factor in automobile production 
this year as they were last,” Kling- 
ler said. “I am optimistic concern- 


ing the situation and believe pro- 
duction will increase, slowly but 
surely.” 


* * * 


PONTIAC.—On his return from 
a tour of the South, H. J. Klingler, 
general manager of Pontiac, said 
that Pontiac dealers in the sections 
visited are fully aware of the ex- 
panded production facilities being 
made ready at the factory and are 
gearing their individual operations 
to get ready to sell and service the 
additional Pontiacs that are com- 
ing their way when full production 
is attained.” 

“They are erecting new buildings 
or improving present buildings at 
a very satisfactory rate,” Klingler 
states. “More than ever our deal- 
ers recognize the profit possibili- 
ties inherent in the Pontiac fran- 
chise, and they are expanding their 
own facilities to capitalize on the 
opportunities ahead.” 





oo Gird 
For Trade Week 


WASHINGTON. — The United 
States Chamber of Commerce last 
week invited 6,000 chambers of 
commerce, trade associations and 
business firms throughout the coun- 
try to participate in the observance 
of World Trade Week May 18-24. 

Chamber President William K. 
Jackson commended World Trade 
Week for special attention this 
year in view of the extraordinary 
postwar importance of foreign com- 
merce and opportunities to develop 
trade on a sound basis. 








‘Dealer Transformation .. . Chevrolet Posts 
NASH CAMPAIGN to have all its dealers qualify under the 10-Point . 
Select Dealer program brought forth this “before, during and after” suc- Go to Simmons 


cess story from Fred L. Parry, Nash dealer in Luzerne, Pa. The evolution | - 
| covers a period of eight years as follows: And Meddaugh 
DETROIT.—T. H. Keating, Chev- 


rolet general sales manager, an- 
nounced appointment last week of 
a new manager for the division’s 
Atlantic Coast region. He is J. E 
Simmons, a veteran of more than 
20 years in the Chevrolet sales or- 
ganization and former regional 
manager of the Great Lakes re- 
gion. 

Simmons will head up regional 
activities from New York head- 





(1) The ‘‘old alley garage’’ in 1938. 





R. C. Meddaugh 


J. E. Simmons 










































quarters, where he succeeds the 
late W. J. Graveson. 
Simmons joined Chevrolet in 
1924. He served as service man- 
ager at Philadelphia and New 
York, and in 1932 was sales pro- 
motion manager in the Atlantic 
Coast region. He also was Phila- 
delphia city manager for Chevrolet 
and in 1933 was named zone man- 
ager there. 
Keating also announced the pro- 
motion of R. C. Meddaugh to be- 
come the new regional manager at 
Chicago, a post he moves to from 
central office in Detroit, where he 
has been national manager of the 
fleet sales department during the 
past year. 
Meddaugh first became affiliated 
with Chevrolet in 1931 as a repre- 
sentative at Norwood, O., where 
he later was truck and body man- 
ager and assistant zone manager. 
In 1937, Meddaugh became zone 
manager at Syracuse, and after 
a@ year in that post was promoted 
to assistant regional manager at 
Boston. He was transferred to Chi- 
cago in a similar capacity in 1941, 
and served there until he was 
named to head up fleet sales. 





Service Charges Cut 


10% by Ky. Dealer 
COVINGTON, Ky.—Hicks Mo- 
tor Co. (Ford) announced last 
week reductions in labor and 
service charges, effective Feb. 
24, of 10 percent on all daytime 
repair labor charges. The deal- 
ership has operated on a retail 
rate of $2.50 per hour ever since 


(3) Same dealer, same location in 1947. 


Firestone Fears ‘Cartel’ 


In U.S. Rubber Buying 





AKRON.—Speaking out against 
the proposal of the Rubber Manu- 
facturers Assn. that the U. S. gov- 
ernment continue the nation’s na- 
tural rubber purchasing, Harvey 
S. Firestone jr., president of Fire- 
stone Tire & Rubber Co., last week 
called for discontinuance of ex- 
clusive government buying of rub- 
ber. 

Firestone asserted that contin- 
ued government participation in 
the world market on rubber might 
be construed as a “buyer’s cartel” 
and place the U. S. in an inconsis- 
tent position to oppose any future 
scheme to control price artificially 
through the restriction of the pro- 
duction of natural rubber on the 
part of producers. 

He took issue with the associa- 
tion request that federal legisla- 
tion permitting the government to 
do all the nation’s natural rubber 
buying be continued beyond March 
31 because, according to the asso- 
ciation, the “world market is not 
a free one, but a controlled one.” 

“The elimination of interna- 
tional allocation and price con- 
trol outside the U. S.,” Firestone 
said, “and the establishment of 
a free trade market for natural 
rubber on Jan. 1, 1947, coupled 
with the protection afforded by 
the facilities for synthetic rub- 
ber production established in this 
country during the war period, 
indicates a return of a reason- 
able balance between supply and 
the demand in rubber. 

“Under these circumstances there 
seems to be no reasonable justifi- 
cation for the continuation of ex- 
clusive government purchase of 





rubber. In fact, such a continua- 
tion might be construed as a buy- 
er’s cartel.” 

Firestone said he favors domes- 
tic controls to preserve a place 
for synthetic rubber. 

“From the standpoint of both 
national security and economic 
protection, we should continue to 
use synthetic rubber produced in 
the most efficient plants. What 
minimum tonnage should be estab- 
lished is now being studied by 
Congressional committees.” 








‘‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’- 
ler Nash Co., 


George Soule, But- 
Butler, Pa. 


it was opened in 1938, which was 
the standard rate for Ford flat 
rate service in downtown Cin- 
cinnati. 

Hicks said it has watched the 
reduction in average repair or- 
der dollar volume drop over a 
six months’ period, and in De- 
cember, 1946, the drop was $5.90 
per repair order written. The 
dealer is of the opinion that the 
public that still has to drive 
older automobiles is rebelling 
against high repair charges, and 
that this reduction in adver- 
tised retail charges will be a 
shot in the arm to maintain a 
high labor volume in profitable 
overhaul jobs. 








FORD DEALERS in the Edgewater (N. J.) sales district honored Ford General Sales 
Manager Walker Williams with a special reception during the NADA convention at 
Atlantic City last week. Williams was presented with a solid gold pen and pencil set 
on behalf of the more than 250 Ford dealers in New Jersey, New York and Connecticut 
by George Patterson, Paterson (N. J.) dealer and president of the Edgewater Dealers 
Assn., and Otto F. Ploetner, Irvington (N. J.) dealer and secretary of the association. 
Left to right after presentation are: Patterson; ©. J. Seyffer, manager of all Ford sales 
operations in the northeastern part of the country, Williams and Ploetner, 
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The aim of alert car dealers is profit from every department .. . from accessory business as 
well as car sales. For such dealers, tires ought to be an important and profitable part of their 


accessory sales. 

But only a separate, well-planned tire department can give the car dealer all the extra 
profit he should have. That’s why the Goodyear Proved Profit Plan for Car Dealers assures 
maximum profit. Goodyear experts help dealers create and operate a money-making depart- 
ment for tire sales and service . . . from planning the sales and service space and training 
personnel to advertising and keeping accounts. 

The popularity of the Goodyear line gives the car dealer a quick start under the plan. 
People believe in the Goodyear goal . . . to make Goodyear products better today than they 
were yesterday, better tomorrow than they are today. Write for the full story of the Goodyear 
Proved Profit Plan now. Address the Goodyear District Office or Goodyear, Car Dealer 
Department, Akron 16, Ohio. 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 





CO-OPERATING FOR PROGRESS 


(GO or more ... 609 for 25 years or more... 1427 for 
Stagg 20 years or more ... 2556 for 15 years or more... 4294 for 
™ 10 years or more ...a record of long and 





successful association unmatched in the industry. 








162 dealers have flown the Goodyear flag for 30 years 
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Tex. Legislature Considers 
Mass of Automotive Bills 


The following bills have been in- 
troduced in the Texas legislature: 

A bill authorizing new license 
plates on cars beginning Feb. 1 
of each year, instead of March 1 
A bill that would allow state em- 
ployes to purchase for individual 
use automobiles, tires, tubes, bat- 
teries and other accessories under 
contracts made 
Control for state purchases. 


A’ 52-page “Texas Safety” bill 
that recodifies all Texas traffic 
laws, many of which were written 


as far back as 1913. 

A bill authorizing the state high- 
way department to use permanent 
identification numbers instead of 
motor numbers as the major iden- 
tification of a vehicle as soon as 
a permanent identification system 
is adopted by motor vehicle manu- 
facturers. A bill to issue temporary 
license plates for 30 days for the 
driving of a vehicle from one state 
to another or one country to an- 
other. A fee of $3 would be charged. 


A bill that would fine motorists|in 60 days after the accident to | assignment of motor numbers 


between $10 and $200 for failing 


by the Board of | 


to dim lights within 100 yards of 
an approaching vehicle. 

A bill to authorize the licensing 
and registration of automobile 
wrecker companies and junk deal- 
ers. 

A House bill bringing trailers 
and semi-trailers under the certifi- 
cate of title act. A similar bill is 
before the Senate. A House bill 
requiring transfer of automobile 
registrations within 10 days after 
transfer is made. 

Two measures call for raising 
the state gasoline tax from four 
cents to five cents a gallon. The 
|increase in revenue would be used 
for either lateral roads or farm-to- 
market roads. ‘ 

A bill extending reciprocal driv- 
ers’ license priviléges to citizens 
of foreign countries. 


A bill that would suspend driv- | 


ers’ licenses of persons involved 
in automobile accidents unless a 
deposit is made with the Texas 
Department of Public Safety with- 
damage. Persons 


cover possible 





“This handy cover for no parking 
signs is one of our biggest sellers.” 


carrying automobile liability insur- 
|ance would be exempt from mak- 
jing a deposit. 

A bill redefining a “non-resident” 
of the state in regard to vehicle 
licenses. 


A bill 


authorizing automobile 
dealers to issue temporary card- 
|board numbers for licenses, and 
|limiting the use of these tempo- 
|rary licenses to 10 days. Also pro- 
| viding that car transporters must 
obtain a $50 annual license for 
“drive-away transit” operations. 

| A bill setting a fee of $1 for the 
for 


trailers and semi-trailers. 





FOB FACTORY 





Two Objectives Seen 


In V-8 Research 


By A. H. Allen 


REPORTS THAT engineers of the Buick, Pontiac and 
Olds divisions of General Motors are experimenting with V-8 


engines, even going so far as 


to have a number of sample 


engines built up for testing, cannot be taken as signposts 
pointing toward eventual adoption of this type of engine by 


these makers, but they are; 
interesting in that they re- 
flect continuing efforts being 
made toward shortening up engine 
length. 

Two broad objectives can be read | 
into the program. One, of course, 
is getting a smoother engine and 
overcoming the vibration tenden- 
cies of the long crankshaft in the 
straight-eight engine. While the 
V-8 accomplishes this, it is gener- 
ally considered to be a much more 
costly engine to build than the 
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straight eight. 

The other goal 
is to make more 
room for the pas- 
senger compart- 
ment so it may 
be moved further 
forward from the 
rearaxle and 
lowered several 
inches to provide 
better roadability 
and a better ride. 
This trend is re- 
flected to a degree in the Kaiser- 
Frazer designs but more notably 
in the Studebaker. 

A shorter engine permits the 
hood to be shortened and thus to 
move the entire passenger com- 
partment forward a few inches. 
In addition to improved riding 
qualities, better vision in front 
would result. A possible disad- 
vantage would be the resultant 
narrowing of road clearance un- 
derneath the car, although on 
most improved roads this is no 
problem. 

Engineers were at one time giv- 
ing consideration to an eight-cyl- 
inder design which would permit 
a shorter block by staggering every 
other cylinder, making two lines of 
four each in the same block but 
with the adjacent cylinders closer 
together, perhaps even overlapping 
on a line transverse to the block. 
Apparently this proposal has been 


discarded in favor of the V-8. 
+ * 





A. H. Allen 


Shortages Seen 
On Standard Parts 


CRITICAL shortages of standard 
parts such as bolts, nuts, washers, 
screws and other fasteners are said 
to be an imminent possibility in 
the automotive industry. Reasons: 
Wasteful use of these parts in as- 
sembly; confused purchasing and 
followup policies; shortage of steel 
from which the products are made; 
deferred delivery promises from 
suppliers (six to 12 months). 

* * * 

QUERY: What does the unfor- 
tunate buyer of a new model car 
do when some miscreant swipes 
a single hubcap and whitewall 
wheel ring? No dealers have 
these items in stock, it appears, 
factories holding onto all avail- 
able supplies for original equip- 
ment. Theft insurance is of small 
value in such a case. 

* * K 
‘Buy in Calif.’ 
Plan Recalled 


FORD’S PROPOSAL to launch a 
$50,000,000 buying campaign among 
California manufacturers to furn- 
ish parts and subassemblies for 
West Coast assembly plants calls 
to mind the successful campaign 
of a similar type undertaken in 
1943 by General Motors when it 
was building the M-8 tank in a 
southern California plant. Large 
displays of parts and units going 
into the tank construction drew 
hundreds of interested subcontrac- 
tors, with result finally that over 
50 percent of the tank elements 
were furnished by suppliers in the 
immediate area. 


Neb. Tightens Rules 


For Used-Car Dealers 

LINCOLN, Neb.—Gov. Val 
Peterson has signed a bill re- 
cently passed by the unicameral 
legislature to make it more tedi- 
ous for fly-by-night used-car 
dealers. Now they must put up 
a bond for $2,500 when they ap- 
ply for a license. 

The used-car dealers, accord- 
in to the new law, must: 

Make good and perform all 
terms and conditions of the li- 
cense; indemnify for all losses 
suffered by customers. 








nt tbl 8 








AUTOMOTIVE NEWS, MARCH 3, 1947 9 




















~ DELUXE 
) ad 
| Old rol 
nple 
osts | 
> by 
‘goal 
= 
oart- 
may 
‘ther 
| the 
and 
pral 
vide 
ility 
ride. a 
ably | 
the 
to 
ee iit si 8 a 
_ * & 7 
z RETAIL 
mit 
ery 
} of 
but 
: PRICE 
ck. 
ON STANDARD MODEL 

_ Effective April 15, 1947 
=a 
ee] 
le; 
: It’s new... it’s larger... it’s streamlined to match today’s new 
P 
; cars or dress up older models...it’s a must for motoring. Strong 

plastic and polished metal frame assure long wear. Sturdy, 
— tempered steel clips hold this newest Polaroid* Visor firmly on 
Is 
: car’s standard visor. There’s a big new market 
: $2.95 
é waiting. Cash in on it by ordering your supply 5 
“ RETAIL 


: of the De Luxe Polaroid Visors today! RETAIL 


Mass production enables us to re- 






duce the price of this popular visor 







ORDER YOUR NEW SUPPLY OF POLAROID VISORS model. Hundreds of thousands 


were sold at the old price — now 






R TODAY! 
FROM YOUR JOBBE this attractive new price will help 






you boost your sales still further. 





Polaroid Corporation, Cambridge, Mass. *T. M. Reg. U.S. Pat, Off. 








‘Attorney 


(Continued from Page 2) 


1946 model on Nov. 23, 1946, the 
same day it was delivered to him 
from the dealer and after the ex- 
piration of OPA controls. 
Although state records show no 
intermediary in the sale of the 
car to Knoblauch, Lindbloom said 
that the reluctance of Mrs. Knob- 
lauch to tell how much money her 
husband paid for the car might 


be because such an intermediary PLANS FOR CONTINUING STUDEBAKER’S postwar commercial car gains were 
outlined at the first 1947 meeting at the factory of regional members of the truck 
division. Shown clockwise around the conference table: Harry Hartz, South Bend; Robert Nathan has prepared a 
’ ” T. R. Handley, Kansas City; Joseph Swanson, Omaha; F. A. Bacon and J. H. Newby, 
ooo my records, Lind- Canada; J. B. Phillips, Boston; S. C. Vance, Los Angeles; P. D. Welch, South Bend; 
7 R. G. Hudson, manager; T. A. Cunningham, South Bend; T. F. Kileommons, New 

The following is a record of | york; 0. P. Hufstader, Philadelphia; J. A. Grenier, Minneapolis; F. T. Corcoran, 


had made a profit on the sale. 
“It was quite some time ago and 
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Lindbloom’s new car purchases | Chicago; J. W. Frye, Dallas; V. E. Jensen, South Bend; W. F. McClellan, Pittsburgh. | Prices. 


starting in January, 1946: 
Two Fords from the Lewis F. 

Brown dealership in January and ATAM to Hold 

May. Another Ford from Floyd 

Rice Sales & Service in March. A Summer Parley 


a from Powers Pontiac Sales ‘ 

. in May. A Plymouth from the 

Floyd Knox dealership in Septem- In Chicago ‘ 

ber. CHICAGO.—After giving serious 
And after OPA controls ended: | consideration to bids from Mexico 

a Chevrolet from Jerry McCarthy | City and Detroit, the Automotive 

Chevrolet Co.; a Buick from Hol-| Trade Assn. Managers have picked 

brook Buick in December; in Jan-| Chicago as the city for their mid- 

uary, 1947, another Buick from| summer meeting, it was announced 

Andrews Motor Sales, Inc., along|last week by Louis, Milan, presi- 

with a Ford convertible from Hall- | dent. 

Dodds Co. The dates and hotel headquarters 













If you are debating whether to set up a jobbing busi- 
ness of your own—if you are wondering, perhaps, 
how to make your present jobbing business more 
secure and more profitable—it will pay you to in- 
vestigate the NAPA Jobber Franchise. 

There are desirable jobbing territories in various 
sections of the country where the NAPA Franchise 
is open. That the trade in these territories will 
welcome the superior service the NAPA Jobber is 
able to give is proved by the experience of more 
than 2,000 other NAPA Jobbers. 














Tas NAPA Franchise offers advantages which are 
not duplicated elsewhere in the industry—advan- 
tages which have been developed and proved in 
more than twenty years of practical operation—in 
good times and bad—in peace and at war: 







@ A single source of supply, giving overnight service or 
better, on the majority of your requirements of service 
parts, materials and supplies. 







@ Substantial savings in buying, receiving, stocking and 
clerical costs. 






@ Nationally-known lines, with quality assured by the 
NAPA Seal—known to repairmen everywhere through 
NAPA's long-established advertising program. 









Detroit 1, Michigan 





Opportunities 


for the right people in the right places 


WITH THE NAPA JOBBER FRANCHISE 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION 


Walter Reuther, 


for the meeting will be decided 
later. 

With Los Angeles the leading 
candidate for the 1948 annual con- 
vention of NADA, some ATAM 
members favor the holding of their 
midwinter meeting in the same city 
just before and after the NADA 
sessions, Milan said. 


Gabriel Dividend 


ord Feb. 28. 


@ Uniform system of Stock Regulation and Obsolescence 
Prevention, on all NAPA lines, insures better service— 
protects against loss. 


@ Service, operating and sales programs that function for 
the success of your complete business. 


Based on this combination of advantages is a well- 
organized, smoothly working system of operation 
which lifts a tremendous burden of detail from the 
jobber’s shoulders, and provides a dependable guide 
to sound operation and management. 


The NAPA Franchise is not a substitute for good 
business sense, ambition, or energy. But the record 
of NAPA Jobbers shows that it enables the com- 
petent operator to realize a greater return on his 
investment of time and money. 


The NAPA Jobber does not walk alone. He shares 
in the strength and support of a great national 
business organization. 


For complete information on the opportunity af- 
forded by the NAPA Franchise, consult your near- 
est NAPA Warehouse, or get in touch with this 
office directly. 








disclosure that the company has 
|demanded a “union responsibility” 
clause aimed at curbing wildcat 
strikes. It was also reported that 




















steel industry report asserting that 
U. S. Steel can increase wages 21 
cents an hour without boosting 


UAW presi- 
“ dent, told the Senate Labor 
committee that his union would 
drop its wage demands if the cost 
of living would decline by 18 per- 
cent, but government economists 
predicted that prices were expect- 
ed to rise to record levels by late 
spring. (See story on Reuther tes- 
timony and Romney comment else- 
where in this issue.) 

The race between Reuther and 

R. J. Thomas for the UAW 

The Gabriel Co. declared a 25-| presidency began taking shape as 
cent dividend on the common stock/|the local union election battles 
payable March 14 to stock of rec-| got underway. Reuther, leader of 
the rightwing forces, scored a vic- 












Chrysler Extends Pact Again . . . 
CIO Unions Soft-Pedal 


Pay Hike Demands 


(Continued from Page 1) 


tory in Tool & Die Local 155, long 
a Communist stronghold, when his 
slate won 11 places out of 15 on 
the local’s governing board. 

The United Rubber Workers- 

CIO announced that the work- 
ers at the Big Four tire manufac- 
turers had endorsed by “over 
whelming majorities” strike action 
to enforce wage demands. The pos- 
sibility of a strike in this indus- 
try is discounted, however. Nego- 
tiations collapsed several weeks 
ago when the companies request- 
ed a 90-day adjournment, presum- 
ably to await a steel wage agree- 
ment. 

The strike of 2,500 workers at 

L. A. Young Spring & Wire 
plants in Detroit ended, and pro- 
duction of cushion springs to final 
assembly plants was_ resumed 
Wednesday. 


7 The Senate and House judiciary 
committees reported out bills 
drastically restricting portal-to- 
portal pay suits, both present and 
projected. Since the Senate meas- 
ure provides a three-year period 
of limitation on the retroactivity 
of claims while the House proposal 
would set a one-year limit, the 
bills will probably be referred to 
a conference committee after floor 
action is completed. 


8 The AFL rejected the CIO's 
conditional proposal for a dis- 
cussion of organic merger. AFL 
President William Green said that 
the CIO’s proposal for a united 
front on legislation only was “in- 
adequate, since only by organic 
unity can any joint effort be un- 
dertaken.” 

The Committee for Economic 

Development, headed by Paul 
G. Hoffman, president of Stude- 
baker, proposed an industrial peace 
formula calling for a period of 
“compulsory mediation” before any 
strike vote can be taken or any 
strike or lockout begun. The plan 
also urged the creation by Con- 
gress of a permanent national la- 
bor-management council to make 
continuing studies of industrial re- 
lations. 

Although the CIO and AFL were 
obviously hoping to avert strin- 
gent labor legislation by avoiding 
serious strikes, the leaders of the 
two big unions did little to help 
their cause in testifying before 
Congressional labor committees. 


The AFL’s Green and David 
Dubinsky, and the CIO’s Murray 
and Reuther, vehemently assailed 
all pending legislation. They 
forecast an increase in strikes 
if any of the proposed measures 
were passed. No bill received an 
out-and-out endorsement, nor 
was any discussed constructively 
by the testifying labor witnesses. 

This led Senator Morse of Ore- 
gon, a Republican who favors la- 
bor in most legislative matters, 
to declare that he would vote for 
legislation that “went too far 
rather than no legislation at all.” 

The caution exhibited by the un- 
ions in the present negotiations 
may therefore prove of little avail 
when the time comes for Capitol 
Hill to decide on the extent of the 
restrictions to be clamped on la- 
bor unions and strikes. 


Santi te Haak 


Business Manager 


DETROIT. — Robert J. Sanford 
has been appointed business man- 
agement manager 
of Nash Motors, 
it was announced 
last week by H. 
C. Doss, general 
sales manager. 

Sanford joined 
Nash in 1944 as 
business manage- 
ment manager of 
the company’s 
Dallas zone. From 
Aug. 1, 1946, un- 
til his present ap- 
pointment, he was assistant Dallas 
zone manager. 








Robert J. Sanford 


Read Jack Weed'’s Backshop for some 
highlights in the service field. 
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Community Tax Relief 


Studied in Congress 


By William Ullman 
Washington Correspondent 
CONGRESS AGAIN is showing interest in the proposed 
extension to all states of the community property principle 
of payment of personal income taxes which now prevails in 
nine states. Under the principle, the income of a married 
couple is legally regarded as the property of both. Even if 


one of the individuals earns 
the entire income, each can 


report half as his or her own. 

For persons in the high income 
brackets, total tax computed in 
this manner can be considerably 
less than it would be without this 
legal cushion. 

The principle now is in force in 
California, Texas, New Mexico, 
Arizona, Nebraska, Louisiana, 
Washington, Idaho and Oklahoma. 
Rep. Reeves of Missouri recently 
introduced a bill to extend this 
privilege to all of the 48 states. 
Acting indepen- 
dently, 


to include Ar- 
kansas and North 
Dakota among 
the so-called 
‘“‘community 
property” states. 

It is not con- 
sidered likely 
that Congress will 
act on this matter at this session 
unles sthe House Ways and Means 
Committee brings in a general bill 
revising the Internal Revenue Law 
for administrative purposes, in 
which case the Reeves proposal 
may well be considered. 


The fate of the program will 
be influenced by the kind of tax 
relief legislation which Congress 
enacts. If it approves a slash in 
all salary brackets, high and 
low, as proposed in H. R. 1, there 
will be less disposition to push 
the community property tax re- 
lief proposal. If, on the other 
hand, the legislators grant tax 
relief which business considers 
inadequate, the inclination will 
be to press for action on the 


Reeves measure. 
* + ~ 





U. S. Finance Coordinated 


By Reorganization Act 


PRIOR TO passage of the Legis- 
lative Reorganization Act of 1946, 
Congress was supervising the 
world’s largest enterprise with no 
effective method of coordinating 
the work of the revenue raising 
and appropriating committees. 

In considering revenue measures 
the House Ways and Means and 
Senate Finance Committees gave 
little attention to the expenditure 
side of the budget, and the House 
and Senate appropriations com- 
mittees were under no compulsion 
to keep total outgo within antici- 
pated income. Nor was there any 
means of determining the total of 
estimated expenditures or appro- 
priations until the final appropria- 
tion bills had been passed, usually 
during the last few days of each 
session. 

No clear picture of the whole 
was available. To correct this 
situation the Legislative Reor- 
ganization Act directs the four 
revenue and appropriating com- 
mittees, acting jointly, to pre- 
pare by Feb. 15 of each year a 
legislative budget which will in- 
clude an estimate of income, a 
proposed maximum to be appro- 
priated for expenditure during 
the ensuing fiscal year, and— 
where a deficit or surplus is an- 
ticipated—a _ proposal for _ in- 
crease or decrease in the public 
debt. 

Effective supervision and con- 
trol of federal expenditures have 
long been lacking. The fixing of 
ceilings places on Congress re- 
sponsibility to reduce appropria- 
tions and té assure a_ balanced 
budget. 

* * * 


Broad Changes Proposed 


For Social Security Act 


WIDE REVISION of the Social 
Security Act has been recommend- 





| 
Senators | 
Fulbright and 
Langer ocered 
offered legislation 

















ed by the Social Security Board. 
Important proposed changes in un- 
employment insurance include: 

1. Extension of the Federal Un- 
employment Tax Act to all em- 
ployers of one or more in covered 
industries and to many excepted 
employments; 2. Unemployment 
benefits for seamen under federal 
law; 3. If a federal-state system 
of unemployment insurance is con- 
tinued, abolition of the credit-off- 
set features of the present tax; 4. 
Maximum weekly benefit of at 
least $25 for 26 weeks; 5. Provi- 
sions for disqualifications for vol- 





untary leaving without good cause. 

Important proposed changes in 
the old-age annuity provisions 
include: 

1, Extension of federal old-age 
and survivors’ insurance to all 
gainful workers; 2. Increase in 
benefit amounts, particularly to 
low-paid workers; 3. Increase 
from $3,000 to $3,600 in maxi- 
mum amount of earnings subject 
to payroll tax; 4. Reduction of 
| qualifying age for women from 
65 to 60 years; 5. Addition of 
benefits during periods of per- 
manent disability. 

The Social Security Board also 
renewed a recommendation for 
adoption of a long-range plan for 
financing old-age and_ survivors’ 
insurance that looks toward an 
|}eventual tripartite division of costs 


among employers, employes and 
| the government. 
* * * 


Labor Department Called 


‘Bureaucracy at Its Worst’ 


ACCORDING TO Rep. Muhlen- 
berg of Pennsylvania, the Labor 
department offers an example of 
bureaucracy at its worst. He says 
the secretary of the United Steel- 
workers of America-CIO wrote to 
the department saying that a dis- 
pute existed between the union 
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THE PLAYBOY, 13 feet long, was placd on display in Buffalo last week by Playboy 
Motor Car Mfg. Co. in that city. It has a rear engine drive, full four-wheel independent 
suspension, automatic drive, weighs 1,820 pounds and is powered with a special L-head, 


four-cylinder Continental water-cooled motor, 


according to Charlies D. Thomas, vice- 


president. It is planned to produce 1,000 cars during the balance of the year. The car, 
according to the manufacturers, will sell for about $950 now and $750 after quantity 


production has been attained. 








and 1,500 separate business firms. 

Thereupon, the department im- 
mediately, without further check- 
ing, sent out 1,500 letters to 1,500 
employers telling them that a 
dispute existed and that the 30- 
day “cooling-off” period of the 
Smith-Connally law was in ef- 
fect. 

The news, Rep. Muhlenberg says, 














of the firms. But, he asks, is it 
sound procedure to take this action 
on the say-so of some labor leader 
without questioning the accuracy 


|of his allegations? 


Labor department officials say 
they merely were complying with 
the law in sending out the letters. 


Read Jack Weed’s Backshop for some 


must have been a surprise to many | highlights in the service field. 








“THE BEST CAR 


| EVER 


REGARDLESS OF PRICE’ 





...Who said that? 


One man...ten men... 


a hundred men? 


Keep going, brother, until you get to one of the greatest trib- 


utes to a car in automobile history. Here are the facts. When 


new DeSoto owners, in a nationwide poll, were asked how 


their new cars compared with all others they had ever 


owned, the overwhelming majority said: “De Soto is the best 


car I ever owned, regardless of price.” When thousands of 





owners feel that way, think what it means to DeSoto dealers. 
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LETS YOU DRIVE WITHOUT SHIFTING 
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Countless advertisements of this type, published by 
Chevrolet dealers and appearing over their own sig- 
natures, have been running in newspapers through- 
out the United States over a long period of time. 
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| 
with policies that spell public 
goodwill . . . public favor! 


te Declaration of Policy—featured in newspaper 


e hy é V RO L i T advertisements throughout the United States for the 


past several months—has made it plain to the motor 
4 car buying public that today, as always, Chevrolet 
D E A L E R S dealers believe in fair dealing in all departments of 

their dealerships. 

DECLARATION 

Such fair dealing, made plain to buyers and pro- 
; C Y spective buyers in word and deed, means tremendous 
O F P O L public goodwill for Chevrolet dealers; and such good- 
| will means a steady continuation of that popular 


O N N EW C A he demand for Chevrolet products which has made the 


Chevrolet franchise the most desirable franchise in the 


: DELIVERIES industry 


CHEVROLET MOTOR DIVISION, General Motors Corporation 
DETROIT 2, MICHIGAN 


Lu nd 


CHEVROLET 
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Highways and Safety... 
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Traffic Problem Seen 
Threat to Auto Sales 


ATLANTIC CITY.— The effects 
of traffic congestion, already being 
feit in American cities, is a threat 
to future car sales, George Romney, 
managing director of Automobile 


Manufacturers Assn., warned deal- | 
ers at the NADA annual conven- | 


tion. 


“Pittsburgh was startled not | 
long ago to learn that the num- | 


ber of people comprising its 
downtown daytime population 
had decreased 415,000 between 
1927 and 1987; it dropped 4,000 

more by 1942, a total loss of 49,000 
in 15 years,” he stated. 

St. Paul counted 41,789 entering 
the downtown district by automo- 
bile on a typical day in 1937. The 
figure dropped to 22,984 in 1946. 

Similar Minneapolis figures are: 
64,625 on a typical day in 1937 and 
only 37,233 nine years later. 

“The severity of this problem in 
terms of car use is illustrated by 
a survey made last year in Wash- 
ington, which disclosed that, while 


Hydrovac* scores one more engineering 
“first” for Bendix. Hydrovac combines in 





26 percent of those entering the 
downtown area before the war had 
traveled by automobile, that fig- 
ure had shrunk to 15 percent by 
1946. 

“Persons interviewed  attrib- 
uted the reduction to Washing- 
ton’s parking and congestion 
conditions, which are typical of 
most other American cities.” 

He asserted that, in his judg- 
ment, “This problem is of the most 
direct concern to you as vehicle re- 
tailers. If it is not solved, not only 
will the economy in general suffer, 
but every manufacturer and re- 
tailer of vehicles will feel the re- 
percussion on future sales of these 
barriers to future expansion of car 
and truck use.” 

Six-Point Program 

Romney urged a six-point plan of 
action for dealers to meet this in- 
creasing menace. 

On the improvement of streets 
and highways, he told dealers, 
“In your states and localities, 


one compact unit all the advantages of pre- 


vious vacuum power braking systems. With 


three simple tubular connections, it uses 


engine manifold vacuum 


to give smooth, 


positive brake action with a minimum of 
driver effort. Already the industry acclaims 





Hydrovac as “‘1st in power braking.” 


HYDROVAC* POWER BRAKING 
B.K.* VACUUM POWER RELAY VALVES 


TRAILER VACUUM POWER BRAKES 


HYDRAULIC POWER STEERING 
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check up on this program; de- 
termine its adequacy and aid in 
getting it fully underway and 
completed. 

“Good law enforcement is a posi- 
tive method whereby the toll of 
death, injury and property dam- 
age from accidents is reduced. This 
is a state and local problem which 
deserves and needs dealer support. 

“No other phase of the automo- 
tive transportation system today 
is more in the public limelight 
than the problem of parking. Na- 
tional organizations, such as Auto- 
motive Safety Foundation and 
American Retail Federation, have 
prepared useful material describ- 
ing known methods of expanding 
parking facilities. This, too, is a 
state and local problem that de- 
serves and needs dealer support.” 


Driver Training 

Romney pointed out that driver 
training as a local problem offers 
real opportunity for a _ construc- 
tive contribution to highway safety. 

In addition to the safety fac- 
tor of adequately trained drivers, 
he said that, “From a market 
standpoint, failure to provide 
such training in the past has re- 
sulted in the significant fact that 
only 7,268,000 women are reg- 
istered drivers today, out of 25,- 


The dictionary defines engineering as “the science and art of con- 
structing and using machinery.” In no other industry has progressive 
engineering achieved such outstanding results as in the automotive 
industry. Bendix* has been the partner of this progress for over thirty 
years, and has always held a prominent place in the vanguard of new 
engineering development. Tomorrow, as in the past, the industry can 
confidently expect the best from Bendix —First in Creative Engineering. 


BENDIX PRODUCTS DIVISION OF 
SOUTH BEND 20, 


WHEEL BRAKES 


DIVISION 


















THESE 10 KAISER-FRAZER DISTRIBUTORS met recently at Willow Run to discuss 
advertising promotion plans. They are, from left to right, seated: E. Peerce Lake, 
Raymond-Lake Motors Inc., Cleveland; Walter Beinecke, Motor Merchants Inc., New- 


ark, N. J.; Paul Schulte, Schulte Motors, 


St. Louis; J. Gaylord Nelson, Town and 


Country Motors Inc., Kansas City; and Gilbert Michael, Aaron de Roy Motors, Detroit. 


Standing: 
Philadelphia Automobile Co., 


Rollin H, Stewart, Stewart Motor Sales, Indianapolis; 
Philadelphia, 


George Hiney ir., 


Pa.; Jack Stone, Aaron deRoy Motors, 


Detroit; Ed Bohl, Washington Motor Sales Corp., Washington, and L. C. Blomquist 


of the same dealership. 


882,000 women between the ages 
of 20 and 44. 


In response to President Tru- 
man’s safety appeal last year the 
sales divisions of the automotive, 
petroleum and rubber industries, 
joined together to form what is 
called an Inter-Industry Safety 
Committee. 

The purpose of the committee is 
to get the story of the safety “Ac- 









*REG. U. S. PAT. OFF, 
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AVIATION CORPORATION 


CENTERMOUNT PARKING BRAKE 


HYDRAULIC REMOTE CONTROLS 


tion Program” out to all sales rep- 
resentatives and dealers of the 
three industries, and to encourage 
widespread support for its adoption 
in all states and communities. 

“Financing our present and fu- 
ture highways can be expected to 
aggravate taxation problems for 
the motorist and highway trans- 
porter,” Romney said. “Construc- 
tion costs have soared. Exact rev- 
enue requirements needed for state 
and local highway programs are as 
yet undetermined, but if present 
abuses in the expenditure of these 
funds continue, the highway user 
will be required to pay more than 
his proper share of these costs. 

“Most states are considering 
bills which would increase spe- 
cial user taxes. You can help 
the highway user groups in your 
state by taking an active inter- 
est in their problems. 

“IT have stressed the immediate 
economic interest of dealers in effi- 
cient, economic and safe highway 
transportation. There is another, 
and broader side, deserving em- 
phasis. From a public relations 
standpoint, nothing on the horizon 
today, in my judgment, offers to 
automotive groups throughout the 
country greater opportunity for 
constructive public service than 
participation in these vital pro- 
grams. 

“This is a timely opportunity be- 
cause our freedom is being chal- 
lenged on the grounds that it has 
produced an excess of selfish in- 
dividualism and a deficiency of vol- 
untary cooperation in the public 


interest.” 
+ 7 * 


Road Engineer Shortage 


Laid to Low Salaries 

State highway departments, mov- 
ing into the greatest road construc- 
tion program in the nation’s his- 
tory, are confronted with a short- 
age of trained engineers, and are 
unable to attract the necessary per- 
sonnel because of low salary scales. 


In bringing this situation to 
the attention of the American 
Assn. of State Highway Officials, 
its committe on salary and wages 
in highway departments, headed 
by D. C. Greer, chief engineer 
of the Texas state highway staff, 
recommends that wherever pos- 
sible the state highway depart- 
ments make adjustments 
in an effort to build up their 
technical staffs. 

Standardization of individual 
classifications for highway depart- 
ment employes and salary scales, 
for the present, at least up to the 
federal government salary sched- 
ule are recommended by the com- 


mittee. 
+o « 


Hibben Heads Group 


The unanimous election of Rob- 
ert C. Hibben, executive secretary 


of the International Assn. of Ice | 


Cream Manufacturers, as chairman 
of the administrative committee of 
the National Highway Users Con- 
ference was announced last week 
by Arthur C. Butler, conference 
director. Other officers, unanimous- 
ly elected are: Baird H. Markham, 
director of the American Petro- 
leum Industries Committee, re- 
elected vice-chairman, and A. W. 
Koehler, secretary-manager of the 
National Assn. of Motor Bus Op- 
erators, vice-chairman. 


Casady Motor Sales 
A business name has been filed 
for Casady Motor Sales, Le Roy, 
N. ¥., by Grimmel P. Casady and 
Louis K, Casady. 
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F inancing--F uture Profit 


Ledterman Sees Dealers Losing Key Business 
As Direct Loans Soar 


,\TLANTIC CITY.— When com- 
petitive selling returns, the deal- 
er's installment sales market may 
be a deciding factor in the future 
of his business, R. L. Ledterman, 
NADA director for Oklahoma, 
warned at the NADA convention 
Feb. 17. 

Ledterman is a member of the 
NADA executive committee which 
issued a report last year on the 
danger to the dealer of the bank- 
agent plan of auto financing. 

Now he reports that the warn- 
ing was well-founded, that direct 
bank loans to consumers are 
soaring. 

“When the dealers’ bank accounts 
are large,” Ledterman said, “as 
most of them are now, the mem- 
ory of difficult days is forgotten 
by the present-day easy profit, and 
it is difficult to impress upon deal- 
ers the importance of taking steps 
now to protect the installment sales 
market for the future.” 

Ledterman said that dealers 
should remember that when they 
control the placing of installment 
paper with the necessary insurance 
coverage “it is the usual custom 
of ‘the finance company who pur- 
chases our paper to return to the 
selling dealer for repair’ should 
the auto be damaged. 

“That one privilege the dealer 
enjoys,” said Ledterman, “means 
many dollars in customer labor 
hours and parts sales which, if 
uncontrolled, the business is 
very apt to go to the alley gar- 
age or be placed on a highly 
competitive basis.” 

Ledterman said that the dealers 
have no quarrel with any bank or 
financing agency whose financing 
plan takes in dealer participation. 

But, he said, “we are vigorously 
opposing any plan of banks or 
any financing agency whose plan 
will bypass the dealer by going 
to the individual automobile pur- 
chaser for a direct loan from that 
bank or agency.” 

Original recommendations of the 
planning committee were reiterated 
by Ledterman. They are: 

l Remind the dealers that many 
of them have contributed to the 
probable loss of this business to 
the bank by exacting excessive re- 
serves and insurance rates which 
sometimes reach usurious propor- 
tions, by the padding process. This 
practice is not countenanced by all 
finance companies but has been 
sufficiently widespread to have cre- 
ated a completely unsettled situa- 
tion. 
2 Educate dealers in the economic 
value of the retail function they 
perform by selling financing with 
necessary insurance to the car 
buyer. 

To educate dealers in the im- 

portance to them of retaining 
the small profit they realize, 
through dealers reserve, from the 
retailing of financing service. 

4. To educate the consumer, 
through the dealer, in the desir- 
ability of securing his financing 
service from the same dealer who 
sells him his car, accessories, parts, 
repairs and maintenance service. 
5 To make clear to consumers that 
“when they finance through a 
bank, they are taking away busi- 
ness from their favored dealer just 
as much as when they buy parts 
and even cars from some other 
dealer. It will be well to remind the 


Hudson Adds 417 
To 20-Year Club 


DETROIT.—A total of 417 new 
members of the Twenty-Year Club 
of the Hudson Motor Car Co. were 
inducted at informal ceremonies re- 
cently, with their admission swell- 
oe club’s total membership to 
»f e 

Gold club pins, with each mem- 
ber’s name engraved on the back, 
were presented to the incoming 
members. The group also was ad- 
dressed by company officials, in- 
cluding A. E. Barit, president and 
general manager. 


Lata Bobbi-Kar 





Lata’s Auto Service, Burnside 
Ave., East Hartford, Conn., has 
been appointed dealer for the 


Bobbi-Kar for East Hartford and 
vicinity. 


buyer that should he borrow from 
the bank, he creates an obligation 
|with that bank which will affect 
{his further borrowing power ca- 
| pacity. 

Show the customers that, when 

they finance through a _ local 
bank, they are getting less service 
than when they use the long estab- 
lished dealer finance company ar- 
rangement. 

Remind the dealer that it is the 

usual practice of the insurance 
company which carries the risk 
through his regular channel of 
financing, to bring to that dealer 
for repair, any car damaged by 
collision. If the placing of insur- 
ance passes from the dealer’s con- 
trol, then the automobiles he has 
sold likewise pass out of his con- 
trol when repairs are needed. 

“It is inconceivable,” Ledterman 
said, “that any automobile dealer 
should be so short-sighted as to 
be unmindful of what is going on 
right under his nose. 


“The banks are after that por-' tomer today and the car you ex- 
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THE STATE OF UTAH is observing its centennial with a year-long celebration in 
which the entire state is participating, community by community. Of course, such a 
celebration calls for a queen. The queen is Miss Calleen Robinson, a sophomore at the 
University of Utah, and her official automobile is a DeSoto convertible supplied by 
Freed Motor Co., Salt Lake City. In the picture, Miss Robinson ts admiring her new 
car prior to her coronation. Looking on are Gus P. Bachman, left, chairman of the 
Utah Centennial Commission, and David Trevithick, state director of the Centennial 
Commission. 








tion of your business which not] pect to sell him two or three years 
only brings in revenue but it is|from today. 

definitely the connecting link be- “Traditionally, this business be- 
tween the car you sell your cus-|longs to you. Safeguard it. Fight 
for it. Retain it.” 
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ABC Extends 
Its Time Plan 


To Farm Sales 


NEW YORK.—A new time pur- 
chase plan for buyers of agricul- 
tural implements is now available 
through neighborhood banks and 
implement dealers, according to 
R. F. Given, vice-president and 
general manager of the American 
Bank Credit plan here. 

Protection for the agricultural 
implement buyer is found in the 
features provided under the plan, 
Given stated. Not only is the im- 
plement covered by fire, theft, 
windstorm, flood, riot and 10 other 
insurance coverages, but the pur- 
chaser himself is safeguarded by 
life, personal accident, hospitaliza- 
tion and ambulance insurance. 

In addition, each buyer is pre- 
sented with two certificates, one 
of which enables him to finance 
through the bank any repairs and 
replacements of parts for the im- 
plement he has purchased, while 
the other certificate extends to 
him the privilege of purchasing 
additional implements on credit 
under the ABC plan. 





Another o Proven Product— VACDRAULIC 


reflects Kelsey-Hayes “know-how” in every phase of its construction and engi- 
neering. A superior brake power booster, it is another product of the firm which 
leads its field in research, product development and variety. 


. « e VACDRAULIC alone gives you that proper ““brake-feel’’ and perfect 
feather-touch control—as it multiplies the power of a hydraulic braking system. 
Because all moving parts are sealed in a rugged, weather-tight housing, VAC- 
DRAULIC is protected from dirt, grease and water; and can be installed at any 
point along the hydraulic line. The unit operates efficiently at highest or lowest 
temperatures; and once installed, it requires no lubrication or valve adjustments. 


VACDRAULIC’S superior construction and effortless operation are making it a 


stronger, 


favorite with drivers and fleet owners everywhere. 


feather-touch 





VACDRAULIC: 


Puts brakes on faster, 


with ¢ perfect 


control. 


Inquiries from Automotive Distributors and Manufacturers being accepted at Kelsey-Hayes Wheel Company 





Keuseyv- Haves WHEEL CO. 





DETROIT 32, MICHIGAN 
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For 120-Day Delay | 


On Lease Money 


CHICAGO.-A__ request to the 


government for a 120-day extension | 


of the March 1 deadline for rais- 
ing $15,009,000 necessary to obtain 
its Dodge-Chicago plant lease has 
been made by Preston Tucker in 
behalf of Tucker Corp., it was dis- 
closed last week by a company 
spokesman. 


Tucker’s request was based upon | 
delays due to controversy over the | 


factory between Lustron Corp. and 
Tucker Corp., which was cited as 
a cause for the financing delay. 

Tucker pointed out that the Na- 
tional Housing Agency order is- 
sued to Lustron Oct. 26 was not 
rescinded until Jan. 26 and “you 
can’t do any financing when you 
don’t know whether you have a 
plant.” 

With basic design and engineer- 
ing completed, the spokesman said 
a pilot model of the new Tucker 
Torpedo will be finished by April 15. 








Kaufman Names Bailey 
George E. Bailey has been named 
sales manager for Kaufman Mo- 
tors, Inc. (Pontiac), Columbus, O. 









| 
| 
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THIS IS A SIDE VIEW of the huge made to-order truck trailer used at Oldsmoile 
te haul automotive materials between productive departments on a trainiike schedule. 
Constructed of aluminum alloy by an aircraft frm, the trailer is 34 feet long, 11 feet 
wide and requires i2 feet clearance. It has more than 2,600 cubic feet of space inside 


}and a capacity of 15 tons. A five-ton GMC tractor supplies the power. 








Ky. Raises Pay Minimum 
For Women and Children 

An order directing higher mini- 
mum wages for women and chil- 
dren in Kentucky’s general indus- 
try and business was signed by 
State Industrial Relations Commis- 
sioner L. C. Willis after slight 
changes in recommendations sub- 
mitted by a nine-m@mber commit- 
tee named by Gov. Simeon Willis 
to study the wage question. 

Doubling the previous minimums, 
the new scales call for 50 cents 
an hour, with 75 cents an hour 
for overtime beyond 48 hours a 
week, in cities of 20,000 or more 
population and in areas within five 







them. The scales 
less populated areas. 


|miles_ of 
lower in 


are 


Lights Out! 


Kan. Pedestrians Won’t Have 
To Shine by Night 


A bill to require all pedestrians 
to wear tail lights after dark was 
killed by the Kansas House of Rep- 
resentatives at the request of its 
sponsor, Rep. William Towers, who 
had introduced the proposal in a 
spirit of levity. He read a letter 
from a woman in New Jersey say- 
ing she had patented such a de- 
vice. That, said Towers, was too 
much. 


Switch t 





systems also would design 
spark plugs... and that is 
Auto-Lite Spark Plugs are 
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| other 
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@ It would be expected that 
design complete automotive 











Halt Surplus Imports 


U. S. Order Affects Items No Longer Scarce, 





Including Motor Vehicles, Parts 


WASHINGTON. — The _ prohibi- 
mobiles, jeeps, trucks and various 
equipment from _ surplus 
stocks abroad was announced by 
the government last week. 


An order issued by the OTC bans 
import of these types of American 
surplus goods abroad excepting 
those purchased prior to Feb. 25 
and shipped not later than May 25. 


List of imports banned includes 
the following: passenger automo- 
biles, automotive maintenance 
equipment and parts, storage bat- 
teries, trucks and jeeps, tire chains, 
pipe coverings and fittings, pumps, 
cranes and attachments. 

Also, ditchers, graders, scrapers, 
tractor attachments in excess of 
one per tractor, circuit breakers, 
generator sets, several types of 
electric motors, switch gear, and 
diesel power plants. 

The order was designed primar- 
ily to ban further imports of sur- 
plus goods in categories where sup- 
plies no longer are short or where 
shortages are not expected to exist 
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| by the time the material could be 


-|tion of further imports of auto-| brought into this country. 


Many other items still remain 


on the list of permitted imports of 
surplus, but it was announced that 
this would be revised each month 
with further curtailments. 








95.5 Percent 
Of °35’41 Buicks 
Still Running 


FLINT, Mich—An average of 
95.5 percent of the Buick automo- 
biles produced and sold in the 
United States during the seven 
model years preceding World War 
II are still in operation, a tabula- 
tion of registration figures by the 
Buick division disclosed last week. 


The percentage of cars produced 
and sold domestically and still in 
operation ranged from 85 percent 
of 1935 model cars to 99.6 percent 
of 1940 model cars. Others included 
1936 model cars, 86.1 percent; 1937 
model, 93.4 percent; 1938 model, 
95.6 percent; 1939 model, 97.9 per- 
cent; 1940 model, 99.6 percent, and 
1941 model, 98.5 percent. 


Non-registration and absence 
from the highways of an average 
of only 4.5 percent of the Buick 
cars built during the seven model 
years preceding the war were at- 
tributed to many reasons, including 
severe damage of many cars in 
highway collisions and storage of 
cars. 

Harlow H. Curtice, Buick gen- 
eral manager, disclosed there were 
1,738,307 Buicks registered in the 
United States, of which nearly 
40,000 are 17 years old or older. 
Buick has produced more than 4,- 
500,000 cars in its 44-year history. 


Dodge Puts Hurd 
In Portland Zone 


PORTLAND, Ore.—William M. 
Hurd, a veteran 
of 22 years in the 
automobile indus- 
try, has been 
named Portland 
regional manager 
for Dodge, it was 
announced by E. 






Seen nn 


C. Quinn, sales 
manager. 
Hurd succeeds 





Henry Riefe, who 
has been trans- 
ferred by Dodge 
to the Boston area as assistant re- 
gional manager. 


FOB Goldfish 
Or, Will Car Break Down 


If Clock Doesn’t? 


CLEVELAND.—A humorous com- 
plaint and discourse about the in- 
| ability of automobile clocks to keep 
proper time was the program fea- 
ture of Wayne Byers, WTAM early 
morning broadcaster, here last 
| week. 
| Byers pointed out that in most 
of the new cars in which he has 
ridden, he was “properly im- 
pressed” by the glittering array of 
plastic, lighted dials and chrome 
| grillworks. But, he said, the dash- 
board clock either didn’t run at 
all or was so completely off-sched- 
ule as to be virtually useless. 

“Maybe the clocks are so rigged,” 
Byers commented, “that the car 
won't run if the clock does. Maybe 
someday somebody will invent one 
that works. 

“We could carry a watch but 


- i 
William M. Hurd 








| what would the manufacturer put 
|}on the glove compartment: a bow! 
of goldfish”? 


Kan. Liability Bill 
A bill to require showings of 
financial responsibility on the part 
of all motor vehicle operators has 
been introduced in the Kansas leg- 
islature. The measure would pro- 
vide for minimum insurance of 
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LIGHTS & LENSES ee a GENERATORS WIRE & CABLE _—_—_——— 
* : ‘‘We finally located these parts although 
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Dealer Business Counsel 


Rental Expense, Up 300 Percent, Forebodes 
Trouble for Market Ahead 


By J. B. Van Tassel 

| ENTAL expense is one of the 

major overhead expense items 
n the retail automobile business. 
Once you have established your 
yusiness in a choice location at a 
high rental figure or have pur- 
‘hased the land and built the build- 
ing yourself, it is 
avery costly 
proposition to pull 


up stakes and 
move into a 
cheaper location. 


These moves are 
not only costly 
from the stand- 
point of the ex- 
pense of moving 
machinery, tools, 
furniture, etc., 
but are also cost- 
ly in lost repeat car and service 
and parts business. 

Right now, with a full gross 
profit on both new and used cars, 
and with little or no selling ex- 
pense or effort required to sell 
these cars, the average dealer 
can afford to pay these exorbi- 
tant rentals in order to get choice 
locations. But later on when 
dealers will be required to use 
selling effort and expense and 
take heavy used-car losses in 
order to get new-car business, 
the question of paying these high 
rentals will be another story. 
From reports I have recently re- 
ceived from building experts in our 
business, I quote: “Before the war 
building space for the rental of au- 
tomobile business was averaging a 
cost of 25 cents per square foot 
nationally, or from a low of 20 
cents to a high of 30 cents, and 
nowadays on new buildings it is 
averaging one dollar per square 
foot, or, from a low of 80 cents to 
a high of $1.20. On old buildings, 
on which there has been little or 
no repair work, the rental cost is 
averaging 50 cents per square foot 
nationally, or from a low of 40 
cents to a high of 60 cents. Where 
there have been major repairs to a 
building on an expansion basis, 
the rental costs have increased 
anywhere from the old building 
rate of 50 cents to the new building 
rate of one dollar.” 

* . * 


Short-Term Leases 


May Be Answer 


O* COURSE, taxes, building ma- 

terial and labor costs are up 
greatly as compared with prewar 
days, but I doubt if they are up 
over 100 percent. So I would say 
that dealers who are paying about 
50 cents a square foot for rental 
expense are on fairly safe grounds 
and will be able to retain their 
places of business when we get 
back into that highly competitive 
market. 

Where it is absolutely neces- 
sary to pay a high rental cost 
in order to obtain better loca- 
tions, it would be the writer’s 
suggestion that short-term leases 
be obtained wherever possible, 
because dealers are not going to 
be able to continue paying these 
high rates and stay in business 
and make some money when we 
get back into that highly com- 
petitive trading market, which is 
probably not too far off. 

When this time does come, the 
dealers with a normal average ren- 
tal expense and a reasonable over- 
head expense are the dealers who 
will be able to successfully bid for 
the new car business and get it on 
a good profit basis, while the deal- 
ers with the high rental and over- 
head expense will have to continue 


4. B. Van Tassel 


to get the top dollar on a trading 


basis in order to sell new cars. 
* * * 


Every Department 


Is Affected 

RENTAL expense affects every 
department in the business, in 

addition to the new car depart- 

ment. Where your rental expense is 

on a conservative basis, and in 

line with your potential sales and 


Wike Motor in Wis. 

The Wike Motor Co. has been 
formed in Amery, Wis., by Oscar 
Wike. He has the Pontiac dealer- 
ship and will do repair and serv- 
ice work. 


gross profit opportunity in each 
department of your business, your 
department managers and employes 
have a much better chance of mak- 
ing a good sales and profit show- 
ing for you and themselves (when 
they are paid on a profit-sharing 
or incentive plan basis) than they 


|do when their department is sad- 


dled with an excessive rental and 
overhead expense burden. 

Such a burden, if too high, will 
completely stop your department 
managers from an opportunity of 
reducing prices in line with stiff 
competition, in order to get more 
service and parts business for 
you when you need it and can 
handle it. 

Also, an abnormally high rental 
burden will absorb the greater 
part of their savings in your ex- 
penses and costs and, in many 
cases in normal times, will make it 
impossible for a department to get 
out of the red, no matter how hard 
the department manager and em- 
ployes try to make it so. 


aL IN PITTSBURGH; IN CITY CIRCULATION; IN CLASSIFIED ADVERTISING; IN RETAIL ADVERTISING; IN GENERAL ADVERTISING: IN TOTAL ADVERTISING 















SECTION OF WHAT IS SAID to be the world’s largest truck tire building room in 
Plant One of Goodyear Tire & Rubber at Akron. Truck tire building machines extend 
for almost a quarter mile and capacity of the huge room is more than 10,000 truck 

tires daily. 


Ky. Attorney General OK’s 
Lexington’s Inspection Plan 

The Lexington (Ky.) Board of 
Commerce has been advised by 
the attorney general of Kentucky 
that the city legally can require 
inspection of automobiles in the 
interest of public safety. 

He said, however, in answer to 
another question, that he doubted 


the city ordinance permitted col- 
lection of an inspection fee. He 





ina" 


total retail sales... 
seventh in general merchandise sales . . . sev 
drug store sales . . . seventh in effective buying income. 

This county—Metropolitan Pittsburgh—is the con- 
centrated heart of the Pittsburgh market . . 
The Press can capture it for you. 


life insurance 





suggested that if the city charges 
a license on machines owned here, 
it might increase the fee to cover 
inspection costs. 


Clarksburg Motors 


Clarksburg Motors, Ine., of 
Clarksburg, W. Va., has just re- 
ceived a charter from the secre- 
tary of state. The authorized capi- 
tal stock is $25,000. Principals are 
Carl M. Hostetler, Margaret J. 
Hostetler and Rupert A. Sinsel. 


| McGraw, 
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Dearborn Motors 
Appoints Hill 


Sales. Manager 


DEARBORN. — Merritt D. Hill 
has been appointed general sales 
manager of the Dearborn Motors 
Corp., Frank R. 
Pierce, president, 
announced last 
week. 

Pierce also an- 
nounced appoint- 
ment of A. F. 
former 
general = sales 
manager of Al- 
lis - Chalmers, as 
West Coast sales 
manager, and B. 
A. Best, former- 
ly controller for the Frieze Instru- 
ment division of Bendix Aviation 
Corp. as controller and assistant 
treasurer. 


Hill was with General Motors as 
national sales manager for Delco 
batteries from 1939 to 1941. In 
September, 1941, he joined Harry 
Ferguson, Inc., as northwest re- 
gional manager in Minneapolis. 





Merritt D. Hill 





Read Jack Weed’s Backshop for some 
highlights in the service field. 


4 whale of a paper, 


The Pittsburgh Press? 





ALLEGHENY COUNTY, surrounding the City of Pitts- 
burgh, ranks sixth among United States counties in 
sixth in food store sales... 


n mM arket 
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. seventh in 


. and 


doa thik sound Like whale, of ? 


(T'S MOT. The Press gets results in Pittsburgh because 
its circulation is all good. The Press offers no premiums or 
. conducts no carrier boy campaigns. 


People buy it because they read it. 


Of The Press’s 251,572 daily circulation, 176,475 copies 


go into the City Zone. 231,077 copies go into the City and 
Retail Trading Zones, which include all or part of the eight 
counties where 4/5 of the Pittsburgh district’s money is spent. 


Press results are snappy 2s whale bone 
The reason why grocery products advertisers, during 
1946, placed more space in The Press than in the 
other two Pittsburgh papers together is that grocery 
advertising has to move merchandise. 


Whale away ab our Space men We accept a whale of a 
lot of space (19,001,871 lines—excluding This Week 
Magazine—in 1946) even though we do get pinched 
for newsprint occasionally. Don’t give up without try- 
ing to get in... Press results are too valuable for that. 
Keep after our space men. If we have to ration you, 


you'll get the same deal as every one else. 


But oftener than not you'll get all the 
space you want. Fair enough? 


Represented by the 


National Advertising Department, 
Scripps-Howard Newspapers, 230 Park Avenue, 
New York City. Offices in Chicago, Cincinnati, 
Detroit, Fort Worth, Philadelphia, San Francisco, 











And when the hood was lifted there was 


even a greater shock. The Nash ‘‘600”’ 


Just three model years ago a new 


* 


an old tradition. 


challenger appeared to do battle with 
wasn’t built on the old buggy platform—its 


body and frame were one single unit of girder 


The skeptics said it couldn’t be done .. . 
that too many memorable cars had taken a 


cropper when they tried to upset the stand- 


steel—with parts not bolted together, but 
welded. Its steering principle and four-wheel 


coil springs were straight out of European 


ards of their time and convention. And for racing cars. Yes—everything about it— 


generations, people had judged the merit of from the Conditioned Air System to the 


Convertible Bed—testified that it was a 


an automobile (1) by its weight, (2) the size 
of its engine, (3) the length of its hood. 


completely new type of automobile. 


When it stepped into the competitive ring, ‘Too radical,’’ said the skeptics then—but 


the Nash ‘‘600’’ obviously didn’t conform. 


In fact, it threw the rule-book out of the 


the first year’s sales record of the Nash 
**600’’ confounded them. And today—after 
window. four billion miles of history, it is still the 
pace setter. The features it introduced have 
It tipped the scales a good quarter-ton become headline news. 


lighter than its over-weight competition. 7 . Po 
Yes, the Nash ‘'600’’ stands today as a 


Prophet with Honor. 


It didn’t talk a useless 100 miles an hour but 
the mileage it got from a tankful of gasoline 


’ € S14 © ‘ . . . 
staggered the imagination. Successful, not because it is ‘‘radical’’ or 


‘‘different’’ but because it tells its story the 


Its footwork was dazzling. It was ac : 
as da S wes Compact, first five minutes to the man who takes the 


and clean as a whistle. It actually fitted the 

average garage. Driving visibility was tre- 
mendously increased. Yet, inside where it 
counted—was lots more room than six 


passengers had before. 


wheel. 


Because—it represents a long and greatly 
needed advance, in the pleasure of driving an 


automobile. 


Yall be 


NASH MOTORS OIVISION, NASH-KELVINATOR CORPORATION 
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. . |to keep the promises it made last | 
Automotive Finance .. . foun, i divek ty sunny Geaervets | 
of the financial scene as further | 

reason for the present market | 


action. 
To this chilling factor can be 
/added the fact that its action now 


Short Interest Grows; 








Chrysler Exception 


By George Deery 
Staff Writer 

DETROIT.—Chrysler stands out 
as the only motor stock on the 
New York Stock Exchange in 
which the short interest declined, 
according to the most recent fig- 
ures. The short side in this issue 
dropped from 14,117 shares on Jan. 
14 to 13,749 in the report a month 
later. 

Increases on the short side 
were shown by the following in 
the Feb. 14 report compared with 
Jan. 15: General Motors from 
20,528 to 31,015, Graham-Paige, 
11,690 to 15,190; Nash, 2,245 to 
9,310; Studebaker, 2,740 to 8,870; 
U. S. Rubber, 2,263 to 5,963, and 
Willys-Overland, 3,820 to 11,706. 
The current figure for the short 
position for the entire board rep- 
resent an increase of 248,716 shares 
over the 798,081 in this classifica- 
tion Jan. 15 and the highest total 


for the shorts since Feb. 15, 1946. 


Significantly, the gain in the short | 


position compared with that on 
the corresponding date a month 


ago is the largest since Apr. 29, | 


1938, when the increase was 286,- 
255. 

The monthly release covers 
stocks in which there was short 
interest of at least 5,000 shares, or 
in which a change of 2,000 or more 
shares in the short position was 
reported by members of the ex- 
change. The totals do not include 
the short stocks in the odd-lot ac- 
counts of all odd-lot members. 

On Feb. 15 these accounts 
showed a decline im preference for 
the short position to 52,898 shares 
from 63,715 a month ago. 


* * +* 


Lawmakers’ Lethargy Lulls 


Market Movements 

A growing restlessness among 
business men and investors, be- 
cause of the failure of Congress 


News. Advrertisina., Readership Devoted 


to Building a Better Civilization 





a} 


| production, 


promises little in the way of final 
constructive results. 

Politics has been pushed ahead 
of all other considerations in 
several matters and, if this trend 
carries on into the two most im- 
portant subjects—labor and tax- 
es, then the outlook will be 
darkened considerably. 

The latent threats of labor trou- 
jble and higher consumer prices, 
'now soft pedalled while union 
|leaders tell their story in Wash- 
|ington, still smoulders. The inabil- 
ity of a large segment of consum- 
ers to buy because of steeper prices 
is being felt increasingly in many 
lines. 


If March and April retail trade, 
usually associated with the Easter 
season, hurdles price considera- 
tions and keeps pace with high 
some analysts. will 
breathe easier. 


Equally important with them will 
be absence of a substantial resis- 
tance to building costs. These two 
key indexes represent the nearest 





“Advertisements in our favorite newspaper 


Time and again, readers of THE CHRISTIAN 
SCIENCE MONITOR plan their shopping trips 
around the merchandise advertised in this 
newspaper. That is one of the reasons why 
a regular MONITOR advertiser writes: “‘It 
has been a great pleasure for us to get 
acquainted with your readers, 
occasions they have let us know that they 
appreciate our merchandising through your 
paper, and they have showed their apprecia- 
tion by becoming steady customers for our 


products. ”’ 


Branch Offices 
NEW YORK: 500 Fifth Avenue 


CHICAGO: 333 N. Michigan Avenue 
DETROIT: 3-101 General Motors Building 
1002 Walnut Street 

SAN FRANCISCO: 625 Market Street 

LOS ANGELES: 650 S. Grand Avenue 


KANSAS CITY: 


SEATTLE: 824 Skinner Building 
PARIS: 56 Faubourg Saint Honore 


LONDON, W. 1: 21-23 Shaftesbury Avenue 


GENEVA: 28 Rue du Cendrier 
SYDNEY: 46 Pict Street 


certainly make 


and on many 


shopping easier”’ 


Advertising response from this news- 
paper is often remarkable. MONITOR readers 
recognize the reliability of its columns, and 
these readers are able to buy in volume. 

The most effective means of reaching this 
market is through regular advertising in 
THE CHRISTIAN SCIENCE MONITOR. May we 
give you full information about the 
MONITOR MARKET? A telephone call or 
letter will bring this information promptly. 
THE CHRIST 


[AN SCIENCE MONITOR, One, 


Norway Street, Boston 15, Massachusetts. 


The (“H RISTIAN 
SCIENCE 


ye 


MONITOR 


International Orr AY Newspaper 








EDWARD KESKITALO, First Army amputee veteran, is the first Butte (Mont.) ex- 


title from Roy F. 
Chevrolet). Keskitalo’s training, 
permits driving without special equipment. 


pects. 
* oa + 


Nash Increases Dividend; 
Reelects Present Officers 


Directors of Nash- Kelvinator 
Corp. voted a dividend of 25 cents 
per share on outstanding capital 
stock payable March 28 to stock 
of record March 4. 

It was pointed out in the com- 
pany announcement that the cor- 
poration activities are in two dis- 
tinct consumer fields, producing 
Nash automobiles and Kelvinator 
appliances, including Kelvinator 
and Leonard household refrigera- 
tors, electric ranges and home 
freezers, as well as Kelvinator ice 
| cream cabinets and other commer- 
|cial refrigeration products. Both 


| divisions contributed substantially | 
to current earnings. The board re- | 


| elected all present officers. 
* * * 


|Philco Sales at Peak Level: 


March Dividend Declared 


Philco Corp. increased the regu- 
lar quarterly dividend to 37% 
| conts per share of common stock, 
| payable March 12, to stock of rec- 
|ord Feb. 28, it was announced by 
John Ballantyne, president. Last 
year Philco paid four quarterly di- 
vidends of 20 cents each in March, 
June, September and December, 
and an extra year-end dividend of 
20 cents on Dec. 23. 


“The production and sale of 
| Philco products are running at the 
| highest levels in the corporation’s 
history,” Ballantyne said. The firm 
| also declared the regular quarterly 
| dividend of 93% cents per share 
| on the preferred stock, 3% percent 
| Series A, which is payable Apr. 1 to 
| stock of record March 15. 


* * * 


Waukesha Earnings 


Waukesha Motor Co. net earn- 
ings as of Jan. 31, the close of the 
second quarter of the business 


GI to receive a car under Public Law 663. Keskitalo (left) receives Chevrolet keys and 
Murray jr., war veteran returnee of Murray Motor Co. 
after artificial limb replaced shrapnel-damaged tec. 


(Buick- 


means of evaluating business pros-| year, were $455,220, equivalent to 


$1.13 per share on the $5 par com- 
mon stock. 


Rubber Spring 


Far Advanced. 
Goodrich Says 


NEW YORK.—Great progress 
has been made in the development 
of the torsilastic spring for use 
in passenger cars and buses, ac- 
cording to Alvin S. Krotz, engi- 
neer of suspension for B. F. Good- 
rich Rubber Co., who spoke before 
a Society of Automotive Engineers 
meeting here last week. 

Automobiles can be made to 
“ride like air cushions,” Krotz 
claimed, if engineers will incor- 


| porate into their designs some form 


of rubber springing. 

Declaring that rubber springing 
gives a softer ride than the con- 
ventional type of steel spring be- 
cause of its greater flexibility and 
ability to absorb shock, Krotz con- 
tended that the advantages of 
greater ride comfort more than 
offset the slight additional manu- 
facturing cost. 

Roy W. Brown, research engi- 
neer of Firestone Tire & Rubber 
Co., revealed that his company is 


|}experimenting with a rubber air 


spring which might prove suitable 
for use on motor vehicles. 


Cosdrich Hose Kit 


A new master kit of Punch-Lok 
bands which will serve practically 
every need for clamping or band- 
ing rubber hose to nipples and fit- 
tings and for a wide variety of 
general repair applications is now 
being merchandised by B. F. Good- 
rich Co. Each kit contains a quan- 
tity of both open-end and pre- 
formed Punch-Lok bands which 
will find applications in many in- 
dustries and on the farm, it was 
stated. 


The 


Buffalo Courier-Express 


Announces 


the A ppotntment 


of | 


Osborn, Scolaro, Meeker & Co. 


as 


National Representatives 
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| Auto Personnel 





Hill Named to Direct 


ar Wood Factory Sales 


E. B. Hill has been named direc- 
or of factory sales for Gar Wood 
industries, Inc., it is announced 
by W. H. Ham- 
mond, vice-presi- 
dent in charge of 
sales. 

Hill, with Gar 
Wood since 1925, 
was formerly dis- 
trict manager of 
the general line 
with headquar- 
ters in Chicago. 
In his new post 
he will supervise 
all factory sales 
activities, including those of the 
company’s Buckeye Traction Ditch- 
er and St. Paul Hydraulic Hoist 
divisions. 





EK. B. Hill 


* * * 


E, A. Laboratories Appoints 
Lansman Chicago Director 


With the appointment of Sidney 
Lansman as regional director in 
Chicago, E. A.. Laboratories an- 
nounced the opening of a new of- 
fice at 1331 S. Michigan Ave. The 
enlarged facilities will enable Lans- 
man and his staff to render in- 
creased service in the area cov- 
ered by the Chicago office. 


E. A. Laboratories, Inc., of 
Brooklyn, N. Y., manufactures au- 
tomobile horns and heaters, bicycle 
lamps and horns, and the Comfort- 


air, household fan and heater. 
* * * 


Foltz Made N. Y. Manager 
For Bendix Air Brake 


F. L. Wheaton, sales manager of 
the Bendix-Westinghouse Automo- 
tive Air Brake Co., Elyria, O., an- 
nounces the appointment of War- 
ren D. Foltz as assistant general 
manager in New York. 


As regional manager in New 
York, Foltz succeeds Arthur E. 
Leukhardt, who has resigned his 
post to join the company’s dis- 
tributing organization in New 
Jersey. 

* + » 


C.L.T. Appoints Gage 
Assistant Vice-President 


Appointment of C. A. Gage as as- 
sistant vice-president and head of 
the Twin City division of Univer- 
sal C.1.T. Credit Corp. has been 
announced by Arthur O. Dietz, 
president. 

Gage will direct the automotive 
and other installment finance ac- 
tivities of Universal CIT branches 
in 10 cities in Minnesota, North 
Dakota, South Dakota and Wis- 
consin. 

* 7. 7 


Bear Mfg. Appoints Day 


Executive Vice-President 


Victor B. Day, secretary-treasur- 
er of Bear Mfg. Co., Rock Island, 
Ill., for the last seven years, has 
been named ex- 
ecutive vice-pres- 
ident of this 
alinement con- 
cern, according 
to Will Dam- 
mann, president. 

Day will con- 
tinue to serve as 
treasurer of the 
company. Dam- 
mann also an- 
nounced the ap- 
pointment of 
Walter V. Hall, formerly associated 
with Allen Electric Co., Kalama- 
zoo, Mich., as a marketing special- 
ist. 





Vietor B. Day 


* * * 


Fourtdrymen Name 13 


To Parley Committees 


Thirteen automotive industry 
foundrymen have been named to 
committees of the Detroit chapter 
of American Foundrymen’s Assn. 
in connection with the society’s 
5ist annual convention in Detroit 
April 28 through May 1, A. H. 
Allen, chapter chairman, has an- 
nounced. The appointments _in- 
clude: 

Plant visitation: John E. Lina- 
bury, GMC, vice-chairman; J. E. 
Coon, production § metallurgist, 
Packard Motor Car Co.; Nelson 


Smith, Dodge division, Chrysler 
Corp. Shop course promotion: Dal- 


las C. Amburn, foreman, Pontiac | 


division, GMC; C. H. Hungerman, 
core room general foreman, Cadil- 
lac division, GMC; Edgar C. Jeter, 


metallurgist, Ford Motor Co., and | 


E. A. Petersen, foundry manager, 


Dodge _ division, Chrysler Corp. 
“Ford Day”: R. H. McCarroll, 
chairman; R. W. Greene, E. C. 


Jeter, Jack Mullaly and Gosta Ven- 


nerholm, all of Ford. 
+ * * 


Ford Appoints McDonald, 


Neiman to Omaha District 
Appointment of J. H. McDonald 
as manager and of Clark W. Nei- 
man as assistant manager of Ford 
Motor Co. Omaha sales district is 
announced by Walker A. Williams, 
general sales manager. 
McDonaki, a former Omaha resi- 
dent who has been assistant man- 
ager of the Des Moines district, 
succeeds the late W. C. Boulcott. 
Neiman fills the vacancy created 
by the promotion of H. G. Heller 


to manager of the truck and fleet | 


sales department of the midwest | 
region in Chicago. | 


| » + 





| Lincoln-Mercury Names 


Ulbrich Controller 


Appointment of Emil A. Ulbrich | 
as divisional controller for the | 
Lincoln-Mercury division of Ford 
Motor has _ been | 
announced by T. 
W. Skinner, gen- | 
eral manager. 

Ulbrich, who 
formerly had 
been 
controller, 
now serve as di- 
visional control- 
ler for the entire 
Lincoln - Mer- 
cury division, in- | 
cluding the three 
new assembly plants now under 
construction at Metuchen, N. J.; 
St. Louis and Los Angeles. L. F. 
Hill, formerly chief accountant at 
Lincoln, is now assistant to UI- 
brich. 








| Emil A. Ulbrich 


* * . 


Cortright Named Sales Chief 
Of Clayton Manufacturing 


Clayton Mfg. Co., El Monte, 
| Calif., announces appointment of | 
J. A. Cortright as general sales | 


resident} 
will! 





| zone manager; 
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EDWARD KUDLA, owner of Kudla Motor Sales (Nash), 
| the latest dealer to qualify as a 
| Carlin, Buffalo zone manager. At the presentation, left to right: G. G. 
W. E. Johnston, district manager; 
4. R. Leonard, _Tegional service manager. 


vone manager; 


manager, succeeding L. F. Work- 
ing, retired. Cortright joined the 


|company in 1935 as field represen- 


tative and has been sales manager 
of the Kerrick Kleaner division 
since 1941. 


* * * 


Morley Is Named 
L. M. Morley 


has been elected a 











[DETRO 





products you already 
KNOW ae nga 


Converts Medium Trucks to 
Heavy Duty Six-Wheelers 





Automatic Locking for Truck Axles 


s 


a 





‘Nash 10-Point Select Dealer,’’ 


North Tonawanda, N. Y., is 
according to R. E. 
Smith, assistant 


Edward Kudla, dealer; R. E. Carlin, 


, Vice-president of the Minneapolis- 
‘Honeywell Regulator Co., Harold 
W. Sweatt, president, announces. 


Martin J. Logan, zone manager 
of Chevrolet, has been elected 
president of the General Motors 
Club of Buffalo. He succeeds La- 
tham Clark, zone manager of the 
Pontiac division. 









THORNTON TANDEM CO. 
hat chamaed st mews {0 
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The Other Side of the Picture 





GAD-WHAT A SEAUT/FUL 
MORNING! THINK I'LL 





KH To BE XTRA HAPPY 


r 





In the Hopper 


_ Me. Bill Would Halt Work 
On Toll Superhighway 


Toll road construction activities 
of the Maine turnpike authority 
would be halted when the first leg 
of the proposed construction from 
Kittery to Portland has been com- 
pleted, under legislation proposed 





by Rep. Louis Jalbert, Democratic 
floor leader in the Maine house of 
representatives. 

Rep. Jalbert said the cost of the 
toll highway from its starting point 
in Kittery to the city of Portland 
would be some $30,000,000, whereas 
the original estimate was $13,000,- 
000. Asserting that the turnpike 


e Nes S/R. rE 
5 |-fACHA-Ha ) SUR 


15, 51K 


has been “a trial and error propo- 

sition from the start,” he declared 

it was time to “bring it to an end.” 
* * + 


Property Tax Proposed 
On S. C. Vehicles 


A bill providing for assessment 
and collection of property taxes on 
motor vehicles in South Carolina 
has been submitted to the ways 
and means committee of the lower 
branch of the state legislature by 


The Great Bmancipater 


O MAN in the pages of history better deserves the 
LN title of ‘‘The Great Emancipator’”’ than Abraham 
Lincoln. He once and for all established the principle 
of individual freedom that will endure as long as this 


nation endures. 


But America has seen another great emancipator— 
this one not a man, but a machine, the automobile. 
The automobile freed country folk from the wearing 
isolation of farm life. It enabled city dwellers to escape 
the oppression of stone and steel at a moment’s notice. 
It gave the average man a completely new kind of free- 
dom—the freedom to go where he pleased, when he 


pleased. 


Today, Americans accept and enjoy this new free- 
dom of movement. It has become a part of their very 
lives. That’s why they show such keen interest in 
improvements designed to increase automobile utility, 


responsiveness, economy and pleasure. 


Since an automobile can be only as good as the 


the Auditors and Treasurers Assn. 
of South Carolina. 


The new measure provides that 
before July 15 of each year the 
state highway department furnish 
each county auditor a list of mo- 
tor vehicles licensed for the pre- 
vious year, the list to contain 
name of owner of car, school dis- 
trict, motor number and year 
model. From this list the auditor 
would determine the amount of 
property taxes due against the ve- 
hicle for the current year, and so 


. 


gasoline that propels it, automotive development de- 
pends upon improvements in fuels as well as in engines. 
Therefore, restrictions on the quality of gasoline, such 
as have been in effect for the past several years, would 


tend to act as a brake upon automotive progress. 


New York 17, N. Y. 


But now, as the day of restrictions comes to a close, 
petroleum refiners are once more looking forward to 
making better and better gasoline . . . and automobile 
engine designers are already at work on engines de- 
signed to utilize this improved gasoline. 

Advancement in refining processes and the contin- 
ued use of “Ethyl” antiknock compound will help 
both the automotive and petroleum industries achieve 
their common goal—better motor transportation for 
everybody. For as refiners raise gasoline quality, they 
also bring new opportunities to the 
motor manufacturer to further improve 
the automobile itself. Ethy! Corporation, 





By Fred Kempf 





inform the state highway depart- 
ment. Then it would become the 
duty of the highway department 
to collect the property taxes at 
the same time the motor license 


plate was issued. 
+ + + 


Wis. Highway Classifications 
Remain Unchanged in '47 


Truck and bus weight restric- 
tions on the highways of Wiscon- 
sin will remain largely unchanged 
this year, the state highway com- 
mission has ruled. A 1946 order 
classifying A and B highways of 
the state, according to permitted 
load weights, follows the 1945 clas- 
sifications in general 

One change puts that portion of 
highway 30 in southern Wisconsin 
which has been reconstructed in 
the Class A classification. 

* + * 


S. C. Road Officials Oppose 
Cent Hike in Gas Tax 


A resolution opposing a legisla- 
tive bill that would increase the 
state’s 6-cent-a-gallon tax to 7 
cents, with the additional cent to 
go for educational purposes, was 
adopted by the South Carolina 
Assn. of County Road Officials. 

* * * 


Ore. Fee Bill Advances 


The Oregon house of represen- 
tatives has passed and sent to the 
senate a bill proposing to replace 
the present flat $5 auto license fee 
with a graduated scale. 

+ + * 


Gas Sales Soar in Ore. 


Gasoline sales in Oregon for 1946 
aggregated more than 376,000,000 
gallons, an increase of approxi- 
mately 100,000,000 gallons over the 
previous year. The state netted 
slightly more than $16,650,000 in 
gasoline taxes after refunds. 

+ * + 
Tex. Reciprocity Bill 

A bill providing for reciprocity 
between Texas and other states on 
exemption of interstate motor car- 
riers of certain registration fees 
and requirements has been intro- 
duced in the Texas legislature. 


Ark. Bill Sets 
Truck Weight 


As Tax Basis 


LITTLE ROCK, Ark.—Rep. 
Lightle, of White, has introduced 
a bill to revise license fees on 
trucks and trailers. It would tax 
trucks on a weight and load basis 
instead of on the factory declared 
size. 

Rep. Moody, of Lawrence, esti- 
mated the measure would increase 
highway revenues $500,000 a year. 

Trucks would be divided into 
three classifications: 

Class 1—All vehicles with a gross 
loading weight of less than 5,001 
pounds, which would be taxed at 
the rate of 30 cents per 100 pounds 
of gross loaded weight. Minimum 
fee would be $10. 

Class 2—All vehicles with a 
gross loading weight between 5,001 
and 15,000 pounds, which would pay 
35 cents per 100 pounds, with a 
minimum of $35. 

Class 3—All vehicles with a gross 
loading weight over 15,501 pounds, 
which- would pay 50 cents per 100 
pounds. 

Trucks operating with a gross 
loaded weight exceeding that per- 
mitted by license would be forced 
to pay an additional fee of $1 per 
100 pounds for the excess amount. 
A tolerance of 1,000 pounds more 
than the permitted weight would 
be allowed before the penalty was 
assessed. ' 







i 


re 
CC — ———— 





1e 
it 


je 


'_—rens ot be 


rerHY 


Conn. Lawmakers Consider 
Corporation Tax of 2-3% 


Automotive corporations through- 
out Connecticut would be affected 
by a bill introduced into the gen- 
eral assembly by which a tax 
would be levied at from 2 to 3 per- 
cent on gross income, and would 
yield better than $7,000,000 in the 
next two years, it is estimated. 

To ease the blow of an increased 
tax on corporations, however, the 
governor has suggested a reduc- 
tion in payments employers make 
to the unemployment compensa- 
tion fund, and a bill embodying 
that recommendation has _ been 
filed in the House of Representa- 
tives. 

* * . 


Montana House Studies 
2 Percent Sales Tax 


A 2 percent sales tax on all re- 
tail business in Montana has been 
proposed in a bill sponsored by 
Rep. Fred Thomas, Ravalli Repub- 
lican, and eight other members of 
the Montana House of Representa- 
tives. 

Thomas estimated the measure 
would raise $5,000,000 to $6,000,000 
annually, of which $1,000,000 would 
come “from tourist business alone.” 
All proceeds from the proposed 
tax would go to the state public 
school general fund. It would be 
effective after next July 1. 

* * * 


Pa. Tax Extension Bill 

A bill has been introduced in 
the Pennsylvania legislature pro- 
viding for a two-year extension of 
the temporary one-cent a gallon 
gasoline tax. 

* * + 

Ore. OK’s Bill Staggering 
Drivers’ License Renewals 


Gov. Earl Snell has signed into 
Oregon law a bill authorizing the 
secretary of state to issue motor 
vehicle operators’ license renewals 
on a staggered basis instead of 
during a brief period as under the 
present law. The new measure is 
designed to reduce administrative 
costs. : 

* = 


Tex. Bill Requires Cars 


To Have Safety Glass 


A bill forbidding the sale of any 
type of new motor vehicle in Texas 
unless equipped with safety glass 
has been introduced in the Texas 
House. 

The bill would require all new 
vehicles, passenger cars or other- 
wise, sold after Jan. 1, 1948, to 
have safety glass windshields and 
in doors or windows. New vehicles 
purchased outside Texas would be 
required to have safety glass. A 
provision of the bill stipulates that 
no new vehicle may be registered 
unless equipped with safety glass. 

* * - 


Compulsory Insurance Bill 
Killed in Mass. Senate 


The Massachusetts senate has 
killed a bill for a “pay as you 
drive” compulsory auto insurance 
law. 

The proponent of the measure, 
George F. Oakes of Boston, had 
proposed a flat $10 payment on 
every automobile plus an additional 
fee of three cents a gallon on gas- 
oline, to go into a state insurance 
fund. 


* * * 


Pittsfield (Mass.) Dealers 
Face $7 Tax Jump 


Automobile retailers in Pittsfield, 
Mass., are faced with an increase 
of $7 per thousand in their 1947 
tax rates, Mayor James Fallon has 
disclosed in submitting a record 
$4,000,000 budget to the city coun- 
cil. 

Only judicious paring kept the 


S. Dakota Truck Bill 


Sent to Governor 

South Dakota’s legislature has 
approved and sent to the gover- 
nor a bill liberalizing truck 
sizes and weights. 

The measure increases the 
overall maximum length of mo- 
tor carriers from 47% feet to 
50 feet and raises the maximum 
weight on tandem axles to 16,000 
pounds. 
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tax rate from jumping $10, the 
mayor said. The new rate will 
probably be set at $47, as com- 
pared to the 1946 rate of $40. 

- + * 


Mont. Bill Would Forbid 


Outlets Owned by Makers 


A bill to prohibit the sale of 
goods in Montana by outlet stores 
owned by manufacturers has been 
proposed in the Montana legisla- 
ture by Rep. John Jarussi, Carbon 
Democrat, who said such legisla- 
tion has been required by mer- 
chants who believe the outlet 
stores do not compete fairly with 
local merchants. 


N. H. Dealers Oppose Bills 


To Hike Tax, Build Turnpike 


Representatives of the New 
Hampshire Automobile Dealers 
Assn. and other groups comprising 
the New Hampshire Highway Users 
Conference have gone on record in 
unanimous opposition against a bill 
pending in the state legislature 





dui 


LL THE WORLD knows that red infuriates a bull. The 





LEFT TO RIGHT, at opening of Brown & McDonnell, Kaiser-Frazer dealership at 
Redwood City, Calif.: William E. Brown; Ward ©. Humphreys, general manager for 
Henry J. Kaiser Motors, northern California distributor, and John T. McDonnell. Ap- 


proximately 1,500 people attended the opening of $75,000 building. 








which would raise the state’s gaso-; pose an act creating the New 
line tax rate from 4 to 5 cents a| Hampshire turnpike authority, pro- 


gallon. 
The conference also voted to op-|19-mile toll highway linking New- 





thes hull s wae 
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buryport, Mass., and Portsmouth, 
N. H. 


+ ae 


2% Gas Tax Discount 


Urged for Ga. Dealers 


A bill to allow dealers a 2 per- 
cent deduction on motor fuel and 
kerosene taxes to cover losses from 
evaporation and expenses in col- 
lecting taxes has been introduced 
in the Georgia legislature. 

* + * 


Vt. House Passes Bill 
Boosting Truck Weight 


Vermont’s House of Representa- 
tives has passed and sent to the 
state Senate a bill increasing truck 
load limits to a maximum of 50,000 
pounds for tractor-trailer combi- 


nations. 
+ * * 


la. Income Tax Cut 


Iowa’s legislature has sent to 
Gov. Robert D. Blue a bill con- 
taining a 50 percent reduction in 
the state income tax rate for 1946, 
payable this year, but to return 
to the full rate on 1947 earnings, 
payable in 1948. The half rate on 


viding for the construction of &/Towa income tax payments has 


been in effect since 1943, 








only trouble with the theory is that bulls are color- 
blind. Prof. Thomas N. Jenkins of New York University 
and Prof. G. H. Estabrooks of Colgate University have 
proved it, and famous matadors agree. 


We don’t know what good it will do to publish the 
facts. The world will keep on believing the same old non- 
sense, refusing to believe that it is movement and not 
color that provokes the bull’s rushes. 


We are up against the same sort of thing every day in 
our contact with advertisers. They know so many things 
about the Mirror that simply are not so. 


You wouldn't think it possible in the face of the proved 
facts. A million people every day walk up to newsstands, 
plunk down their money, pick up the paper of their 
choice—the Mirror. On Sunday, more than 2,160,000 peo- 
ple do the same thing. That is their eloquent way of say- 
ing, “This is the kind of newspaper I want. If you want 
to sell me, advertise in my newspaper.” 


In the entire history of American newspaper publish- 
ing, only two other dailies and one other Sunday have 
ever attained these levels. It must be obvious that the 
Mirror draws its readers from every social and economic 


stratum, that it enjoys an appeal that is universal, that 
its readers are just like the readers of any other paper. 
True, the new readers, who have changed over from oth- 
er papers, are probably more than commonly alert and 
that, in turn, explains their extraordinary responsiveness 
to advertising. But that is all. Otherwise, they are just 
like everyone else. 

Every other newspaper gets its readers the same way 
the Mirror does. Every newspaper wants to grow. Every 
editor seeks an editorial formula and policy to appeal to 
the greatest possible number. The circulation they attain 
is the best possible measure of success. 

Yet somehow the nonsensical myth has arisen that the 
less successful papers are class papers and the more suc- 
cessful are mass papers and the further nonsense that 
class readers shun mass papers. 

It is to be expected, perhaps. In a country that believes 
nonsense about bulls, it is easy to believe nonsense about 
media. But it is a costly practice. It diverts advertising 
funds into inefficient channels, for big papers get big 
results. Big papers deliver an advertising audience at 
low cost per reader. Growing papers have responsive 
circulations. This is the essence of sound advertising 
practice. Cut out the worship of nonsense. 


NEW YORK MIRROR 
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Doings 








Dealer Grob Is Taking 


Active Part in Community 


Trustees and executive board 
member of Shurtleff College, presi- 
dent of the Murphysboro Chamber 
of Commerce and executive board 
member of Egyptian Council of 
Boy Scouts of America are among 
the civic positions held by Harold 
W. Grob, head of the Chevrolet 
dealership bearing his name 
Murphysboro, Ill. 

In addition to these activities, 
Grob is secretary and treasurer of 
a summer camp for boys and girls 
in his community, Sunday school 
superintendent of the First Bap- 
tist church and chairman of the 


civic committee of the Lions Club. 
* * * 


Gilbertson Chevrolet 
Opens in New Building 
Gilbertson Chevrolet Co., Melrose, 
Wis., has moved into a new build- 
ing, C. F. Gilbertson, owner, an- 
nounces. The tile and cement struc- 
ture is 99 by 66 feet in size, and 
includes a spacious showroom, a 
separate parts department and an 
extensive work area. Gilbertson has 
been a Chevrolet dealer since 1934. 
* * 


+ 
Wade, Atlanta, Announces 
Opening of New Garage 

Wade Motor Co. (Ford), Atlanta, 
Ga., has announced the opening 
of a new auto service building at 
401 Spring St. 

R. L. Wade, president, said a fea- 
ture of the new building is a large 
entrance door, measuring 36 by 13 
feet, which will remain open at 


all times to aécelerate service. 
* oa Ba 


Big Lincoln-Mercury Firm 
Opened in New Orleans 


Clay-Dutton has opened a Lin- 
coln-Mercury dealership in New 
Orleans. Offering 80,000 square feet 
of space, the building occupies an 
entire city block. 

* * * 


10,000-Ft. Shop Opened 
By Wade in Atlanta 


Wade Motor Co. (Ford) has 
oponed a service building at 399 
Spring St. N. W., Atlanta, Ga., 
which features 10,000 square feet 
of floor space and a huge service 
entrance door measuring 36 feet 
across. R. I. Wade is head of the 
company. 

* * + 


Turntable Marks Showroom 
Of New Seattle Building 


Commercial Automotive Service, 
Inc. (DeSoto-Plymouth), Seattle, 
Wash., is attracting widespread at- 


in | 


| tention to its new building located | 


|}at Westlake and Denny Way, on 
the corner of two main arterial 


highways running through the city. | 


Dominated by the huge DeSoto- 
|'Plymouth sign atop the building 
|the new establishment features an 
|/unusual corner window treatment 
of 14-foot plate glass which elim- 
inates the customary corner post. 
In this corner a 15-foot turntable 
is installed to provide a revolving 
display. The showroom is 90 by 
46 feet. 


* * * 


Seward Opens Vt. Plant 
Based on IHC Model 


Francis J. Seward, International 
truck and farm equipment dealer 
at Rutland, Vt., has opened a new 
outlet built along lines suggested 
by International Harvester as the 
ideal type of building for its deal- 
ers. 

The opening, held Jan. 15, was 
attended by 500 of Seward’s friends 
and customers. Seward is assisted 
in the business by Tobey Seward, 
with Arthur Coburn as shop fore- 
man. 





* * * 


Nash Dealership Opens 
In Billings, Montana 

The Motor Mart (Nash), 
ings, Mont., featuring automobile 
sales, parts and service, has opened 
at First Ave. N. and Thirty-first 
St., it is announced by L. J. Mac- 
Intyre, president. 

Company officers, in addition to 
MacIntyre, are E. J. Seitz, vice- 
president, and James J. Cumiskey, 
secretary -treasurer. Department 
heads will be Jack Van Houten, 
parts; Carl Kern, lubrication, and 
Vie Racki, service. 


* + ” 


Boyle Motor Co. Occupies 


New Quarters in Tampa 

Boyle Motor Co. (Mercury-Lin- 
coln), Tampa, Fla., has moved into 
permanent quarters at Cass and 
Ashley Sts., three blocks from the 
heart of downtown Tampa, 

More than 20,000 square feet of 
floor space has been developed in 
the new dealership, which incor- 
porates a salesroom, parts depart- 
ment and service shop. 

* ok + 


Steinbaugh Quits Chrysler 
For Chicago Dealer Post 


Ralph W. Steinbaugh has re- 
signed his position as district man- 
ager in the Chicago area for Chrys- 
ler division, Chrysler Corp., in or- 
der to accept an executive posi- 
tion with Terminal Motor Sales 





Bill- | 

















Francis H, Fenn in reporting the appointment of a Richmond distributor. 
Brook Rd. at Lombardy St., 


distributor, the Smith-Moore Body Co., 


“FLEET OWNERS AND TRAILER OPERATORS in the Richmond (Va.) area now 


have the opportunity to inspect the new Bantam Supercargo truck trailer,’’ commented 


“Our new 
Richmond, is 


under the direction of J. H. Smith. He is well known to Virginia trailer operators. 
In addition to a full line of Bantam trailers, the headquarters of the Smith-Moore 


organization offers trailer operators complete service and parts facilities, 


years of experience in this field,’’ he said. 


backed by 
The opening of a number of other distribu- 


torships in other sections of the country will be announced very shortly, according to 


Fenn. 

















(Chrysler - Plymouth), 2750 Lau- 
rence Ave., Chicago. 
+ od * 


Sledge Is New President 


Of Louisville Reo Sales 


After three years in Florida, D. 
H. Sledge has returned to his home 
state of Kentucky as president and 
general manager of Reo Sales, 
Inc., Louisville. 

The dealership is Reo distribu- 
tor for 32 counties in central Ken- 
tucky and southern Indiana and 
is located at Clay and Main Sts. 

. * * 


Brewer Bros. Gives Watches 


To 3 Veteran Employes 

Brewer Brothers Inc. (DeSoto- 
Plymouth-Reo), presented in- 
scribed watches to three veteran 
employes at its annual dinner held 
recently. The recipients were Earl 
Proper, Raymond Morley and Wil- 
liam Schrade. 

Among those at the dinner were 
Therrian Perkins, vice-president; 
Edward A. Brewer, treasurer; Earl 
J. Reniss, general manager; Albert 
W. Rhoades, general sales mana- 
ger; Harold Ray, Burlington man- 
ager, and Roy Perkins, Canaan 
manager. Gilbert M. Brewer is 
president of the concern. 

+ * +. 


Cooke-Pontiac Announces 


Move into New Quarters 
The Cooke-Pontiac Co., Louis- 
ville, Ky., is now in its new home 
at 809 S. Fifth St. The new plant 
is three times larger than the com- 
pany’s old quarters. 
oe 


Three Dealerships Plan 
Laurens (S. C.) Building 


Construction jobs that are ready 








to go ahead when conditions per- 
mit include three automobile sales- 
| rooms and shops, Randall Chevro- 
| ‘et Co., Palmetto Motor Co. and 
Smith Bros., all of Laurens, S. C. 
} . * * 


Clayton Buys Land 


Clayton Motors, Inc. (DeSoto- 
Plymouth), 7068 Forsythe Blvd., 
Clayton, Mo., recently acquired 
title to property with frontage of 
110 feet and a depth of 150 feet. 

* + * 


Owen Motors 


David B. Owen Motor Co., Fay- 
etteville, N. C., has been incorpo- 
rated with authorized capital stock 
of $50,000. Principals are David B. 
Owen, S. D. Driggers and George 
W. Owen. 


* . * 


L & S Motors 


Harry Lazinsk and Joseph Slo- 
nim, officials of the L & S Motors, 
announce the transfer of their 
company to a new building at 460 
Albany Ave., Hartford, Conn. 

* + +. 


Sweeney to Move 
Karl L. Sweeney, Willys Sales 
and Service Corp., Buffalo, N. Y., 
will move from his present loca- 
tion to a new building at 1487 Main 
St. 


+ * * 


Charter for Perkins 
Perkins Motors, Inc., Tucson, 
Ariz., has filed articles of incor- 
poration with the Arizona Corpora- 
tion commission. Incorporators are 
D. C. Perkins and Wyse Perry. 
, * * 


* 


Allen’s Boosts Pair 
The promotion of Walter Hedges 





Miller to service manager was an- 
nounced by the Don Allen’s City 
Chevrolet Co., Buffalo. 


* * * 


Motor Sales Formed 


545 Motor Sales, Cincinnati, has 
been chartered with 250 shares of 
stock at no par value. Incorpora- 
tors are Dorothy Schmidt, Gladys 
Peterson and Ethel Schreiber. 


+ * + 


Brady-Officer Motor 


Brady-Officer Motor Co. (Dodge- 
Plymouth), McMinnville, Tenn., re- 
cently held open house in its new 
quarters at 220 Sparta St. Souvenirs 
and music were provided for the 
visitors. Casto P. Officer is general 
manager, James C. Brady sales 
manager and William Almond 


parts manager. 
* + * 


Cherry Opens in S. C. 


Cherry Motors (Chrysler - Plym- 
outh), Cherryville, S. C., recently 
opened facilities for service and 


sales. 
* * * 


Drover Builds 


Gail L. Drover (Chrysler), Bar- 
rington, Ill, is putting up a new 
building which will feature body 


repair shop and service. 
* ~ + 


Baldwin Gets Charter 


Baldwin Motor Co., Clinton, S. 
C., has been incorporated with au- 
thorized capital stock of $25,000. 
Lucia M. Baldwin is president. 

* * * 


Prehn Buys Lot 


Harold Prehn (Dodge-Plymouth), 
Springfield, Ill, has purchased 
property at Ninth and Monroe Sts. 
The lot will be used as a used-car 


sales site. 
7 * * 


Craighead Motors 


Craighead Motors Co. (Kaiser- 
Frazer), has formally opened at 
Jonesboro, Ark. The firm is owned 
by L. E. Carmichael and Herbert 
Pierce. D. E. Berdick is office man- 
ager. 

7 * * 

Pusey - Parker, Inc. (Lincoln- 
Mercury), 1241 W. Broad, Rich- 
mond, Va., has announced the ap- 
pointment of B. Q. Thomas as 
manager of its parts department. 
Thomas has been connected with 
Lincoln, Mercury and Ford dealers 
for the past 20 years, 


* * * 


Bonus payments amounting to 
$8,250 have been given to employes 
of the Converse Motor Co. (Chry- 
sler-Plymouth), Albuquerque, N. M. 

* * ” 


Simmons Motor Co. (Chrysler- 
Plymouth), Charleston, S. C., has 
started work on an addition to its 


to used-car manager and William! dealership. 
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Norman, Hay Are Feted 
By Chicago Pontiac Dealers 


Bill Norman, who has been pro- | 
moted from zone manager to as- | 
stant general sales manager of | 
Pontiac Motor division, was ten- | 
dered a testimonial dinner in Chi- 
cago and presented with a shotgun 
by the Chicago Pontiac Dealers 
Assn, 

Also honored was George L. Hay, 
zone car distributor who has re- 
signed to become an automobile 
dealer in Greenville, S. C. 

* * * 


Voracheck (K-F ) Opens 
Vew Plant in Olympia 
Voracheck Motors, Inc. (Kaiser- 
Frazer), Olympia, Wash., has| 
opened its new building 
President of the firm is Stan 
Voracheck. Other departmental 
heads include M. E. Erlien, used 





cars; Amos Martin, shop, and Ken- 
neth Miller, lubrication. 
* * * 


Nash Dealership Occupies 


Panama City (Fla.) Home 

Walter W. Rowell and Guy C. 
Andersen have announced formal 
opening of the Panama Nash Mo- 
tors in Panama City, Fla., at Sixth 
St. and Hamilton Ave. 


The dealership, formerly located 
at 1206 Coastal Highway, is now 
housed by a modern structure of 
super-rock and steel, with concrete 
floors and a large plate-glass show- 
room. Besides serving as dealer for 
Nash, the firm operates a mechani- 
cal and repair department and a 
well-arranged parts room 

* * * 


City Chevrolet Completes 
Shop in Charlotte 


Completion of the new building 
of the City Chevrolet Co., 701 S. 
Church St., Charlotte, N. C., has 
been announced by Paul L. Aber- 
nathy, president. 

The building contains 17,000 
square feet of floor space and is 
equipped with all the necessary 
modern machinery to give one- 
stop service. It was built to house 
the truck and car service and com- 
pletes the company’s expanded 
service program. 

+ * * 


New Miami Dealership 
Opened by Holland (Ford) 


All-Miami Motors, Inc., newly 
appointed Ford dealer in Miami, 
has opened for business at 1550 N. 
Miami Ave. 

President of the firm is Cecil P. 
Holland, formerly associated with 
Ford Motor Co. at Jacksonville 
Robert D. Ivey 
ger; Douglas Ellis, parts depart- 
ment manager, and Banks R. Oli- 
ver, sales manager. 

* * + 


New Studebaker Building 


Makes Bow in Orlando 


D. Varner, Inc. (Studebaker), 
has formally opened its recently 
completed building at 234 W. Cen- 
tral Ave., Orlando, Fla. 

Said to be one of the most mod- 
ern in the state, the building has 
13,790 square feet of floor space. 

+ * * 


Polhill Chevrolet 


Polhill Chevrolet Co., Inc., of Lin- 
colnton, N. C., has been organized 
with capital stock of $100,000. Prin- 
cipals are J. A. Polhill, Martha L. 
Polhill and Paul M. Mundy. 

* * * 


Bobb Motor Sales 


Bobb Motor Sales of Bellefon- 
taine, O., has been incorporated. It 
will have 750 shares of no par value 
stock 


* . * 


Pruden Incorporates 

Floyd E. and Myrtle L. Pruden 
with Kathryn L. Francis have in- 
corporated the Pruden Motor Co. 
with $40,000 authorized capital 
stock to operate an automobile 
dealership in Altus, Okla. 

* * * 


CPA Approves Shop 


Kansas Motors, Salina, Kan., has 
received CPA approval for con- 


struction of an $8,000 auto repair | 


shop building. 
* 


* o 


Dodson Expands Service 
George Dodson, Inc., Ford dealer 


at Hiawatha, Kan., 


| capital stock. 
+ 


is service mana- | 





has received 
| CPA approval to construct a $7,800 
service and repair shop building. 


Nash Dealer Expands 


Burch Nash Motors has moved 


| into its new showrooms and garage 


at 616 Franklin St., Waco, Tex. 
The rubber and motor division of 
the firm will remain at 419 Wash- 
ington. 

> + . 


Kinkel Chevrolet 
F. C. Kinkel and Jeanette Shep- 


|}ard have incorporated the Kinkel 


Chevrolet Co., 24 N. First St., Pa- 
cific, Mo., with $50,000 authorized 


+ * 


Pearl Motor Co. 

Pearl Motor Co., Inc., 220 N. Jef- 
ferson, Mexico, Mo., has been in- 
corporated with $150,000 author- 
ized capital stock. 

* * 


* 


Clipper Motor Co. 


The Ohio secretary of state has 
granted a charter to the Clipper 
Motor Co. of Youngstown. Incor- 


ZINEW Vint we aces 


“The Medel NI" “fratler- Van 





porators are Clyde W. Pritchard, ' 
Carl A. Sims and Cameron R. | 


Argetsinger. 
* * * 


Forshee Elected 


W. M. Forshee, owner of the! 
in Ash- | 


Kaiser-Frazer dealership 
burn, Ga., has been elected presi- 
dent of the Bank of Ashburn. 

+ * 


* 


Herndon Motor, Tampa 
The Herndon Motor Co. of Tam- 


pa, Fla., has been appointed dealer | 


for the new Bobbi-Kar, it is an- 
nounced by Homer F. Herndon. 
« = * 


Fields Bobbi-Kar 
Fields Motor Co. (Bobbi-Kar). 
Pensacola, Fla., has received its 
first models of the new economy 
car, 
* * - 
Wilson Joins Tryon Firm 
Joe A. Wilson, farm agent of 
Polk county since 1934, has become 
vice-president and general mana- 
ger of Pierce-Wilson Motor Co. 
(Ford), Tryon, N. C. 
rs 


* ~ ‘ 


Rodgers on Ohio Board 
Gov. T. J. Herbert of Ohio has | 


appointed Ralph J. Rodgers of | | Stanley 


25 





EARL STOVER (Cadillac-Oldsmobile), 


celebrated his 25th anniversary as a dealer, 


Pottsville and Schulykill Haven, Pa 


«» recently 
Marking the event, he closed his business 


for the entire day and entertained his employes and their wives at dinner at Hershey, 
Pa., and later at the theater. Each man was presented with a wallet, with the inscrip- 


tion “25th Anniversary. 


Dayton to the state motor vehicle 
and salesmen licensing board 
Rodgers is president of the Mont- 
gomery County Automobile Deal- 
ers Assn., and a trustee of the 


state association. 
* * * 


Kellogg Buys Property 


The Kellogg Motor Sales Corp. 
has purchased the property it oc- 
cupies at 902 Main St., Niagara 
Falls, N. Y. 


* *” ~ 


Willys Dealer Named 


Valley Avenue Garage, owned by 
J. Obiedzinski, has been 


aia 
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MODEL “V"” TRAILER-VAN 
HEIGHT. . 4’ 2” 


Ideal for merchants, salesmen and business people for deliveries 
and pick-ups. Building and maintenance men can detach trailer 
from vehicle and trailer can be left on the job with complete safety 
of tools, equipment and materials. Does the work of a truck with- 
out the expense of a truck. Body construction provides for shelves. 


(INSIDE DIMENSIONS) BODY SIZE. . 6’ 





OPENS ANOTHER FIELD FOR AUTOMOTIVE DEALERS 


ALL METAL—FULLY ENCLOSED ROOMY VAN BODY—HAS CAPACITY OF PANEL 
TRUCKH—LARGE REAR DOOR—TAMPER PROOF LOCK FULLY SAFE-GUARDS 
CONTENTS—TRAILER WHEELS INTERCHANGEABLE WITH MOST PASSENGER CARS 


Hundreds of uses in business commerce, trucking, hauling, vacation- 
ing, for musicians, etc. Weather resistant metal body ideal for use 
under all weather and climatic conditions. New passenger car type 
wheels, tires and tubes give you the quiet, smooth traveling of 


your automobile. 
LONG . WIDTH. .4' WIDE s 


@ TRAILER COMES FULLY EQUIPPED—READY FOR USE e@ TRAILER-VAN ALSO AVAILABLE IN 60 CUBIC FOOT BODY SIZE 
TERRITORIES OPEN FOR DEALERS AND DISTRIBUTORS 


HENRY SPEN & 60.2... 











|appointed West Side 
|Grand Rapids, 





1995 PITKIN AVE. 
BROOKLYN,N. Y. 


in Recognition of Your Loyalty and Cooperation.’’ Each also 
received 25 silver dollars and the women a silver bracelet. 


dealer in 
Mich., for Willys 
by Bowman & Co., distributors. 
+ + * 

Leslie Motor, S. C., Opens 

Leslie Motor Co. (Nash) has 
opened at 615 Buncombe St., Green- 
ville, S. C. W. N. Leslie is owner; 
W. H. (Bill) Kern, service man- 
ager. 


* * * 


Reforma Motor Co. 
Reforma Motor Co., McAllen, 
Tex., has been incorporated, listing 
$50,000 authorized capital stock by 
J. E. and J. W. Pate and A. T. 
Ray By jr. 


Healey 


DOES THE WORK OF 


A TRUCK WITHOUT THE 


EXPENSE OF A TRUCK 













TIRES & TUBES. . 600:16 
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AUTOMOTIVE NEWS, MARCH 3, 1947 





For Truck 





It looks like the truck boys are 
starting to move up their big ad- 
vertising guns for the truck war. 

Dodge Truck has scheduléd a 
new newspaper truck advertising 
campaign which is reported to 
be the largest of its kind since 
Pearl Harbor. 

The campaign is scheduled in 
approximately 425 dailies and week- 
lies with a total circulation of 
28,559,000 in a 1,200-line advertise- 
ment to run early in March, it is 
announced by F. H. Akers, vice- 
president of Dodge division. 

“Only Dodge Builds ‘Job-Rated’ 
Trucks” is the headline of the 
half-page newspaper advertisement 
which calls attention to the fact 
that Dodge builds 175 basic chassis 
models to fit 97 percent of all haul- 
ing needs. 


Truck buyers are told that Dodge 


— Auto Advertising 
Big Guns Moved Up 


War 


By Bob Finlay 


dealers have the engineering data 
to select the right truck to fit their 
jobs, after they give their dealers 
the facts about the roads traveled, 
the loads hauled, and the type of 
body wanted. 

The newspaper advertising aug- 
ments the schedule running in 
most of the principal national 
magazines with a total circula- 
tion of more than 9,700,000; in 70 
vocational magazines with 800,000 
circulation, and in 17 farm papers 
and magazines with 11,500,000 cir- 
culation. = 

Ross Roy, Inc., of Detroit, is the 

advertising counsel. 


Where To? 


With H. Everett Hougen as host, 
automotive advertising and sales 
executives were shown Esquire’s 
motion picture, “Where Do We Go 
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from Here,” in Detroit last week. 

The color motion picture por- 
trays the economic problems ahead 
and suggests ways and means of 
meeting them. The film is a logi- 
cal outgrowth of a study Hsquire 


| started in 1943 of World War II's 
military market as compared with | 


that of the first World War. 
As this study progressed, its in- 


|terlocking phases with the overall 


American scene projected directly 


|into the economic life of the coun- 


try as a whole. It was logical then, 


for Esquire to broaden this study | 


into one that would reflect the 
economic and marketing repercus- 
sions that stemmed from World 
War II. 


The film ends with the sugges- | 


tion that America’s embarkation 
on a program of expansion in dis- 
tribution can be the beginning of 
the country’s greatest era of pros- 
perity. 


NOAB Election 


Stockholders of the National 
Outdoor Advertising Bureau, Inc., 
have reelected all directors except 
Gilbert Kinney, senior vice-presi- 
dent of J. Walter Thompson Co., 
and A. W. Hobler, chairman of 
the board of Benton & Bowles, Inc., 
whose resignations were accepted. 
H. H. Dobberteen, vice-president 


izen, Dispatch and Ohio State Journal. 


of Benton & Bowles, Inc., 
elected to replace Hobler. 


Henry T. Ewald, president of 
Campbell-Ewald Co., Inc., of De- 
troit, and John M. Paver, presi- 
dent of NOAB, were reelected 
board chairman and president, re- 
spectively. Henry Stevens, vice- 


was 





president of J. Walter Thompson 
Co., was elected secretary-treas- 
urer. Vice-presidents J. J. O’Sulli- 
van, J. D. Chappell, F. J. Evans 
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smart car | smart driver 


If your car measures up to a smart driver, 


sell it... through Vogue...to the driver 


who measures up to a smart car. 


AT A SHOWING to auto dealers in Columbus, 0., of ‘Partners in Progress,”* 
ored slide film with voice recording emphasizing the close relationship between the 
growth of the auto industry and the part played in it by newspapers, are (left to right) 
Joel M. Burghatter, of Byer & Bowman, Columbus ad agency; James B. Jones, Detroit 
manager of Scripps-Howard, and Preston Roberts, Detroit manager of O’Mara & Orms 
bee. The film was developed by the Detroit chapter of the American Assn. of Newspaper 
Representatives. The Columbus showing was sponsored by three local papers, the Cit 
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and F. A. Uhler were reelected, 
and L. C. Myers was elected a vice- 
president. Harrison Atwood, vice- 
president of McCann - Erickson, 
Inc., was named chairman of the 
NOAB executive committee, and 
Joe M. Dawson, chairman of the 
executive committee of Geyer, 
Newell & Ganger, Inc., was elected 
chairman of the Officers and Oper- 
ating Committee. 

Paver announced the appoint- 
ment of S. W. Deck as New York 
office manager, and H. B. Rasmus- 
sen as manager of the field service 
department. 


Names 


_ Promotion of A. P. Endres to 
the post of assistant to the public 
relations director of the General 
Petroleum Corp. was announced 
last week by W. B. Curtis, public 
relations director. 


Donald C. Longyear, ex-Army 
officer, has joined the research de- 
partment of Brooke, Smith, French 
& Dorrance. 


Harlan G. Pingrey has been ap- 
pointed advertis- 
ing manager for 
the South Wind 
division of Stew- 
art-Warner Corp. 
it is announced 
by S. E. Hey- 
mann, sales man- 
ager of the Indi- 





anapolis plant. 
For the last 18 
months Pingrey 


H. G. Pingrey was a partner in 
Kempshall Asso- 
ciates, Chicago, commercial art 


| studio. From 1940 to 1945 he was 


a member of the Chicago staff of 
J. Walter Thompson. 





Appointment of Robert W. 
Straughn as advertising and sales 
promotion mana- 
ger of Stinson di- 
vision of Consoli- 
dated Vultee Air- 
craft Corp. is an- 
nounced by Wil- 
liam H. Klenke 
jr., general sales 
manager. 
Straughn was an 
advertising and 
sales promotion 
executive with a 
division of Chrys- 
ler Corp. He also held promotional 
positions with the Chevrolet and 
Allison divisions of General Motors. 


William H. McGaughey, head of 
AMA public relations, has been 
elected vice-president of the Na- 





R. W. Straughn 


tional Assn. of Public Relations 
Counsel. 
The New York Times has an- 


nounced appointment of Irvin S. 
Taubkin as promotion manager. 
Ivan Veit continues as director of 
research and promotion. 


J. Wallace Coleman jr., Colum- 
bia, S. C., has joined the staff of 
the American Trucking Assns. as 
assistant in the industrial relations 
department, according to Ben R. 
Miller, director of the department. 

The advertising and sales de- 
partments of Four Wheel Drive 
Co. have been consolidated under 
M. O. Stockland jr. Stockland has 
been sales promotion manager. He 
now will take over the duties of 
Francis M. Higgins, who retired 
as advertising manager. 


Alex P. Golden has been ap- 
pointed head of the copy desk of 
the Institute of Public Relations, 
Inc., according to John W. Darr, 
president. 
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Seek Private Car Tests .. . 





Wash. Dealers Fighting § _ 


Licensing Tax Boost 


By D. H. Trepp | tions of the state. The complaint 
Staff Correspondent | now is that it is difficult for 

SEATTLE.—With the state leg-| many vehicle owners to make 
islature in biennial session at| required appearances at the 
Olympia, dealers are turning atten-| state stations. 
tion toward legislation. The Wash- Present state testing is on a vol- 
ington State Automobile Dealers|untary basis, but the plan is to 
Assn. has reported that several| resume compulsory testing as soon 
modifications in the auto laws have 
been proposed to smooth out paper 
work and streamline routine, but 
that some measures of a contro- 
versial character are also in the 
hopper. 

In the former category is a pro- 
posed bill, prepared by the direc- 
tor of licenses, to amend the pres- 
ent vehicle licensing act in order 
to simplify procedure for issuance 
and transfer of titles. Dealers are 
for this measure inasmuch as it 
would reduce the time element now 
involved in obtaining and trans- 
ferring car titles. 

Applications would go direct to 
the license department, and then 
to the state treasurer, instead of 
being first sent by dealers to the 
treasurer’s office. 

The dealer license bill has fallen 
by the wayside as such, for a poll 
of dealers showed fully one-third 
as opposed to such a law. With 
planned amendments it would be 
acceptable to dealers, it is re- 
ported. 

In its modified form, the bill 
would set up a definition of a 
dealer, both new and used, and 
would require an_ established 
place of business with an en- 
closed building and facilities for 
making repairs. 

Through the efforts of the state 
dealer association, two new insur- 
ance measures which would have 
seriously restricted the insurance 
phase of dealership operations have 
been amended, with the undesir- 
able features deleted. The insur- 
ance bill is thus now making prog- 
ress in committee, without serious 
opposition. 

A 1-cent-a-gallon gasoline tax 
boost (present state tax is 5 cents); 
an increase in the annual license 
plate fee of $3 (present fee is 
$3), and a diesel fuel tax increase 
of 10 cents above the present 5- 
cent tax, which would hit at motor 
transport using such equipment, 
are proposed in other bills. 

Reason given for these proposals 
is the need of more money for 
highway building and maintenance. 
Strong opposition in particular has 
been developed against the diesel 
proposal by the Washington Motor 
Transport Assn. 

This association is also urging 
an increase in the permitted 
speed limit of trucks over 10,000 
pounds gross from the present 
limit of 35 miles to 45 miles per 
hour, which corresponds with the 
National Association of Highway 
Officials program. Also desired is 
a gross vehicle weight limit of 
72,000 pounds, instead of the 
present 68,000 pounds. 

And the association is further 
proposing that a combination of 
units attached to a tractor be in- 
creased to permit two bodies or 
trailers, which will correspond with 
the California law and make inter- 
change between California and 
Washington possible. 

Oregon now allows this by a spe- 
cial permit, and is likely to put 
it into law if Washington does so. 

Considerable stir has been cre- 
ated by a proposal dealing with 
the safety testing of motor ve- 
hicles, now conducted by the state 
patrol. It would amend the pre- 
war inspection act to let com- 
mercial garages and dealer ser- 
vice establishments inc ities un- 
der 100,000 be designated by 
the chief of the state patrol as 
official or certified testing stations. 
The state inspection would con- 
tinue in the larger cities only, Se- 
attle, Spokane and Tacoma, all 
others being under 100,000 popula- 
tion. 

The trade is opposed to this 
Measure as it now stands, with 
the idea in mind to reduce the 
size of towns in which commer- 
Cialized inspection would be al- 
lowed to those under 5,000 popu- 
lation. 

This would bring inspection 
conveniently close to remote sec- 

































Stations are set up. 

The state patrol program calls 
for 76 station locations, 16 of the 
lanes to be of the permanent type, 
in the larger cities. This plan is 
expected to bring a lane within 
20 mile radius of every portion 
of the state. 


But the cost is estimated at 
$2,800,000 for the two-year period. 
This means that the $1 allocated 
from each $2 driver’s license fee 
of the approximately million li- 
censes issued every two years is 
insufficient. 


The driver’s license fee may 
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Iron 
(Continued from Page 1) 


1946, compared to an average of 
35-40 percent before the war. 


Romney’s statement was made 
in reply to Col. J. Monroe Johnston, 
ODT director, who had told a 
House subcommittee that the auto 
industry was getting a larger 
share of steel than past consump- 
tion warranted, and thus was in- 
directly responsible for the current 
shortage of railroad freight cars. 


Officials of CPA and the Office of 
Housing Expediter said they would 
study the proposal made by pig 
iron manufacturers. They pointed 
out, however, that the government 
was committed to a large-scale 
housing program, and that this 
would take precedence over any 


PICTURED IN THE SAN FRANCISCO studio of KSFO are Henry Ford Il, president plan to boost the iron supply for 
of Ford, right, being interviewed by the dean of American auto editors, Leon J. all users 
Pinkson of the San Francisco Chronicle (center), and I. M. Barnett, of the Anglo : 
oe National oa This weekly program of auto news, said to . the first in Romney said that Johnston’s tes- 
the country was originated and is produced by veteran coast auto publicist Harry Elliott. | ,; Unni : ” 
Pinkson, San Francisco correspondent of Automotive News, in hie interview noted that timony was misleading in com-~ 
he had interviewed Henry Ford, founder of Ford, in 1915 at the Panama Pacific Expo-| paring the auto industry’s 1946 
sition; the late Edsel Ford in 1940 at the Treasure Island Golden Gate Exposition and | steel] allocation to that in 1945. The 
now was happy to have in his album an interview with young Henry Ford. AMA chief explained that the steel 


be increased as one means of the present all-state testing to allotted the industry in 1945 was 
obtaining needed funds. The | the under-5,000 town private test- | three times less than last year since 
money need is the one that | ing. reconversion allowed the produc- 
stands foremost as a factor in For that reason it looks like the|tion of only a small number of 
making likely a change from | compromise measure has a chance. ' civilian cars and trucks. 
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No. 1 with FARMERS—RURAL DEALERS—ADVERTISERS 


Rural auto dealers know this. Asked what rural 
magazine would be most effective, from an 
advertising standpoint, in helping them sell 


their prospects 
they chose Country Gentleman almost 3 to 1 


Automotive advertisers know this. They invest 
more advertising dollars in Country Gentleman 


than in any other farm magazine. 
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STATES WITH ANTI-CLOSED SHOP 
LEGISLATION 


‘ aa STATES WITH OTHER RESTRICTIVE 
3 LABOR LEGISLATION 
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WHERE LABOR-RESTRICTIVE laws have been passed. This type of law includes 
such state legisiation as that requiring unions to file financial statements, to give strike 
notice, to limit contributions to political parties and to elect officets at stated inter- 
vals. The Georgia ban was enacted after the chart was prepared.—(N. Y. Times chart) 


Schaeffner Joins Tucker 


As Personnel Director 
CHICAGO.—Victor J. Schaeffner 
has been appointed director of the 
industrial relations department of 
the Tucker Corp., Preston Tucker, 
president, announces. 


Schaeffner comes to Chicago's | 
new auto factory from the posi- 
tion of .general counsel for the 
Greater Detroit Cartage Assn., 
composed of 125 cartage companies | 
in the Detroit area. Earlier he 
served as labor relations director 
of the Michigan Trucking Assn. 








16 Others Study Ban... 





Closed Shop Outlawed 


In Eight States 


(Continued from Page 1) 


laws, the “meat” of the statute 


usually reads as follows: 

“The right to work or the right 
to obtain employment or continue 
in employment shall not be denied 
or abridged because of membership 
or non-membership in a labor or- 
ganization.” 


The “membership or non-mem- 
bership” proviso is written into 
the prohibitions of all the eight 


states except Arizona and is de- 
signed, of course, to prevent “yel- 
low-dog” agreements as well as 
closed shops. The Arizona law, by 
outlawing only union ‘“member- 
ship” as a requirement for work, 
implies that contracts penalizing 
workers for joining a union are 


legal and valid. 
+ * a 
RGANIZED labor is fighting 
tooth-and-nail against closed 


shop bans, both before and after | 


passage. The AFL has filed suits 


| challenging the constitutionality of 
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the laws in Florida, Nebraska, 
Arizona and Arkansas, but only 
the Florida case has reached the 
U. S. Supreme Court. 

In this instance, the Supreme 
Court passed the case back to the 
Florida state courts, ruling that 
they had failed to apply their own 
sanction of the law to specific in- 
cidents of violation. The state tri- 
buna's, however, have delayed the 
rehearing of the case, and the AFL 


has consequently begun suits in 


other states. 

There exists some serious doubt 
as to whether a state law banning 
the closed shop applies to com- 
panies or unions engaging in in- 
terstate operations. This dispute 
would be _ resolved if Congress 
should pass a measure outlawing 
the closed shop and if that law 
should be ruled constitutional by 
the Supreme Court. 

Although the closed shop ban 
is the severest law yet enacted 








by any state in the crackdown on 
|labor unions, statutes restricting 
| other union activities are in effect 
|in almost half of the 48 states, in- 
|cluding several industrial ones. 
| Twenty-one states are considering 
| legislation to amend laws already 
|in force or to clamp new restric- 
| tions on labor. 

| These laws range from limita- 
| tions on mass picketing to provi- 
sions for arbitrating strikes against 
public utilities. Several states ex- 
| ercise restrictions on the retroac- 
tivity of back-pay suits, while 
|others prohibit dues _ checkoff 
agreements, require unions to pub- 
lish financial statements and limit 
| contributions to political parties. 


Wisconsin and Minnesota have 
taken the lead in enacting so- 
called “Labor Peace Acts,” which 
define and restrict a number of 
union practices. These laws pro- 
vide for cooling-off periods be- 
fore strikes can be called and 
authorize a strong state media- 
tion board to intercede in labor 
disputes when requested. 
Measures have been introduced 

in several midwestern states to 
require a secret majority vote of 
all workers in a plant before a 
strike can be started. Michigan’s 
attorney general, though, has ruled 
that the proposal is unconstitution- 
al as far as his state is concerned. 
A similar bill is pending in Ohio 
and Wisconsin. 

Kansas’ attorney general recently 
ruled that the 1943 union regula- 
tory law is now operative and en- 
forceable. The law requires all 
union officials to register and to 
reveal financial details. 

* * * 
rYYPICAL of the labor bills be- 
ing studied by the states is the 
measure pending before the North 
Dakota legislature. The bill would: 

Permit bargaining agents to ne- 
gotiate only on rates of pay, hours 
and working conditions. 

Prohibit picketing unless more 
than 50 percent of the employes 
in one establishment voted in 
favor of a strike. A small union 
representing only a fraction of 
the employes of a plant could 
strike but not picket. 

Prohibit picketing by persons 

other than employes of the business 
against which a strike is being 
conducted. 
Provide that appointment of a 
| bargaining agent must be approved 
| by over 50 percent of the em- 
ployes. 

Provide that both strike votes 
and votes for a bargaining agent 
must be by secret ballot in elec- 
tions supervised by a representa- 
tive of the employer, one of the 
employes and a third person ap- 
pointed by the other two. 

Outlaw secondary boycotts and 
sympathy strikes. Such actions 
could become the basis for dam- 
age suits. 

Require unions to file with the 
secretary of state the names of 
all officers, their salaries, the 
scale of dues, initiation fees, fines 
and assessments to be charged to 
the union members. 

Make contracts between employ- 
ers and union equally binding and 
enforceable by either party by an 
action commenced in district court. 

Make picketing in violation of 
the proposed act subject to court 
injunction. 





* * * 


Ellensburg Dealers Halt 


Negotiations with IAM 
ELLENSBURG, Wash. — Ellens- 

burg auto dealers have voted unan- 

imously to call off negotiations with 


Local 1783 of the International 
Assn. of Machinists, recently or- 
ganized. 


The union claiming more than 60 
machinist members in Ellensburg 
and Kittitas shops, announced it 
was drafting a contract for sub- 
mission to the employers. Union 
officials have made no comment to 
date. 
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Managing Editor 

a — the clatter of the shop to 
vi- the glamor of the auto show— 
ist that’s the beat that law-trained, 
X- jack-of-all-trades William J. Cro- 
1C- nin covers for the Automobile 
ile Manufacturers Assn. 
»ff As AMA secretary to the manu- 
b- facturers committee, he 
rit No. 5 is concerned with all 

of a Series aspects of a _ million 
° on AMA men in the plants who 

make the autos. 

; As AMA secretary to the sales 
f managers committee, he is con- 
| cerned with the long-range prob- 
Ee lems of the millions who use the 
a autos. 
d In short, the job pretty well 
z covers the impact of the auto 
r on the human being. 

Or it might be said that Cronin 
ed is the cushion for that impact. 
to Here it must be admitted that he 
of doesn’t look the part of a cushion 
a —unless you are thinking of the 
's springs inside. 
od Gray-haired now, Cronin retains 
n- the wiriness and spring of youth. 
d. After being graduated from Boston 
io University Law School and the 

Graduate School of Business Ad- 
ly ministration at New York Univer- 
a sity, he joined the AEF during the 
Ls first World War 
1 and served as a 
tO first lieutenant of 

field artillery in 
the 42nd (Rain- 
e bow) division. | 
1€ Leaving the 
h Army, he_ spent 
1: 10 years as man- 


ager of the New 
York Metal 
Trades Assn. and 
then five years 
with the Tri-City 
Manufacturers Assn. at Moline, II1., 





, W. J. Cronin 
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iS We Carry the Largest Stock of 
& Genuine Oldsmobile Parts 
in the U.S.A. 
a Discount Schedule 40% 
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Special Net Prices 
Body Panels, Turret Tops, Doors, Door 
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INDIVIDUALLY TAILORED COVERS 
In Plastic, Fibre & Sailcloth 
PROMPT DELIVERY 
1947 Catalog on Request 
PERFECT FIT AUTO 
SEAT COVER, INC. 
1776 Broadway, New York 19, N. Y. 
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From Economics to Oomph! 


AMA’s Cronin Covers the Human Front, from the Clatter of Shops 
To the Glamor of Auto Shows 


before joining AMA in 1933. 
* * + 


most articulate men in the in- 


man with the facts who debunks 
the misconceptions that get around 
concerning men in the auto plants. 

For instance, there is that old 
but popular fallacy that young men 
entering the hungry maw of indus- 
try are sucked dry and thrown 
away early in life. 

Have you heard that men over 
40 have no place in the auto plants? 

Well, Cronin has the facts to 
prove that nearly half of the 
men in the plants are 40 or more 
years old; that many have been 
working in the shops for 35 to 45 
years and are still going strong. 

Service to Industry 

But turning to Cronin’s service 
to the industry, his task is to be 
in a position to answer all inquiries 
concerning personnel practices. 
With the aid of three economists— 
Bill Hotchkiss, Paul Becker and Ed 
Stevens—Cronin studies and makes 
reports on the problems of men in 
the plants and spreads knowledge 
of means of better handling the 
problems. 

However, AMA does not enter 
into collective bargaining rela- 
tionships. All the auto companies 
deal with labor unions directly 
on an individual basis. Nor does 
AMA promote any type of stand- 
ard contract with unions. 

AMA's only connection with the 
union situation is to supply back- 
ground information as to what 
other companies do. 

Under the scope of personnel 
studies come: 

Selection of workers, induction 
into the plants, wages, how paid, 
how often, where, on whose time, 
advances, holiday pay. 

Rest and recreation, fatigue 
studies, what type of work, regular 
periods for men, women. 

Age, tool breakage, safety, cloth- 
ing, apparatus, social clubs, shifts, 
rotation, charities, collaboration on 
hobbies, open house days. 

For salaried employes there are 
additional factors including time 
off for medical attention, lunch. 
Saturday work, office privileges. 

* * * 


RONIN reports that much atten- 

tion has been given in recent 
years to selection of workers, orien- 
tation and termination of employ- 
ment. 

In essence, it is an effort to re- 
capture the spirit that was lost 
when the growth of the great mass- 
production industries made impos- 
sible the close personal contact that 
formerly existed between the own- 
er of the business and the employe. 

For instance, until recent years 
it was the practice to hire a man 
at the gate, take him to the job, 
and say, in effect: 

“Here it is; sink or swim.” 

Nobody took the trouble to tell 
him the shop rules, help him get 
adjusted, show him where the tools 
were kept, describe the benefits 
available. 


With an understanding of psy-| 


chology, the new idea is to intro- 
duce him to his job systematically. 
Someone is designated to sit down 
with him, tell him something about 
the company, its practices, the shop 
rules (he usually gets a printed 
copy for study), outline the com- 
pany’s insurance plans and the 
social and recreational activities. 

Then he is personally conducted 
to his department, shown around, 
introduced to his foreman and per- 
haps other workers near-by. He is 
shown where to get tools, thor- 
oughly introduced to his job and 
left with an invitation to return 
to the personnel department if 
there is something he does not 
understand. 

The Go-Between 
Where does Cronin come in? 
Well, suppose a company were 


RONIN is known as one of the 


dustry on labor conditions. He’s the 





not widespread is growing, Cronin 
says. Movies and other forms of 
visual aid are moving into the 
plants to give workers concrete 
ideas of what they are expected to 
do and to train new men. 

And speaking of education, Cro- 
nin is on two advisory committees 
to the state director of vocational 
training. One committee studies the 
need for training; the other ad- 
vises on approval of factories and 
other business institutions suitable 


as sources for training veterans. 
* + . 























NOTHER important personnel 
+4 factor receiving increasing 
study is the selection of workers. 

An unhappy worker is a poor ad- 
vertisement for a company. And 
often the Sad Sack on one job 
might be an Eager Beaver on an- 
other. There are people, too, who 
never can be happy in factory 
work. They can’t catch the tempo 
of the factory or take pride in its 
accomplishments. 

In the old method of selection, 
the person who did the hiring 
had too few tools to get an in- 
sight into the applicant—his abil- 
ities, aptitudes and attitudes. 

It was love on first sight, or mar- 
riage after a five-minute courtship. 
As a result, the divorce rate was 
high, and the experience expensive 
to both parties. 

Now a great deal of work is 
being done to improve the tech- 
nique of interviewing, and all sorts 
of tests have been devised as sup- 







plements, Cronin points out. In 
addition to mechanical aptitude 
tests, there are psychological tests | 
which sometimes show up quirks 
that would make it difficult for a 
man to handle some types of work 
even though he had an aptitude 
for it. 
In the Right Spot 

These techniques help a company 
fit the right men to the right jobs, 
with a benefit for all concerned. 

Important, too, is increasing at- 
tention to the reasons why men 
‘eave jobs, Cronin says. In the old 
days, when a man wanted to quit, 
he did so, and that was all. 

Now it is an increasing prac- 
tice to find out why the men quit 
or why they are fired. 

The personnel department talks 
it over with the men, often find- 


| 
| 
| 





ing that the answer is some minor | 
grievance or conflict in personality | 
that can be settled easily. As a 
result, the company saves the ex- 
pense of training new men, and 


the men save their jobs. 
+ + + 


HAT gives some idea of the| 

manufacturing end of Cronin’s | 
job. When he sits down with the | 
sales managers, he’s interested in | 
the problems of safe and adequate 
highways, parking problems and 
all other problems that tend to| 
limit the use of the auto. 

As more and more cars are built, | 
these problems will become more 
pressing. Will there come a day | 
when the expanding market is no| 
more? When cars will be built for | 
replacement only? 


Not if the sales managers and | 
AMA can help it. Their job is to | 
push the barriers back, to make | 


the auto more useful. 
The problem can be understood | 


29 


by focusing on New York City. 
The percentage of auto use and 
ownership is not as high there as 
in smaller cities because it is diffi- 
cult to run around New York City 
in your own car. The streets are 
congested and there are few places 
to park downtown. 


In the last few months, the Inter- 
Industry Committee has been set 
up to work on such problems, with 
a representative from the sales 
managers committee and similar 
representatives from the oil and 
rubber industries. 


The new committee is undertak- 
ing to energize groups at a local 
level to tackle the whole problem. 

Bigger, Better Show 

Then there is the industry’s auto 
show, which hasn’t been held for 
a number of years because of the 
war and the production problems 
that followed it. 

However, it is likely that the in- 
dustry shows will be revived on a 
bigger and better basis in 1948. 

The sales managers feel that to 
regain the momentum lost during 
the war, the show must be more 
spectacular than ever. AMA’s Bill 
Sherman is doing much of the re- 
search on this. 


The new show will have some 
dynamic form of presentation 
with all the theatrical trappings. 
It may be something in the na- 
ture of a festival of the auto, 
providing the springboard for 
launching publicity and adver- 
tising of the new models. 

Just when and where it will be 
held is not certain yet, but all seem 
agreed that it is going to pack a 
terrific wallop. 

At any rate, you can see that 
Cronin ranges from economics to 


oomph. 












NO HOLES 
T0 
DRILL 


| “‘Weather-Proof” Sun Visor Features 
BRASS BRACKETS CHROME PLATED 
Withstands all weather conditions. RUSTPROOF. 
Easy to install. NO HOLES TO DRILL. 

Made from Heavy Aircraft ALUMINUM. 
Comes unpainted. PAINT TO MATCH CAR. 


Won’t Tear or Rip. 


Adjustable to any angle. 


Conforms with contour of car, and when painted 
is the most beautiful Visor ever produced. 


3 Sizes Fit Most Cars 


No. 53 Studebaker 
Chevrolet cette eee eeeeeees s+ G40-41-42-46 
Pontiac ....... . «+. 1940-41-46 (Model LA) 
ree: 1940-41-46 (Model 66) Hudson 
Cadillac ........ aa bblep Sra 5/8 Woe ao 
este dee ba 606s dye’ .. .1940-41-42-46 
TS ack os.5 4.5% .. .1940-41-42-46 Pontiac . 
Chrysler ..... . .1940-41-42-46 Oldsmobile ..... 
EN ta y's a Sic dak gana teen 1940-41-42-46 Oldsmobile . 
oe iain fos kn. 0 604 ad's kde boa a SR 1946 ae 
Se PP eT rn oe ee 1940-41-42-46 Cadillac 
. .1940-41-42-46 


interested in improving its own Nash Sm dae ton gl 


induction setup. Cronin knows 
where such plans are in operation 
and would help arrange for the 
officials of the company to study 
the plan in action. 

Cronin put it this way: 

“We're in the position of the 
lawyer who said: ‘What you need 
to know on this job is where to 
get the information needed’.” 

The use of visual education while 


Packard .. 


NATIONAL DISTRIBUTORS 











IT’S NEW! .... all aluminum 
‘Weather Proof’ Sun Visor 


SUN PROTECTION PLUS BEAUTY 





—SOLD ONLY TO CAR DEALERS— 
PRICE SCHEDULE 


LIST PRICE 


$2995 


(Painted and Installed) 
CAR DEALER’S COST 


$1667 


(Unpainted) 


Sold in Carton Lots Only—6 to a Carton—Wt. 43 Ibs. 
Terms—C.O.D. 


Immediate Delivery 
F.0O.B. Milwaukee 


1940-41-42-46 
No. 55 


No. 56 
a . 1942, 46 (Model LB) 
1946 (Models 76, 78, 98) 

eee ee ss 1940-41-42-46 

... .1940-41-42-46 


CHARLES DISTRIBUTING CORPORATION 


27388 W. WISCONSIN AVE. 


MILWAUKEE 8, WIS. 











Please note the dates given for 
each auction. 

In addition, it should be kept in 
mind that the prices are whole- 
sale for out-of-town buyers, and 
they will mark up the prices to 
allow for profit, but at the same 
time they are retail for the city 
in which the auction is held. 

As it is difficult to report the 
condition of the cars, allowance 
must be made in some cases. For 
instance, a car selling far under 
the usual price indicates poor 
condition. 

OKLAHOMA CITY 


(A. L. Pollock) 
(Auctions held on Wednesdays. Partial 
list of cars sold Feb. 19). 

















BUICK 
en. $2,675 
‘41 Sedanette ........ . 1,105 
Sup. Conv. . . 960 
‘40 Coupe ...... . 780 
"ED BG eneseeesssien 590 
4 dr. .... a 510 
2 dr. peundonsuutes scones 800 
'38 Sp. 4 dr. ......... : . 730 
. - . pe 570 
CHEVROLET 
"SS 6 GR. nme $1,675 
Fleet. Aero Sedan sosere 2,035 
‘42 4dr. . . . toaninnatee 740 
Ss . 730 
2 dr. . cccusses gD 
"GB PACD ccccevcceses , 1,080 
_ 2 sees «=e 
Club Coupe ......... penanave . 1,220 
S GP. we miceeiws cichhaes idan 910 
4dr. . srhnieuniemnepetene es wee 1,185 
BS GR. cvs pouse 880 
6 Pass. Coupe . : 1,140 
Coupe ......... es . - 790 
‘40 Town Sedan piiceinissoenes ees 
Sp. Deluxe . neconininicetonnt . 885 
yyy = 750 
"OR 2 GQ. wa eves 740 
Town Sedan a . 50 
6 GR enna 310 
2s nicion . 615 
Chub Coupe vidi 780 
"SB 6 GR. ccm ee sore ae 
‘38 Town Sedan .. nie Sa 
CHG Ga mrcoesccccrnsctccnpeensenstiametes 200 
CHRYSLER 
"EB WH. FZ. 6 ee ccccccsee $1,300 
Te Wee DG ccc cecesecsszessnnsssesncnne 1,475 
Club Coupe . 1,250 
4a 4a. : seesdeasies . 1,180 
"O 4 GR. ww en cones . 410 
DODGE 
"SD 6 GR. ct $ 660 
FORD 
‘46 2 ar. . $1,560 
Coupe ........ ; ee, 
i= «- 1,590 
Super Deluxe . 1,870 
i D “haakeis 1,900 
CORY. sien a aes 1,910 
Station Wagon .. waheienis 1,950 
aE MIMD: -ecctossebebonntviiontes 1,860 
Pickup ........ 1,465 
SOB * TEE casccese 1,580 
‘42 Club Coupe 1,125 
EDA Spinesisibenmsetecnabenandadn 1,055 
_ -_. 845 
3 @. .. 1,000 
3 @&. ... socssontanineesbuseabibsanmnngbins 890 
Be . eeninsins 860 
< a. | 1,140 
DU | SP GN ‘enenesennacts 875 
B Oe ene snseeennesensipmnsnnnnniionstis 730 
tt. _— : enbitinis — 
SI ’\ cpgucicniphienbsthadinietinatinadenddiinanss <a 
Pickup ........ 855 
"39 2 ar. .. 695 
Pickup ....... es : 525 
PT, - noapinbnceses rebusedanteniniain 850 
2 ar. . = pensgapseupessenunabecssebeasesey aa 
BOUND DB Gs ccccsccses ee 
‘38 2dr. . aitiidebescaiatanihn 550 
'36 2 dr. ..... 260 
1) HI:  qeaisinaamaehiainiinatntienaitiiapenievacdenasnts 300 
HUDSON 
SR. © Sh iw. csonesaveceranignncnsandeamintoniies $ 810 
ey. "SEED . Gicnisedsseiiateneebiinnes . 625 
MERCURY 
‘46 2 dr. idonoaaing 2,005 
‘42 Coupe Sedan. ‘ - 890 
‘39 Sedan 790 
OLDSMOBILE 
‘47 Club Coupe. ie . $2,470 
"4B BD GR. cece ooees 1,990 
‘42 Club Coupe 1,000 
"Se 3 Ge semen 890 
Eight 4 dr. ........ 900 
PLYMOUTH 
Oe ; ; 1,950 
46 Coupe iia 1,735 
© GA osu 1,610 
‘42 Club Coupe. 1,025 
BG ccrscinne 955 
PONTIAC 
42 2 ar. isnbeaeindaeadadinidosenes $1,230 
‘41 4 dr. ’ 
2 dr. 
4 dr. 
'37 #4 dr 
‘36 4 dr. 





(Hometown Sales & Service) 

(Auctions held on Thursdays. No sale 
Feb. 20 due to weather. Representative 
prices for sale Feb. 13). 


BUICK 
'46 2 dr. Super . is .$2,300 
'42 4 dr. Super ee os - 1,025 
CHEVROLET 
'47 Club Coupe. caneiiaemaiiacasene ..$2,025 
2 dr. Fleetline . 2,125 
'46 4 dr. Fleetmaster » Te 
'42 2 dr. Fleetline 950 
‘41 2 dr. 8S. D. 900 
‘40 2dr. 8. D.. 750 
CHRYSLER 
4 dr. Wind $2,025 


"46 


Holt Named by Bailey 


Woody Holt has been named 
sales manager of Bailey Auto Co. 
(Dodge-Plymouth), San Angel, 
Tex. Holt, who was recently re- 
leased from the armed forces, has 
been associated with the company 
since 1938, 


Used Car Auction Prices 
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40 Special 4 dr. R & H .... 810 
Century 4 dr. R & H 710 
39 4dr. R&H. ae 875 
28. 6 DP deo 555 
CHEVROLET 
‘47 Fleet 2dr. R&H. ceseee$2,000 
’ 46 Aero 2 dr. R & H ........ ccvtseece SED 
2.12... - Ta Fleet 4 dr. R & H «.. 1,825 
” * DODGE , Fleet 4 dr. R & H . 1,800 
4? 4¢ $2,275 Style 2 dr. R & H . 1,660 
: - = ’ Style 2 dr. H. 1,650 
FORD Style 4 dr. H 1,525 
‘47 Pickup $1,525 Style 4 dr. R & H . 1,500 
‘46 Coupe 1.450 | 41 5 p. cpe. R & H 1,075 
46 4 dr. D. $1,825 4dr R&H 1,050 
Siste: | ba ve 
r. - et ¢ 
‘40 2 dr. 8. D. . 850 5 p. epe. 900 
39 2dr. 8. . o dint 875 4 ar. 895 
‘38 2 dr. Deluxe esuenesnees 500 40 2 ar 7320 
'35 2 dr. Deluxe ° 400 2 ar. 755 
MERCURY ‘38 4 dr 570 
‘46 Coupe meee $1,900 CHRYSLER 
OLDSMOBILE 46 4 ar. : $2,210 
‘46 2 dr. 66 cove $2.000 |'42 Coupe 950 
‘41 2 dr. 78 ade 1,050 DODGE Sa 
PLYMOUTH "46 «4 ar. $1,810 AT THEIR MEETING LAST WEEK, nearly 75 members of the Erie Automobile 
‘ L $ 980|'37 4 ar. 255 | Dealers Assn. heard Charles H. Betts, merchandising manager of Cadillac, discuss the 
‘41 2dr. 8. D 38 36 «4 ar. 160 need and value of maintaining good customer relations. Left to right are A. Grant 
39 2 dr. D. , 2 dr. ee 150 | Walker, secretary-treasurer; Charles Dailey, president, Erie Auto Dealers; E. J. 
PONTIAC FORD Powell, vice-president, PAA; D. C. Roth, Cadillac distributor for Erie and director of 
‘47 2 ar. 6 ‘ $2,275 46 Station Wagon R & H $1,950 PAA; Betts; J. E. Wolfington, president PAA, and A. T. Knobloch, Roth's partner 
46 «2 dr. 6 as 2.275/ “oa R&H 1710 | and PAA director. 
INDIANAPOLIS 5 p. Coupe R & H 1,700 partes 
(Ken Schaefer) : o t's73 | MeDonald to Head Up |sistant general manager of the 
tions held on Thursdays, 67 percent ee 1.560 parts division and as accessor 
of 103 cm antesed sold Feb. 20). 2 ¢r. 1,470 Plymouth at Atlanta merchandising manager of the 
BUICK ‘41 2 dr. . 1,095| ATLANTA, Ga.—J. H. McDonald | chrysler Export division 
‘46 Roadmaster Con. R & H. $3,150 = os has been appointed Atlanta re- a , 
—tk tek... 3375 |'40 Coupe 680 | gional manager for the Plymouth eae — 
Sentuneee 6 &. 2S S ..., 3.400 1S 6 creme. 900 | division of the Chrysler Corp., it Carolina Auto Parts Co., Union, 
Super 2 dr. R & H 2,350 ‘> ba was announced last week. S. C., has been incorporated with 
"42 : oy eeu ; ee : 2 ar. eee sii akaed 500} McDonald, who joined Chrysler | capital stock of $8,000. J. T. Hodge 
“41 4drR&H. . 1,195 (See PRICES, Page 33, Col. 1) in 1925, has had experience as as-|is president. 
eeeeenee @eeeeeeeaeoee ee 
. 
’ ae ° . e 
Question: If only one Cincinnati daily newspaper e 
s 
° ° — ° r 
could be published, which one would Cincinnatians ae 
want it to be?* i ” 


Answer: The Cincinnati Times-Star—32.4% 
Cincinnatians want the Times-Star rather than the 
other evening paper, and 223.3% more Cincin- - 
natians want the Times-Star rather than the morning 
In Cincinnati the Times-Star is first-choice 
with newspaper readers. The linage figures below 
show how advertisers feel. 


paper. 


*1946 Independent Survey. 


MN CINCINNAT (TE. THE 


MEMBER OF THE AMERICAN 
NEWSPAPER ADVERTISING NETWORK 


CHICAGO 1, ILLINOIS 
333 North Michigan Ave. 
Fred D. Burns, Mgr, 


NEW YORK 17, N.Y. 


60 East 42nd Street 
Albert H. Parker, Mgr. 












more 





WEST COAST REPRESENTATIVE 


John E. Lutz, Chicago 11 
435 North Michigan Ave, 


HULBERT TAFT, President 
and Editor-in-Chief 
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NOW - YOU 


vailer Competition 
ve AND MAKE A PROF mr 


The Famous 


Old Line of 


NABORS 
TRAILERS 


VAN PANELS 
PLATFORMS 
MOVING VANS 
CATTLE RACKS 


CAN MEET 





ETC. 
IMMEDIATE o 
DELIVERY § 


DEALERS WANTED — WRITE FOR DETAILS 
CALL STERLING 7439 





7145 MANCHESTER 
ST. LOUIS 17, MO. 





GET RID OF GAS FUMES 


SOLVE YOUR GARAGE & SHOP VENTILATING 
PROBLEM THIS SIMPLE INEXPENSIVE WAY 





$1875 What you have been waiting for—the final successful 
COMPLETE solution to your garage ventilation problem. All avail- 
PACKAGED F.O.B. able in a packaged kit, ready to install. 

KIT DECATUR 


@ Removes gas fumes at source (exhaust pipe). 


e Simple installation—no change or alteration 
of existing facilities. 


@ Not in your way—instantly in use or out of 
way when you don't need it. 


@ Saves man-hours and helps keep employees. 
Mechanics have less sinus, headaches, etc. 


Write for Circular 
NATIONAL SYSTEM OF GARAGE 
VENTILATION 
Dept L, 380 N. Church St. 
World’s Largest Manufacturer of 
Exclusive Garage Ventilating Equipment 





Decatur, Il. 


Patent Pending 








Truck Production Estimates 


By Automotive News 
(U. 8. PRODUCTION ONLY) 











Week Week Total Total Total 
Ended Same Ended to Date Jan. 1 to Jan. 1 to 
Mar. 1, Week Feb. 22, Feb. Mar. 2, Mar. 1, 
1947 1946 1947* 1947* 1946* 1947* 
CHEVROLET .......... 10,224 7,447 36,572 oss 59,393 
Gs 0.5 s'0¥ 0.60068 ean’ 6,158 oaee 6,139 24,667 26,327 51,016 
ee 3,213 340 3,101 12,628 16,023 28,428 
INTERNATIONAL .... 3,107 802 3,145 11,053 15,957 21,963 
CO ee 1,786 1,604 1,817 6,196 8,988 14,055 
STUDEBAKER ........ 1,360 1,124 1,341 5,111 4,984 10,836 
MEG Gives cd04 cdvede-s 1,881 ee 1,813 7,204 er 11,968 
NG Fetches bbs 00.08% 487 153 429 1,731 1,724 3,711 
ED sca besa thewseee 402 108 404 1,576 1,805 3,096 
MACK .... 394 224 383 1,693 1,902 3,326 
DIAMOND T .......... 347 226 354 1,202 1,659 2,528 
FEDERAL ............ 233 127 212 912 983 1,442 
DEIEPEIEN v-a6b 0000 000s 144 ditt 126 535 oye 1,073 
MISCELLANEOUS .... 313 381 294 1,207 3,204 2,627 
Total Trucks, U. S.... 30,049 5,584 27,005 112,287 83.556 215,457 
Total Cars, Trucks, 
errr re 103,149 17,684 90,619 379,989 190,096 733,912 
Total Cars, Trucks, 
Ts cick Sos keine de 4,701 1,343 4,623 18,705 15,979 37,750 
Grand Total, Cars and 
Trucks, U. S. and 
eee 107,850 18,977 95,242 398,694 206,075 771,662 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 121,554 u nits. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 





Vehicle Output Tops 100,000 
For First Time Since 1941 


(Continued 


in enough to meet the needs of 
all industry. 

Currently about 40 percent of all 
pig iron produced is being chan- 
neled by the government to foun- 
dries which produce castings for 
the veterans’ housing program. 
Some foundries in the housing in- 
dustry have increased their ca- 
pacity by 300 to 400 percent. 

But the auto industry is asking 
in effect: Where are the houses 
to justify the allocations? 

It is charged in a few cases 
that foundries are reselling por- 
tions of the pig iron allotted to 
them, which are over and above 
their needs. 

A price differential between scrap 
and pig iron also influences South- 
ern foundries to use more pig iron 
than scrap for steel output. Scrap 
is $4 more per ton than pig iron. 
Many Southern foundries are said 
to be using nearly 100 percent pig 
iron for their steel output. 

To illustrate how dire the pig 
iron shortage has become, it is re- 
liably reported that General Mo- 
tors in the last few months has 
imported thousands of tons of this 
material from as far away as Eng- 
land. 

Although in prewar the auto 
industry took about 40 percent of 
all sheet and cold rolled steel pro- 
duced, at no time did it get more 
than 30 percent of foundry output 
in 1946. 

The industry is currently getting 
about the same amount it was get- 
ting at the end of 1946. 

Various estimates place steel out- 


NAPA to Handle 
Buffalo Fire Item 


DAYTON, O.—The Buffalo Fire 
Appliance Corp, Dayton, O,, 
through its president, Charles H. 
Stephens, announced last week 
that arrangements have been com- 
pleted with the National Automo- 
tive Parts Assn. for exclusive dis- 
tribution to the automotive trade 
of Buffalo one-quart and 1'%%-quart 
VL fire extinguishers. Shipments 
of stocks to the 39 strategically 
located NAPA warehouses through- 
out the country already have got- 
ten under way. 

The VL, or vaporizing liquid, type 
of extinguisher covers a wide range 





|of fire hazards encountered in the 


automobile industry, Buffalo offi- 
cials stated, including gasoline, 
grease, oil, paint, 
engine fires and _ electrical 
where a non-conductor type of ex- 
tinguishing fluid must be used. 





Koltes Buy Building 


The Keuper Chevrolet Garage 
building in Stoughton, Wis., has 
been sold to R. P. and Harry Koltes. 
The building is to be remodeled 
this year. 


under-the-hood | 
fires 


from Page 1) 


put last year at between 14-16 mil- 
lion tons. However, steel officials 
are agreed that 1947 output will ex- 
ceed last year’s by at least two- 
million tons. 


Chances are that the auto indus- 
try will get a bigger share of that 
increased output. 

A two-million ton increase in 
Steel output is far below steel 
producers’ earlier hopes. Those 
hopes were blasted by the long 
Allis-Chalmers strike, which pre- 
vented the production of the large 
electric motors needed for steel 
mill expansion. 


Passenger car output by General 
Motors in the U. S. last week is 
estimated at 30,920. The marked in- 
crease over the previous week is 
reflected in output at Chevrolet. 

Chrysler’s U. S. output of 15,401 
cars for the last week was one of 
the corporation’s best efforts since 
1941. 

Estimated at 14,914 cars, Ford U. 
S. output last week continued to 
keep pace with the company’s re- 
cent hikes in schedules. 

Kaiser-Frazer turned out an esti- 
mated 1,608 cars last week. 

With an estimated 2,736 cars last 
week, Nash assemblies have bridged 
the recent cut in output and are 
back on a postwar level. 

Packard last week turned out an 
estimated 1,447 cars after being 
closed the week before. 

Studebaker output last week in- 
cluded an estimated 2,531 cars and 
1,360 trucks. 

Although station wagon produc- 
tion slumped because of a gas 
shortage, Willys- Overland turned 
out an estimated 1,786 jeeps and 
558 station wagons. 

—BERNIE THOMAS 


Kaiser 


(Continued from Page 1) 


voted to Kaiser-Frazer engine pro- 
duction, and an option for later 
acquisition of additional space 
which is required for production 
expansion. 

The large one-story factory was 
opened last November for produc- 
tion of engines for the Kaiser and 
Frazer automobiles. 

The Detroit plant produced eight 
|engines in the first month, ex- 
panding output to 421 in Decem- 
ber and 2,909 in January. Current 
production of 200 units a day is 
scheduled for an increase to 700 
daily by May, Kaiser said. 

In addition to the Detroit sup- 
ply, Kaiser-Frazer will continue 
to receive engines from the Con- 
tinental plant at Muskegon. 

In announcing Hunt's appoint- 
ment, Kaiser said that the 1,200 
workers engaged in Kaiser-Frazer 
production at the Detroit plant will 
be shifted to the Kaiser-Frazer 
payroll. The plant will be known 
as the K-F Engine division. 















Proposed Curb 
Fought by Phila. 


Finance Assn. 


PHILADELPHIA. — Members of 
the Philadelphia Automobile Fi- 
nance Assn. last week protested 
proposed legislation regulating fi- 
nancing of automobiles in a letter 
to Franklin H. Lichtenwalter, 
speaker of the House of Represen- 
tatives. It was signed by Cyrus 
S. Gorson, president of the asso- 
ciation. 

Members of the _ association 
pointed out three items to Lich- 
tenwalter which, they claim, if the 
proposed legislation is passed, will 
result in finance companies han- 
dling only first class credit risks 
and in ignoring the people who 
can least afford used cars. 

The major assertions in the let- 
ter are as follows: 


1. The bill provides for the licens- 
ing by the State Banking depart- 
ment of automobile dealers who 
offer cars for sale on finance 
terms. The association points out 
that these dealers are already li- 
censed by the Department of Mo- 
tor Vehicles. 


2. The proposed bill does not 
regulate the amount of “kick back” 
or bonus customarily paid by the 
finance company to the dealer. 
“Inasmuch as this legislation is 
proposed for the protection of the 
customer who is being overcharged, 
why not eliminate the one factor 
that is the greatest evil in financ- 
ing?” asks the association. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 





WHAT GOES ON 
IN AMERICA’S 


GREATEST 
INDUSTRY 





...ts completely and accurately ~ 
interpreted in the Automotive Section 

of The Dallas Times Herald. Dallas- 
ites eager tor news of America’s great 
auto industry look FIRST to The 
Times Herald. 


The Dallas Times Herald has the 
greatest circulation of any news- 
poper in the prosperous twenty- 
county Dallas ABC Market. 


THE DALLAS 





Represented by 
_ THE BRANHAM COMPANY 





homes 


When 60.4% of any group of 
men in America own their 
own homes—you know it is a 


substantial, roots-in-the- 
ground group. 60.4% of the 
825,000 Elks own their own 


homes. 
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Epitor’s Note: A highlight of 
the recent NADA convention in 
Atlantic City was “A Symposium 
on Specialized Service Possibil- 
ities,’ conducted by seven deal- 
ers. Following is the text of the 
talk by Herman Miller (DeSoto- 
Plymouth), Mankato, Minn., on 
“Selling Tires and Merchandis- 
ing Accessories.” Texts of the 
other six talks will be published 
in future issues of AUTOMOTIVE 
NEWS. 

“There is nothing new in what 
I have to offer—thousands of auto- 
mobile dealers could tell the same 
story and add plenty to it, but it 
is an interesting story and one 
that offers a wide field of oppor- 
tunity and service to the automo- 
bile owner. 

“Automobile dealers have parts 
departments, service and shop de- 
partments, brake departments, lu- 
brication, body, and paint depart- 
ments. Every automobile dealer 
should have a tire department. 

“Selling tires is a “must” item 
in an automobile sales agency. 
An automobile can run with a 
broken grill, broken fenders, 
without bumpers, holes torn in 
the seat cushions, even a loose 
rod bearing in the motor—but it 
can’t run on steel rims or with- 
out sound tires—four of them on 
each automobile, using during the 
useful life of the automobile from 
10 to 20 tires, plus flat repairs, 
vulcanized sections, inner tube 
replacements, wheel balancing, 
etc., a great market. 

“Why do too many dealers pass 
this up? The answer is not clear, 
but Mr. Dealer, the market is here 
—not only passenger tires but 
truck tires, delivery tires, mud and 
snow tread tires; in rural areas 
farm implement tires, tractor tires 
(every piece of rolling stock on 
the farm can be put on rubber); 


road machinery, county equipment, | 


motorcycles, bicycles, yes, even 
wheelbarrows. Don’t laugh on that 


one, our tire department sold 146 | 
wheelbarrow wheels and tires in 


a 20-day period. 
Must Serve Completely 
“Automobile dealers are in the 
transportation business: We keep 


‘em rolling and they need tires, | 


tubes, and repairs. As dealers, we 
have to be big enough to serve our 


Tires & Accessories 


Dealer Miller Cites the Profit Possibilities 
In NADA Symposium 


} 








Prices 
e 
(Continued from Page 31) 
FORD 
‘oo 4 @. .. Gelebees $ 560 
°37 «2 dr. ... 250 
SEU PID: «dss uetectceseusateaascns 140 
HUDSON 
‘46 6 Cyl. Com. 4 dr. R & H $1,510 
"41 Cl. Coupe 735 
"40 Coupe . ; sais 510 
KAISER 
"47 4 a. H $1,825 
LINCOLN ZEPHYR 
"41 2dr. . $1,080 
MERCURY 
‘46 Cl. Conv. R & H $2,250 
Cl. Coupe R & H 1,960 
‘41 #4 dr. ; 1,025 
ey “sshhone 990 
"40 Cl. Conv. . we 900 
NASH 
41 Conv. R & Hu .. $ 975 
‘39 2 dr. ; wetness ‘ 350 
OLDSMOBILE 
"42 2 dr. i $ 975 
’41 2 adr. ‘ 930 | 
"40 4 dr. : 1,050 
Coupe . 950 
"an ae Mee seen ‘ 575 
PLYMOUTH 
"On 0G OE OE vecents A $1,800 
‘46 «64 dr. ‘ ‘ 1,745 
4 dr. 1,725 
4 dr. one kkeaneuas 1,680 
4 dr. 1,625 
4 dr. 1,610 
"42 Conv 1,050 
"41 4 dr. ; 710 
‘40 4 dr. : S10 
2 dr. 805 
PONTIAC 
‘47 4 dr. $2,360 
46 2 dr. 2,150 
2 dr. 2,035 
41 2 dr. 1,320 
4 dr. - 1,000 
STUDEBAKER 
‘47 Com. 2 dr. R & H $1,910 
Com. 2 dr. R & H 1,820 
‘41 Coupe 925 
a ENE” acaancusseestatinmtadeasniass 909 
MISCELLANEOUS 
‘46 Chev. Carry All, R & H $1,505 
'46 Dodge %-ton P. U. .. 1,325 
'42 Dodge Wrecker, R & H 775 | 
‘46 Ford %-ton Panel 1,680 
‘40 Ford % '-ton Panel 685 
'38 ~Ford % -ton P. U. 495 
‘37 Ford % -ton P. U. . 245 
46 GMC *%-ton P. U. 1,300 
‘47 Stude. %-ton P. U. 1,385 





Hill Has New Home 


Hill Motor Co., Linden, Tex., re- 
cently moved into a new building 
which will house its Chrysler- 
Plymouth dealership. 


| 
| 
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customers’ transportation needs 
completely. 

“How do you do it? 

“Get a tire man. When you fit 
bearings, install pistons and 
rings, you get a mechanic. When 
you go into the tire business the 
right way, get a tire man; don’t 
treat your tire department like a | 
stepchild. When you see a cus- 
tomer needs tires or tire service 
or wants to talk tires, take him 
to the tire man as you would the 
shop foreman or your parts man 
in the case of mechanical work. 
It’s a business in itself and de- 
serves the services of a man who 
does nothing else. A jack-of-all- 
trades type of fellow can’t serve 
the customer intelligently in this 
department. The automobile com- 
panies won’t take your salesmen, 
parts men, or mechanics into a 
training school at their factories, 
but the tire companies will and 
in some cases pay part of the 
expense. 

“What do you need? 

“You need designated floor space, 


Sitievetian 


|53 percent of average 


| Wages. 


always and easily available to the 
customer, proper tools, good vul- 
canizing equipment. You need ad- 
vertising—newspaper, direct mail, 
radio, billboard. Your foreman, me- 
chanics, lubrication rack men can 
spot business and direct it to the 
tire man. 

“Your starting potential is your 
present ‘owner list’ multiplied by 
four, times the price of a 600x16 
tire and tube or $69. 

“In 1946, 36 percent of our total 


| volume was in rubber; 34.8 percent 


of our gross; 30 percent of our 
net, and the tire net represented 
inventory. 
paid 24 percent of all 
Get -yourself a tire man; 
stations 


Tires 


chain stores and filling 
did. 
Merchandising Accessories 
“The merchandising of acces- 


sories has come of age; the gadget | 


field is out the window. Gadgets 
are dangerous, customer-wise and 


inventory-wise. Your customer is | 
|unhappy when he soberly assesses | 
the near uselessness of a gadget | 
| you sold him, and that enthusiasm | 


selling him usually 


in a dead 


you had in 
kicks back 


\item. We have the man _ respon- 


A N D 


inventory | 


33 





| , 


i 
AT THE FINAL SESSION of the Chevrolet Postgraduate School of Modern Mer- 
chandising and Management in Detroit last week, these dealers were guests at a round- 





| table **‘quiz’’ program conducted by T. O. McLaughlin, director of the school, and 
| participated in by the 40 students. Left to right are W. J. Wink, Wink Chevrolet Co., 
| Detroit; Harold R. Marsh, Marsh & Grosfield, Dearborn, Mich.; W. ©. Homer, Don 
Homer, Detroit; S. T. Hanson, Hanson Chevrolet Co., Detroit; McLaughlin; H. H. 
| Wallace, Downstate Chevrolet Co., Carbondale, Ill.; B. R. Kanter, Kanter Chevrolet 
| Co., Passaic, N. J.; D. L. Dunn, Dunn Motor Sales, Curtice, 0., and A. F. Smith, 
A. F. Smith Chevrolet Co., Fairburn, Ga. 





sible for selling accessories, 
the accessories. 
“Sell accessories with a pur- 
pose behind them, instead of 
| decorations. The more you have 
| on a Christmas tree the prettier 


uy | ceevene we found him a set of 
driving lights. Now he says he’ll 
|mever have a car without them. 
|Every night driver is a customer, 
and he’ll respect you for selling 
him and he'll automatically repeat 
on his next car. 


it is, but that’s at Christmas 
time. Automobiles are a year Test Your Market 
‘round proposition—not Christ- “Proper installation of the heat- 
mas trees. |er, radio, seat covers, frost shields, 
“What do we mean, accessories | driving lights, and all accessories 


|with a purpose? is most important. A mechanic in- 
“For instance, my doctor during | stalled a heater—the rubber tube 


|the war had to do a lot of night! (See TIRES, Page 34, Col. 1) 





DESTINATION— CLEVELAND 


Bias day more and more new cars and automotive products 
are sold in the Greater Cleveland area, making Cleveland one of 
the leading cities in the country in automobile ownership, on a 


per capita basis. 


Where cars have sold, cars will sell, and studies of car sales, broken 
down into 268 census tracts in Cuyahoga County (Greater Cleve- 
land) show a striking parallel with Plain Dealer readership. That’s 
why for many yeafs the Cleveland Plain Dealer has maintained 
its high position as one of the leading newspapers in the country in 
passenger car advertising lineage. 
first consideration to Cleveland in the planning of your automobile 


And that’s why you 


and automotive product schedules. 


a BVELAND TAN DEALER 





C 


Fut (fot Cdeertiseu 


Studies by the Market Survey 
Department of the Plain Dealer 
not only reveal detailed sales 
break-downs from 1928 to 1942, 
but also trace Plain Dealer 
readership to car sales, and 
serve as a guide to just where 


dealer representation is needed 


maximum sales, 
glad to make 


— to achieve 
We 


an appoint ment 


shall be 
should give with you to 
discuss in detail your market- 


ing potentialities in Cleveland. 





LEVELAND 


LAIN DEALER 


Cleveland’s Home Newspaper 
John B. Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 





—- 
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OLDSMOBILE DEALERS recently heard production, sales and advertising plans out- 


lined at a zone meeting in Oakland, Calif. 


Present at the meeting were S. E. Skinner, 


Oldsmobile general manager, and D. E. Ralston, general sales manager. Shown above 


are (left to right): W. A. Connell, Connell Motor Co., Oakland; H. E. Franklin and D. | 


Z. Smith, Van Ness Motors, San Francisco; EK. M. Elder, sales manager, Connell Motor; 
William Malkason, Malkason Motor Co., and Ralston. 


Tires 


(Continued from Page 33) 


to the windshield wiper 
through the dash in the same area. 


He pinched the windshield wiper 


tube under the washer and bolt 
that held the heater in place. The 
customer didn’t need or use the 
windshield wiper until he was on 
vacation in the wilds of Canada. 
Can you imagine what happened? 
I can—I was the customer, in this 
instance. Install accessories right. 


“Test your market. You can’t 
sell satin seat covers to a work- 
ing farmer (factories, please 
note). I imagine Florida and 
Southern California dealer cus- 
tomers use few heaters. Select 
accessories that will serve your 
customer. Show and _ explain 
them—he’ll buy and you’ve made 
a friend. 

“Tires and accessories are big 
business, gentlemen. Are you serv- 
ing your market?” 


Obituaries 





Death Takes Andersen, 


GM Controller, at 63 

DETROIT.—Anthony C. Ander- 
son, 63, controller of General Mo- 
tors, died Feb. 22 following an ex- 
tended illness. 


Mr. Anderson joined General 
Motors in 1919 as assistant con- 
troller and became controller in 
1936. He is survived by his wife, 
Clementine; a sister, Mrs. Earl 
Parker, of Ludington, and a bro- 
a H. Peter Anderson, of Scott- 


Harley C. Grove 
SPRINGFIELD, Ill.—Harley C. Grove, 
former Chevrolet dealer here, died last 
week at Roy Hospital, Forest City, Ark., 
following a heart attack. 


* * * 


Glenn S. Whitaker 

SIDNEY, N. Y.—Glenn 8. Whitaker, 51, 
veteran automobile dealer, died suddenly 
of a heart attack while vacationing in Fort 
Lauderdale, Fla. For the last two years he 
had been in partnership here with his son, 
Glenn E. Whitaker. 

* * * 


William Boughton 
BINGHAMTON, N. Y.-—William Bough- 
ton, 61, died in City Hospital. For more 
than 20 years he was associated with the 


° Lewis Motor Sales Co., retiring in 1944 


* + * 


James I. Brewster 
BANFF, B. C.—James Irvine Brewster, 
65, is dead. He was one of the best known 
men in transportation fields in Canada, 
being head of the Brewster Transport Co. 
of Banff. 


* + * 


Ray Brelsford 


KANSAS CITY.—Ray Brelsford, 47, who 
had been active in the auto business here, 
died at his home Feb. 11. He was the 
owner of the Broadway Motors which he 
founded 10 years ago. Before opening his 
own dealership, Brelsford was a factory 
representative of the Lincoln division of 
Ford Motor Co. for 20 years. 









The Detroit Grille 


258 EAST VERNOR 


went 


Replacement AUTOMOBILE 


RADIATOR GRILLES 


WE MANUFACTURED AUTOMOBILE RADIATOR 
GRILLES LONG BEFORE WORLD WAR II, 
NOW PRODUCING THE FOLLOWING GUARANTEED 
STAMPINGS TO FIT— 

CHEVROLET, PLYMOUTH, CHRYSLER, FORD, 
MERCURY, OLDSMOBILE, DODGE, PONTIAC 


Price List and Catalogue Mailed on Request 
TO DEALERS ONLY 


Hadsall Motors, 3200 E. Colfax 
Ave., Denver, has been appointed 
Denver dealer for the Tucker Tor- 


pedo. 


CLASSIFIED 


HELP WANTED 














MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 





WANTED MAY 1—Expert hydramatic me- 
chanic by Oldsmobile, Cadillac, Pontiac 
distributor. Wells Alaska Motors, Fair- 
banks, Alaska. 


ACCOUNTANT-OFFICE MANAGER. Ex- 
perienced automobile accounting, budget 
and analysis. Southern New York Ford 
dealer fifteen years. 800 car potential. 
Original wholesale parts distributor and 
authorized Ford engine rebuilders. Trade 
area 250,000 population. This is a per- 
manent position with an aggressive, well 
financed company. State qualifications, 
experience, age and references. Box 
1605, c/o Automotive News, Detroit 26. 


AUTO MECHANICS—We need more first 
class Ford mechanics. A golden oppor- 
tunity, highest pay with ideal working 
conditions, paid vacations, free hospital- 
ization insurance, other benefits. Gash- 


Stull Co., authorized Ford dealer, 9th 
& Sproul Streets, Chester, Pa. 
DISTRICT MANAGERS—Excellent per- 


manent positions with leading automo- 
bile factory for several men, familiar 
with wholesale selling or district man- 


ager assignments. Experience in_ this 
work is essential. Address Box 1615, 
c/o Automotive News, Detroit 26, or 


call Fitzroy 9140, Detroit. 





ATTENTION 
JOBBER MECHANICS 


Wonderful opportunity for young man 
with mechanical ability, in Service and 
Sales Departments of large automotive 
equipment manufacturer. State qualifica- 
tions. Give in detail last six years em- 
ployment. Reply to Box 1621, c/o Auto- 
motive News, Detroit 26. 





WANTED—General manager. Age 35 to 
40, ambitious, preferably with intention 
to make connection his life work and 
with desire to buy into the business 
Wholesale and retail experience required. 
For such an applicant, an opportunity 
is open in a large midwestern city with 
a long established and highly successful 
distributor with one hundred employes. 
Qualifying candidate can make a highly 


lucrative and permanent job for him- 
self. Box 1616, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER—Packard agency in 
midwest city of 100,000. Excellent op- 
portunity for young man with some ex- 
perience capable of managing a modern 
up-to-date shop. Top salary and per- 
centage of gross labor sales. Write Box 


1617, c/o Automotive News, Detroit 26. 


—_—, 





AND ARE 


ing Co., 


DETROIT 1, MICHIGAN 
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CHEVROLET 





Keller Stresses 
Link Between 
Army, Industry 


president of Chrysler Corp., 


Industrial 
Forces here. 


* The quality of our Army’s defen- 
de- 
pends more than ever before on 
mutual understanding between the 
ig oo forces and industry. 
Because military operations are 
|now so completely mechanized and 
motorized that war is a matter of 
manning machines and of employ- 
ing the industrial potential to its 
Keller dealt chiefly with 
the problem of maintenance of land 
| transport. 


sive preparedness, he said, 


utmost, 


WANT ADS 


POSITION WANTED 


cee eset 
SALES MANAGER, with 20 years expe- 
Capable of 


rience, available March 1. 
taking complete charge, training and 
supervising sales personnel, handling ap- 


praisals, reconditioning used cars, fa- 
miliar with factory-dealer procedure. 
Satisfactory references. Box 1595, c/o 


Automotive News, Detroit 26. 








MANAGER OR ASSISTANT—Successful 
experience as retail, automobile sales- 
man and in dealership operations. Out- 
standing record as sales supervisor and 
operations manager in automobile finance 
industry. Successful organizer. A-1 per- 
sonal background and credit. Age 38. 


Desire change from present responsible 


position in finance to southern automo- 


bile dealership with lifetime future. 
Write to Box 1603, c/o Automotive 
News, Detroit 26. 

TAXES, AUDITS. bookkeeping systems 
and service by C.P.A. formerly office 
manager Reo Motors, N. Y.—Ralph 
Borod, 1776 Broadway, Circle 6-1370. 


ACCOUNTANT AND OFFICE MANAGER 


of many years experience with General 
Motors, Chrysler and other automotive 
accounting and budget procedure, desires 
position of major responsibility with 
large motor car dealer in Eastern United 
States, preferably around New York. Ex- 
cellent references. Box 1623, c/o Automo- 
tive News, Detroit 26. 


MANUFACTURER’S REPRESENTATIVE 


NATIONALLY ADVERTISED AUTO 
SEAT COVER HOUSE requires agents 
with following among car dealers—all 
territories open with exception of Illinois, 
Iowa, Wisconsin, Minnesota, Nebraska. 
Write fully your personal qualifications 
experience, present connections. Box 
1592, c/o Automotive News, Detroit 26 


DEALERS WANTED 








DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


SHORE MOTORS, INC. 
Distributors for Ohio 
22480 Lake Shore Bivd. 
EUCLID, OHIO 





| 


DEALERSHIP WA NTED 


DEALERSHIP 
the South 


WANTED—Preferably in 
Will pay cash for dealership 
with 500 to 1,000 new car potential. 
Will purchase complete inventory. Will 
assume lease or buy building. Replies 
will be kept strictly confidential. Box 
1618, c/o Automotive News, Detroit 26 


DEALERSHIP FOR SALE 


DEALERSHIP and used car lot for sale. 
Building 50x150 and lot 177x310 on the 
main street of a middle west town. Rea- 


son for selling, must move south. Write 
Box 1612, c/o Automotive News, De- 
troit 26. 

DEALERSHIP FOR SALE—Located in 
Southern California, 12 miles from Los 
Angeles. City of 25,000. Has show room, 
parts department and first class up-to- 
date service department, well equipped, 
plus lubrication department. 7,000 square 
feet. 350 unit contract of cars. Good 


four year lease. Price $30,000. Box 1614, 
c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


MUST SELL going airport because of 
other business interests. 10 year lease, 
GI program. Now in operation, can buy 
or lease. Write Box 1613, c/o Automo- 
tive News, Detroit 26. 





FOR SALE—Hudson sales agency. Large 


frame building, good stock of parts, in 
town of 14,000 population. Box 1619, 
c/o Automotive News, Detroit 26. 


DEALERSHIP — Chevrolet 
dealer for 20 years; established 30 
years. Allis Chalmers tractor dealer. 
Garage and showroom 10,000 square 
feet, $72,000. 1946 gross, $150,000. 
Southern Wisconsin location. Factory ap- 


provals not necessary as this is a cor- 
poration. Eugene A. LeVigne, 4427 W. 
North Ave., Milwaukee 8, Wis 





WASHINGTON.—Whatever may 
be accomplished by our diplomatic 
and political leaders to better rela- 
tions among nations, it is clear that 
the future of our own country will 
rest finally on the quality of its de- 
fensive preparedness, K. T. Keller, 
de- 
clared in a talk last week at the 
College of the Armed 


F chamiedone 
BUSINESS FOR SALE 





Estate Administrator Offers 


FOR SALE 
Established 
AUTOMOBILE BUSINESS | 


Successfully operated by one owner since 


and outboard motors. Located 40 miles 
west of Chicago on a through state high- 
way. Serves prosperous residential, agri- 
cultural and industrial area with 30,000 


population. Regular customer clientele built | every Tuesday and Friday at 12 
by excellent service. Very little competition. | noon, all dealers cordially invited. 


Administrator of estate offers an ex- 
perienced man opportunity to acquire en- 
tire or controlling interest. Can retain 
services of personnel who desire to partici- 
pate by purchasing minority interest or 
share in profit. Building, gas pumps and 
ample land for expansion can be purchased 
or leased in conjunction with purchase of 
inventory and equipment. 
















Profits in 1946 were 16 percent of sales. 
Books and property available for inspec- 
tion by appointment. No brokers, please. 


ADDRESS BOX 1622 
C/O AUTOMOTIVE NEWS 
DETROIT 26 


NEW CARS WANTED 


acne 

CALIFORNIA dealer wants 1946 and 1947 
model cars. Telerhone or write Buster 
Kelley for particulars at PR 1225, Kel- 
ley Kar Co., 1225 South Figueroa St., 
Los Angeles, Calif. 


WANTED — 1947 Cadillac 62 convertible 
coupe. Price no object. Write price to 
Anderson Willys Co., 1114 S. Jefferson. 
Peoria, [llinois. 


“NEW CARS FOR SALE 


AUSTIN CARS 


Distributors of Austin cars would 
dealers to have 1947 models. 





like 


Brookside Motor Sales 
Distributors in Ohio 
3157 W. 25th 806 Engineering Bldg. 
CLEVELAND, OHIO 
Write for Appointment 








USED CARS WANTED 


WANTED—1947 Buick super convertible 
and 1947 Cadillac 62 sedanet or sedan. 
Price no object. Anderson Automobile 
Co., Peoria, Illinois. 

SEVEN PASSENGERS, iimousines. large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing. Mich 





WANTED!! 


1946 or 1947 new or used. Any 
make! Any model! Any quan- 
tity! Write, phone or wire at 
my expense! 


DAVID CONNETT 


404 East 53 St. 
NEW YORK 22, N. Y. 








USED CARS FOR SALE 





{ 
‘AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 


automobiles is now being operated 


by Ed Hough (formerly with R. S. 
1924, in operation today, this active Minois Evan), in Philadelphia, Pa., 3900 
business combines dealership for two makes ! North Broad St. You can buy one 
of cars, trucks, tractors, farm implements | |. ewe hun All - 
‘and all models. Shipping arrange- 


ments made on request. Sales held 


ED HOUGH 


Automobiles Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 








ON THE ‘“‘MASON-DIXON LINE" 


AUCTION 


For Dealers Only 
EVERY MONDAY 
Schaefer-Connell Co., Inc. 


103 N. Main St. 
Also Every Thursday in Indianapolis, Ind. 








’42 Plymouths, 4-door sedans in running 


$475 equipped with four new 
and tubes. 


YELLOW CAB COMPANY 
508 E. Preston St. 
Baltimore 2, Maryland 








BUSES WANTED __ 











WANTED 
1,000 New Buses 


Ford, Chevrolet, Dodge, 
G.M.C. or International 
Chassis 


28 to 36 Passenger 


Contact Immediately 
By Wire or Phone 


Dutch O’Neal Motors, Ine. 
206 W. Third 


N. Little Rock, Arkansas 
Phone 4-8225 





BUSES FOR SALE 


FOR SALE—One 1946 Studebaker school 


= bus. One 1946 Sparton remanufactured 
ae USED CARS FOR SALE coach. One 1940 GMC _ 60-passenger 
1941 L . sUS d ' school bus. One 1937 Ford metropolitan 
LINCOLN CUSTOM, eight ar bus. Two 1936 Garwood buses. These 
limousine, dark blue original paint, five 
7 ian buses are in good condition. Adrian City 
Firestone six-ply white sidewall tires, B Li 2980 T Road, Adri 
one owner, 49,000 mileage. Excellent Mich: ne, reat an. roan, 
mechanical condition. Deluxe equipment ichigan. 
with radio, heater, lighters, hydraulic} FORD TRANSIT BUSES, 1942-1945, side 
lifts for all windows, etc. Spotless up- exit doors, choice of 28, immediate de- 


holstering. Will sell this fine car at our 
cost. Saffle Car Co., 901 E. Central. 
Albuquerque, New Mexico. 


WHOLESALE 





livery. Ten 1942 Reos, 37 adult passen- 
ger 1942 Ford, Chevrolet, Pontiac 12- 
passenger sedan buses, all with deluxe 
leather seats. 1943-1945 yellow coach 
cruisers, 33-37 passenger. Photos avail- 
able. McLaughlin Bus & Equipment Co., 








Large Selection of Clean, Late 1224 N. Main St., Providence, R. 
Model Cars TRUCKS WANTED 
FIFTY (50) Diamond T army cargoes, 
McDermott Motor Sales model 970A, standard RXC Hercules 
6535 Carnegie Henderson 6380-81 motor, wheelbase 172”. Must be A-1. 
Bank Chevrolet Co., 735 Montgomery 
CLEVELAND St., San Francisco 11, Calif. 











100 CARS 
Wholesale Only 


DOC GREINER 


Madison at Seventeenth 
Adams 6397 
TOLEDO, OHIO 
No Letters. Call Doc or Swan. 











We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 


SAM GREENFIELD CoO. 
6619 Euclid Ave. Phone HE. 
Cleveland, Ohio 


0231 








ONE NEW 


TRUCKS FOR SALE 

F.W.D, 4x4 model SU 5 to 6- 
ton, 144” wheelbase, cab-over-engine, 
1400x20 tires, 20-ply, Gar Wood winch, 
300-ft. cable %”, can work front or rear 


of chassis. Hausman Motor Company. 
Louisville 6, Kentucky. Phone Wabash 
5187. 


TRUCKS AND TRAILERS—Many types 


including 6x6 GMC, 6x4 GMC, long and 
short wheelbase, with or without winch. 
Dodge ambulances, Dodge weapon car- 
riers and carryalls of various types and 
capacities, Chevrolet 4x4 tractors, 1% 
ton panels, and cargos, 4 or 6 ton auto- 
car tractors. Biederman and Reo 7-ton 
tractors, available Diamond T with re- 
frigerator van body. Studebaker 6x4 
tractors and dumps. International and 
Studebaker 33 passenger buses. Ford 
and Willys jeeps. Ford bomb service 
trucks. Various types new and used 
trailers, all priced to sell. Please con- 
tact Mr. Becker or Mr. Munsell, c/o 
Becker Motors, Inc., Indianapolis, In- 
diana. Phone: LI. 4389, 


New Albany, Ind. 
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TRUCKS FOR SALE 
NEW WARD LaFRANCE truck tractr 
40,000 Ib. capacity, Westinghouse ii: 


system, Continental motor. 427 displove 
ment. Substantial discount. Phone or :ee 
W. A. Peck, Peck’s Auto Sales, Colim 
bus. Miss 


WRECKER FOR SALE. Excellent condi 


tion. Holmes Road King wrecker «om 
plete with cables, tool box, towing cra 
dle and all the Holmes accessories 


mounted on 1941 Ford COE 134” chas 
sis, 100 HP motor dual rear axle, $2,000 
Charles P. Smith Jr.. Inc.. Burlington 
Vermont 


1942 DODGE telephone maintenance truck 
with pole setting equipment Gar Wood 
winch. York Hoover body, 95 h.p. motor, 
10,680 miles. All trays leveling jacks, 








good buy, $2,750. City Motor Co. Nor- | 
folk, Va. | 
FIFTY (50) Jeeps, 42 and 43 models, good | 
condition. Southern Motor Co., Inc., 3509 
Harrisburg Blvd., Preston 0459, Hous- 


ton, Texas. 

FIFTY (50) new and used GMC trucks, 42, 
43 and 45 models, 6x6 cargo. Southern 
Motor Co., Inc., 3509 Harrisburg Blvd., | 
Phone Preston 0459, Houston, Texas. a 

TWO 1944 EHT tractors with fifth wheels, 
11.00x20 tires, Westinghouse air brakes, 
air horns on cab, heaters and Snyder 


saddle tanks. Trucks are in A-1 shape | 
for the sum of $3,500. Phone or wire | 
Pack Mack Sales Co., Huntington, W. 


Va. Phone 29036. 

FOR SALE—New 1946 2-ton tractor, 2- 
speed rear axle, 8.25x20 12-ply tires, 
equipped with Powers model 44, 16 cu. 
yar? semi-dump with model D77 Gar 
“Gcu’ twin hoist. Price $5,887. Mitchell 

“ Chevrolet Inc., LaPorte, Ind. 

erence aeeenaeeemeeene eee eR 

TRUCK EQUIPMENT WANTED 

WANTED TO BUY—New or used Inter- 
national model K-5 cab. Shultz Motor 
Sales. P. O. Box No. 806. Tiffin. Ohio 

WANTED—New or used 40 to 46 Ford 
truck cabs. Write or wire Russell Adee, 
Route 9, Kansas City, Mo. 


ED 
TRUCK EQUIPMENT FOR SALE 





10—1942 White half-tracks, Model 
T-30, 4x4 drive, motor as in 
WA-22 White. 

24—1942 International half-tracks, | 
Model M-9A1, 4x4 drive, motor 
KR-11. 

These trucks driven less than 


5,000 miles. 
Write or Wire to 


Montgomery Auto Sales, 
Ine. 


2204 N. Main St. Cc. 5108 


Houston, Texas 





FOR SALE—AIl steel pickup boxes for %- 
ton trucks, $76 plus tax, FOB Waukesha. | 
Special boxes built to specifications. %- | 
ton Dodge power wagon boxes available. 
National Truck Equipment Co., Phone 

-$363, Waukesha. Wis. 

FOR SALE—Five 1946 Ford school bus 
chassis 194” wheel base. Immediate de- 
livery. Shaffer Motors, Inc., 113 First 
St., S. E., Massillon, Ohio. (Phone 
2- 1545). 

TRAILER REFRIGERATOR UNITS. 5 
brand new units. 13.000 B.T.U. capacity 
at 5 degrees Fahrenheit. Installed weight 








1,175 pounds. Priced to sell. Write or 
eall for particulars. Omaha Body and | 
Equipment, 24th and Vinton, Omaha. | 
Webster 1255. | 
HOLMES WRECKER Traffic King No. | 
515E. Body, running boards, fenders. 


300’ cable, one-half off list or $665 f.o.b. 
Jacksonville, Ill, Lukeman Motor Co. | 
ST. IGNACE BODY CO. will fv-nish all | 
types of dump bodies and he.sts for all 
makes of trucks. Immediate delivery. 
Contact Frank Poulos, S*. Ignace Body | 
Co., 7 8. State St., St. Ignace, Mich. — 
IMMEDIATH DELIVERY—1947 Marmon- | 
Herrington Ford conversion, snow plow | 
or dump chassis. Box 1620, c/o Auto-| 
motive News, Detroit 26. | 


} 
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_ TRU c K _EQUIE IPMENT FOR ‘SALE_ 





CLOSE OUT SALE 
Gar Wood front mount winches off 
GMC 6x6 and Chevrolet 4x4. 
$55 F.O.B. Cleveland 
In Lots of Ten or More 





NATIONAL TRUCK SALES CO. 
2501 St. Clair SUperior 2017 
Cleveland, Ohio 
PARTS WANTED 


WHAT HAVE YOU to sell in automobile 
and truck parts? We may be the buyer 
you are looking for. Write to us. Fuller 
Auto Salvage, Box 628, Salina, Kan. 


WANTED—Old Ford motors suitable to 
rebuild. Models A, B, 60 and 85 HP V-8, 


1932 to 1938. Judge Motor Corp., 81 
Lake Ave.. Rochester. N. Y 

| FENDER, right front, for 1937 Ford. 
Hodges & Hodges, 5914 Liberty Road, 
Baltimore 7, Md. 


PARTS FOR SALE 


PONTIAC 
PARTS WHOLESALE 


25% discount to all garages. 

Fast shipment, prompt courteous service. 
We ship anywhere, we want your business. 
DICKINSON-WALLACE 
12740 Gratiot 
Detroit 5, Michigan 
PRospect 5000 








bus chassis available 
Write Box 1609, 
Detroit 26. 


NEW FORD-—194” 
for immediate delivery. 
c/o Automotive News, 


| IMMEDIATE DELIVERY — Genuine Ford 


parts. Complete line, liberal discount. 


9th and Sproul Sts., 


PONTIAC 


Parts Wholesaler 


Midwest deliveries. 
stock on hand. 











Fast 
large 


| ness. We can help you. 


THOMS PONTIAC CO. 
Phone Forest 8992 
6225 Delmar Blvd. 
ST. LOUIS 8, MO. 











TWO-SPEED TIMKEN rear ends avail- 
able for model 19 Reo trucks. Bill’s Nash 
Sales & Service, 125 Sherman St., Water- 
town, New York. 





NEW CHEVROLET 4x4 complete front 
end assemblies, $79.50. The third mem- 
ber interchanges with the rear end. Also 
fits G.M.C. banjo type rear and front 
ends. Max Auto Parts Co., 531 Mari- 
etta St., Atlanta, Ga. 

| NEW 6x6 GMC axle shafts for right and 


part numbers 1797605 


left front tandems, 
Luther 


and 1797606. Wholesale or retail 
A. Smith Auto Parts Co., P. O. 
1004, Jackson, Miss. Phone 2-1218 





OVERHEAD UP 41.2% IN '46 


expenses and profits. 


In these days of expansion, increasing costs and expenses, 
unbiased counsel to help them in their future planning and control of their operations, 


dealers should employ 


Also, every business, regardless of how much money it is making on present volume, 


has some weak spots or hidden losses, 
costly to dealers. 

We have over 300 guide figures to use in 
latest statement of operations and expenses 


the strictest of confidence and returned to you with our analysis. 
We guarantee to point out to you a total 


analysis or refund your money. 


that go unnoticed for some time and prove very 


checking a dealer's business. Send us your 
for a complete checkup. It will be kept in 


savings in excess of the cost of this 


Complete Unbiased Analysis of a Dealer’s Business 
Statement—$25.00 


J. B. VAN TASSEL ASSOCIATES 


AUTOMOTIVE DEALER BUSINESS CONSULTANTS 


439 Penobscot Bidg. 


Phone: RAndolph 5500 


Detroit 26, Mich. 


EXPERT UNBIASED ANALYTICAL SERVICE FOR AUTOMOBILE DEALERS 


(Reference: 


Automotive News, 


Detroit) 








LOOK 


LOOK 


LOOK 


Attention New Car Dealers 
Attention Used Car Dealers 


We have a large wholesale and 
cars, and we need about 150. 


Attention Finance Co.’s 


retail turnover of new and used 


We will buy any amount of new or used cars, pickups or panels. 


Send list and bottom price you 


KELLER 
2150 WEST ALAMEDA 


will sell for. 


MOTORS 
DENVER 9, COLO. 


. 








PARTS FOR SALE 








Replacement Radiator 


AUTO GRILLES 


STEEL STAMPINGS 


CHEVROLET 
Silver Aluminum Finish 





Each 
1936 Passenger Car .................$5.25 
Re SE WEEE wccvccecsdstevcces Gene 
BOGD BOSD BOGGS occccscceccecscess Ge 
1940 Passenger Car ................. 405 
1941 Passenger Car .......... 4.95 
oO 

Chrome Funes 
1936 Passenger Car .. - $6.25 
1940 Passenger Car . 6.55 
1941 Passenger Car . wae 6.55 
1942 Passenger GOP sccccis 6.55 

PLYMOUTH 
1936 Passenger, Aluminum Finish... .$6.25 
1936 Paseenger, Chrome Plated. 8.35 

DODGE 
1939 Passenger, Chrome Plated, 

Left and Right, Pair ..........$8.50 


EVERY GRILLE GUARANTEED 
IN EVERY WAY 
IMMEDIATE DELIVERY 


Kay Sales Co. 


10 E. Canfield 
Detroit 1, Michigan 





OLDSMOBILE PARTS — Large stock, 
prompt mail order service. John E. 
Vollmer, Inc., Oldsmobile Dealer, Web- 


ster Groves 19. Mo. 
FOR SALE—Brand new WEAVER hoist- 
twin post at old price of $467.50. Valley 


Motor Car Co., Prestonsburg, Ky. 
WHITE MOTORS for immediate shipment. 





386 cu. inch, 5%” stroke, 4” bore dual 
carburetor—Carter, 12 volt electrical sys- 
tem—Delco Remy, develops 142% h.p. 
at 1,200 r.p.m. Engine complete with 
starter, generator, distributor, clutch, 
water pump, and oil pump. These units 


ideal for stationary power plants and are 
easily adapted to irrigation systems. Lots 


of 20, $550; lots of 100, $500 f.o.b. Ama- 
rillo, Tex. JEEP ENGINES, 63 h.p. 4- 
eyl. 3%” bore Carter carburetion. Auto- 
lite electrical system, engine complete 
with starter, carburetor, generator, wa- 
ter pump, oil pump, fuel pump, clutch 
plate and pressure plate. Lots of 10, 
$159 f.o.b. Amarillo, Tex. AMARILLO 
SAFETY LANE, INC., 731 N. Fillmore 


St., Amarillo, Texas. 


WE WHOLESALE 
PONTIAC PARTS 


Large stock of scarce items. Regular dis- 
counts to all dealers. Give us a trial. Satis- 
faction guaranteed. 


CHRIST CHRISTEN PONTIAC CO. 
6171 Natural Bridge St. Louls 20, Mo. 
EV 5000 








Bx | MOPAR PARTS!!! 


‘“‘“HARD-TO-GET” NEW! 


853770 (GDZ4801D) Generator, $27.50 net. 
853775 (VRP4001A) Voltage Regulator, 
$6.65 net. 

25% Discount on Following Parts 

945952 R. Door Remote Control 

945953 L. Door Remote Control 

891437 Oil Seal, Outer 

677223 Water Outlet Elbow 

780482 Water Pump Kit 

© 


Plymouth, 1946-1947 Radio Grilles 
Chrome Plated—$2.95 Net 


Shipped C.O.D., Express Collect 
Guaranteed or Your Money Back 


Blaushild Motor Co. 


15311 Kinsman Rd. Cleveland, Ohio 





SHOP EQUIPMENT FOR SALE 
WHEEL BALANCER for sale. Bear Dy- 
Namic, purchased new in 1946. Motor 


completely overhauled. Russell Motor Co., 
Inc., Junction City, Kan. Phone 655. 


FOR SALE—1 used Bendix Cowdrey 4- 
wheel brake tester, ramp back-off type. 
6-inch single faced dials, % HP motors 
model No. 112000, with 2 front Robin 
son air jacks. For $150. Lawder Bros., 
Inc., 6900 Vincennes Ave., Chicago 21 
Illinois. 





24 Lyons parts display tables in excel- 
lent condition. Plenty ‘glass and tab hold- 
ers. $100 for three, $800 for all. 


Karri-Kleiner in good condition, $175. 


BALISE MOTOR SALES 
603 Columbus Ave. 
Springfield, Mass. 








ATTENTION 
KAISER-FRAZER DEALERS 


Brand New Factory Approved 
Kaiser-Frazer Neon Sign 


— Substantial Discount — 


BERNIE HEIMAN MOTOR CORP. 
115 No. Perry St, Johnstown, N. Y. 


————Oe————— eee 











35 





TIRES FOR SALE 


TIRES—New or used. Low prices, high 
quality. Public Tire Co., 948 Main Ave., 
Passaic, N. J. PA. 2-5279. 


TIRES FOR SALE—U. S., General or 
Goodyear passenger and truck tires. 
Will ship anywhere at Key Deal, less 
10% on quantity orders. Caswell & Co., 
Ionia, Mich 


TRUCK TIRES at reduced prices. Follow- 
ing sizes: FIRESTONE, 1200-24, 14 ply; 
1000-22, 12 ply; 1100-24, 12 ply; 1100-22, 
12 ply; 900-20, 12 ply, and 825-20, 10 
ply. Also all above sizes in Penn Tires. 
Plenty of tubes, Write for details. One- 
onta Sales Co., Oneonta, N. Y. 


________ TRAILERS FOR SALE 
40 CITY DELIVERY type van trailers, 








SHOP EQUIPMENT FOR SALE 





FOR SALB—i Weindenhoof constant po- 16’, 18’, 20’ long. Excellent condition, 
tential charger, ca. 30 batteries, com- $550. 5 shovel trailers. Semi and four 
plete in good working condition. Model wheelers. Fifteen 35 tons, $1,750, One 
63A2, tor $150, Chicago. Lawder Bros.. 3,000 gallon milk tank on used highway 
Inc., 6900 Vincennes Avenue, Chicago trailer, $2,500. Two 1,000-gallon acid 
21, Tlinois tanks on International K-8 truck, $4,250. 

FOR SALE—One Sunnen model K crank- Berman Sales Co., Pennsburg, Pa. Phone 


Pennsburg 521. 


shaft grinder for lathe use. Good condi- 





tion. Ready for use. Priced right. A. L. 

Parsons & Son, Inc., Central Bridge, AUTOMOBILE TRAIL ERS, 33 foot and 

N.Y. 35 feet models. Will haul most makes of 
scl eaeingaieniiaiemnmiperaniuttiine sansiipsnieenietaiimenteintiniaitians automobiles. W. R. Ramsey, P. O. Box 
FOR SALE—15 feet 2A Kaiser-Frazer 34, West Toledo, Ohio. 


perpendicular electric product sign. Also 
large- medalion service sign. Save money 
on these signs! Still in crates—unused. 
Redwood Motors, Inc., 481 E. 185th St., 
Euclid, Ohio. 


AUTO EQUIPMENT FOR SALE 


ACCESSORIES FOR SALE 


AUTOMOBILE DEALERS—Hawley-Condit 
presents two new rear seat radio speak- 
ers for 1947. The Jeweltone 8” speaker— 
list price $21.75 and the Mellotone 6” 
speaker, list price $18.75. Adaptable to 
all car radios. Write today for dealer 
net and quantity lot prices to Hawley- 
Condit, Box 288, Venice, California. 


SEAT COVERS for all model cars. Fibres 








TOW PILOT—$17.50 


(Dealers) 





or plastics, $11.85 per set. 5% with 

Improved 1947 Model order. Bay Sales, 374 Bay St., Roches- 
RED ARROW BARS—$38.82 -s ™ 5. 

AUTO SEAT COVERS—It's brilliant, lux- 

Complete with Guide Cables urious, hard wearing; it’s low priced; 


it's superb in custom made covers. Of- 
fering you a splendid assortment in 
plastic, fibre and sailcloth lavishly trim- 
med with harmonizing leatherette. For 


Tow Bar Sales Company 
FACTORY DISTRIBUTORS 








Universal covers we have the finest of 
100 S. Clinton St. Chicago 6, Tl. fibre in beautifully assorted colors made 
from the hands of expert craftsmen, 
trimmed with long lasting leatherette. 
1947 RED ARROW tow bar. Bumper to Our covers are,.for those who want the 


best in quality, the finest in craftsman- 


bumper type plus cable controlled steer- 
ship, at an incomparable low price. Cata- 


ing. Dealers net $37.50 f.o.b. Detroit. . 
Claude’s Tow Bar Sales, 8951 Michigan, log and price list available. Prompt de- 
livery. Best Cover Co., 1947 Broadway, 


_ Detroit 10, Mich. - 
AMBULANCES FOR SALE |_New York 23, N. Y. TR. 3-2048. 














AMBULANCES — 1939 Pontiac, $1,500. MISCELLANEOUS 
1D3BG Caciillenc, GOGO. 1041 Panchcarcl Herne | emer 
ney, $3,000. Several others, all fully}; ENGINE REBUILDING — Crankshaft 
equipped. Photos available. McLaughlin grinding and wmetallizing. John P. 
Bus & Equipment Co., 1224 N. Main Hughes Motor Co., Inc., 800 Commerce 
St., Providence, R. I. St., Lynchburg, Virginia. 





ATTENTION 
CUSTOM-TAILORED SEAT COVERS 


Now Available for Immediate Shipment 
All Models—Except Convertibles 
Chevrolet - Ford - Buick - Pontiac - Olds 
1941-1947 


Net Dealer Prices—$11.50 to $13.50 
Plus 5% Federal Excise Tax 
Finest Grade Fiber Matting, Leatherette, and Cloth Trim Used 
Easy to Install—All Covers Guaranteed 
May Be Returned Within 30 Days for Full Credit 


METROPOLITAN MOTORS, INC. 
611 FOURTH AVENUE HUNTINGTON, W. VA. 





ATTENTION 
STUDEBAKER DEALERS 


We Have Available for immediate shipment 
HUB CAPS for 1939 to 1947 CHAMPIONS. 


OUR PRICE — $1.20 F.O.B. CLEVELAND 
RETAIL PRICE — $1.95 


MEEHAN MOTORS 
Authorized Studebaker Dealer 
10421 LORAIN AVENUE 


CLEVELAND, OHIO OR. 5849 


OR. 9000 











The Original INDIANAPOLIS . 
USED CAR AUCTION 
Now Swing EVERY WEDNESDAY 


SALE STARTS PROMPTLY AT 12 NOON 
PLENTY OF CARS — PLENTY OF BUYERS 


CHARLIE JOHN 
STUART & RAMP INC. 
11215 N. Meridian = ““Iuchioummn™ = Riley 878] 








“THEY DIFFER 
| ABOUT PACKING... 


but they agree 
about Restfoam 


And your.customers will agree about 
Restfoam, too. 


That’s because this new foam rubber 
cushioning assures eatra riding comfort. 


You see, Restfoam is ‘‘comfortized’’ by 
an exclusive Hewitt process. As a result, 
YOUR CUSTOMERS WILL WANT RESTFOAM Restfoam seat cushioning provides the 
ee en ee eeeennen OOS: resilient support that makes driving less 


Extra Comfortable . . . yields to every contour of any tiring see riding more enjoyable. 


person’s body, yet offers firm natural support. 
So if the cars you sell are cushioned with 


Keeps Its Shape . .. always returns to its original , 
ecm Hewitt Restfoam, be sure to tell your 
shape; nothing to pack or mat down. 
customers about it. They’ll want the extra 


Cool .. . Self-ventilated by millions of tiny interlaced air cells. saad . 
riding comfort that Restfoam provides. 


Sanitary ... Clean, washable, dustproof. 
For the convenience of car manufacturers, George P. Hooper, 


Long Lasting ... far outlasts any ordinary the Hewitt Representative to the automotive industry, is located 


cushioning material. at 919 Fisher Bidg., Detroit 2, Michigan. Phone MAdison 4740. 


WHEREVER YOU SIT... 
WHEREVER YOU SLEEP... 


FS 
Made y HEWITT RUBBER of Buffalo arate) 
Division of Hewitt-Robins Incorporated . Quality Rubber Products for 8%-Years 





SO ne A ee 





